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Foreign Credit 
Insurance Exchange 
Broadens Policy 


Preferential Rates Given to Mem- 
bers Who Insure All of Their 
Shipments 





LIMIT PREMIUM RENEWALS | 


William G. Marvin, Well-Known 
Insurance Lawyer, Made 
Managing Director 





At a recent directors meeting of the 
American Manufacturers Foreign 
Credit Insurance Exchange, George R. 
Meyercord, president, became president 
and treasurer. William G. Marvin was 
appointed managing director, a new 
office. Alexander Steiner, secretary and 
treasurer, was made secretary and gen- 
eral manager. J. McMillan Hamilton, 
of Hamilton & Wade, New York 
brokers, was made a director. Mr. 
Marvin is a member of the firm of Mar- 
vin & Pleasants, attorneys for the Ex- 
change. Mr. Meyercord is president of 
the Meyercord Company of Chicago, 
and was formerly president of the 
Illinois Manufacturers’ Association. 
Samuel M. Hastings, vice-president of 
the Exchange, is president of the Com- 
puting Scale Company of America, and 
also an ex-president of the Illinois 
Manufacturers’ Association. 

At a meeting of the trustees of the 
exchange there was adopted a policy of 
greater flexibility in underwriting rates. 
The exchange has tabulated its expe- 
rience on the first hundred thousand 
certificates issued and there was 
adopted recommendations for greater 
flexibility in the underwriting rates. 


Result of Experience 


When the attorney-in-fact for the 
Exchange, the American Manufactur- 
ers’ Foreign Credit Underwriters, first 
began issuing insurance certificates, and 
before any experience tables had been 
compiled, it was absolutely necessary 
that insurance granted be restricted to 
those upon whom they already had 
ledger experience, or upon those con- 
cerning whom credit information was 
readily obtainable. With the passing of 
three years, however, a tremendous 
amount of ledger information, local 
credit information and insurance ex- 
Perience has been compiled, which now 
enables them to reject risks with 
greater conclusiveness, and to take 
risks which formerly were in the zone 
of doubtful credit information and 
which we rejected as a matter of policy. 
_ Therefore, manifestly, a greater dis- 
tinction in rates than that embodied 
in the old categories of 1% and 14% 
has become necessary. As a matter of 
fact, for the last year or so, these cate- 
gories have merely been symbols indi- 
cating degrees of excellence in the risks 
offered. The new tables of rates 


(Continued on page 25) 
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Yesterday Teday 


PHCENIX 


Assurance Company, Ltd., 


of London 
100 William Street, New York 


A corporation which has stood the test of time! 142 years of 
successful business operation. World wide interests. Absolute 
security. Excellent service and facilities. 


Fire, Automobile, Rents, Rental Values, Use & Occupancy, Tor- 
nado, Sprinkler Leakage, Explosion, Riot & Civil Commotion. 


PHCENIX 


Indemnity Company 
75 Maiden Lane, New York 


Automobile, Public Liability, Workmen’s Compensation, Bur- 
glary and Theft, Accident & Health, Golfers, Plate Glass. 
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SERVICE and BROKERAGE 
DEPARTMENT 


CHAS. F. ENDERLY, Manager 
122-126 William Street, New York City 


FIRE—AUTOMOBILE—MARINE 





INSURANCE COMPANY OF, 
NORTH AMERICA 


PHILADELPHIA 


The Oldest American Fire and Marine 
Insurance Company 
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THE ASSETS 


OF THE EQUITABLE OF IOWA AMOUNT TO 


$51,704,266 


Not including the assets of friendliness, courtesy, cooperation, and 
integrity that assure new agents of the utmost consideration and assistance 


from Company and policyholders alike. 


Founded: 1867 Home Office: 


Des Moines 





Insurance in Force Over $350,000,000 


For information concerning contracts Address Agency Department 








Plan Standard 
Form for Life 
Insurance Trusts 


Trust Companies to Confer With 
Life Insurance Companies 
on Provisions 


SOME QUESTIONS RAISED 
Trust Forms that Violate Law of 
Accumulation; Views of 
Judge Henning 
At the recent meeting in New York 
of the trust company division of the 
American Bankers’ Association, it was 
decided to confer with the life insur- 
ance companies on the matter of a 
standard form of agreement to be used 
by the trust companies in executing 
life insurance trusts. The interest of 
the life insurance companies in the form 
given to any. standard agreement 
adopted was recognized as important. 
At present a great variety of forms are 
in use. The whole subject of the appli- 
cation of life insurance to the trust 
form is still so new that it is constantly 
undergoing changes. When a trust 
officer gets a good idea about new uses 
for the life insurance trust, he incor- 
porates it in the trust agreement of his 
company and it is then frequently 
copied by others. This results in 
“freak” provisions and leaves the life 
underwriter at sea as to what to recom- 

mend to his clients. 


Some Uncertain Features 


There are a number of questions in 
connection with life insurance trusts 
that need to be threshed out. Judge 
Thos. C. Henning, vice-president of the 
Mercantile Trust Co. of St. Louis, who 
is also chairman of the committee on 
Life Insurance Trusts of the trust com- 
pany division of the American Bankers’ 
Association, touched on some of these 
questions at the meeting. 

“There is a question in my mind,” 
Judge Henning said, in one of the ses- 
sions, “about the practice followed by 
some trust companies in securing the 
assignment of the policy. I do not be- 
lieve that the policy should be assigned 
unless it is one of those in which the 
beneficiary has a vested interest; the 
insured did not reserve the right to 
change the beneficiary. There is a 
question raised in New York State 
whether or not a trust of this kind does 
not violate the law against accumula- 
tion, but the law in most states covers 
a trust of this character and gives it 
the same standing as is given by the 
6rdinary trust which does not violate 
the rule against perpetuities.” 

Judge Henning said further: 

“There seems to be a feeling on the 
part of some insurance people that we 
are entrenching upon their field. The 
duty of the trust company begins where 

(Continued on page 5) 
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One object of the A2tna National Advertising Campaign is 
to secure for Aitna Agents an easy approach and an attentive 
hearing from their prospective customers. 








That it is already having this effect is shown by the reports 
now coming in from Attna-izers of new business, new contacts 
and inquiries traceable to the A%tna National Advertising 
Campaign. 


Perhaps you, too, can share in the benefits of the Aitna 
National Advertising Campaign. If you would like to represent 
the AZtna Companies in your community we suggest that you 
write at once to the Home Office at Hartford. 


AETNA LIFE INSURANCE COMPANY 


And Affiliated Companies 


JETNA CASUALTY and SURETY COMPANY AUTOMOBILE INSURANCE COMPANY 
of HARTFORD, CONNECTICUT 
THE STRONGEST MULTIPLE LINE INSURANCE ORGANIZATION IN THE WORLD 
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Metropolitan Opens 
Canadian Head Office 
A. F. C. FISKE PUT IN CHARGE 


Made a Vice-President; Will Operate 
Like Home Office; Changes Among 
Agency Superintendents 





A number of important changes have 
been made in the field organization of 
the Metropolitan Life. It has been de- 
cided to establish a head office in Can- 
ada to supervise the business of the 
company throughout the Dominion 
along the same lines that the Pacific 
Coast head office conducts the com- 
pany’s business for the Pacific states. 
This office operates practically as a 
home office, with its own policy issue, 
claim, medical and other departments, 
housed in its own head office building. 
This same system will be established 
in Canada. 

At a meeting of the directors of the 
company A. F. C. Fiske, son of Presi- 
dent Fiske, was elected a third vice- 
president and he was placed in charge 
of the newly created Canadian head 
office which will be located in Ottawa. 
Mr. Fiske has been in charge of the 
Empire State territory for several years 
and previously was in charge of the 
New England territory. He came up 
through the ranks, making a record as 
an organizer and producer and last 
year his territory, the Empire State, 
led all other territorial divisions of the 
company’s field organization. 


Like a Home Office 


The Metropolitan has over $526,000,- 
000 in force in Canada insuring about 
2,000,000 Canadians. Assistant Medical 
Director John N. Coolidge, M. D., has 
been placed in charge of the medical 
division of the Canadian office and 
Louis J. Schmoll has been appointed 
an assistant secretary and placed in 
charge of the ordinary department there. 

James B. Woodcock, a supervisor of 
the Canadian territory has been ap- 
pointed a superintendent of agencies in 
charge of the Dominion west of the 
Province of Quebec and George Doyon 
remains superintendent of agencies for 
Quebec and the Maritime Provinces. 

A number of changes were made in 
the home office. Fourh Vice-President 
Henry Bruere was made a third vice- 
president, William C. Fletcher was 
appointed an assistant secretary and 
Edwin W. Kopf was appointed assistant 
statistician, 

The Empire State territory, formerly 
in charge of A. F. C. Fiske, has been 
divided into the Metropolitan territory, 
comprising New York City, Long 
Island and Northern New Jersey, with 
James P. Bradley, formerly of the 
Middle Atlantic territory in charge, and 
Frederick J. Williams, manager at Syra- 
cuse, has been placed in charge of the 
remainder of the state. 


Frederick K. — Back in Home 


Harry D. Wright, superintendent of 
the Middle West territory, has been 
transferred to the Middle Atlantic sec- 
tion and Frederick K. Taylor, recently 
manager in Toronto has been appointed 
superintendent of agencies in charge of 
the Middle West territory. Mr. Taylor 
was formerly a third vice-president of 
the Metropolitan, has been with the 
company all his business life, but a few 
years ago he had a physical breakdown 
and went to California for a time. 





NEW DIVIDEND SCALE 

The Fidelity Mutual this week an- 
nounced its new dividend scale. In ad- 
dition to an increase in dividends the 
board has authorized an increase in the 
interest rate to be allowed on proceeds 
of policies left with the company at in- 

' terest. The new rate is 4.8 per cent, 














AT CITY HALL 
NEW YORK 


stands the statue of an 


American patriot 


He it was who “took the message to 
Garcia.” He it was who volunteered 
to enter the British lines for informa- 
tion, disguised as a Dutch school 
teacher, in 1776. 


He it was, having been captured 
while attempting to return to the 
American lines, when about to be 
hanged, said to the British com- 
mander, “I regret that I have but one 
life to lose for my country.” 


Had he not been a man of valor and 
a fighter for the cause of liberty, this 
Yale patriot, would not have given the 
“beacon light of freedom” to old and 
young ever since. 


Not many of us will be called upon 
to enact the heroic deeds of Nathan 
Hale, but we can all at least sacrifice 
a small amount for life insurance to 
protect the loved ones at home. 


The Prudential 
Insurance Company of America 
Epwarp D. Durrizup, President 
Home Office, Newark, New Jersey 








A. A. Welch Elected 
Phoenix Mutual Head 


J. M. HOLCOMBE NOW CHAIRMAN 





New President Elected Actuary of 
Company in 1890; Vice-President 
Since 1914 





At a meeting of the Board of Direc- 
tors of the Phoenix Mutual Life at Hart- 
ford yesterday, John M. Holcombe re- 
signed as president and he was elected 
chairman of the board. 

Succeeding Mr. Holcombe, the board 
elected as president Vice-President and 
Actuary Archibald A. Welch. Mr. 
Welch has been vice-president of the 
company since 1914. He was born in 
Hartford in 1859, graduated at Yale, 
class of 1882, and became actuary of the 
Phoenix Mutual in 1890. 





REINSURES FOREIGN RISKS 





New York Life’s Business Goes to Sun 


Life; Other American Companies 
Also Withdraw 





The New York Life has just rein- 
sured all its policies held in Great 
Britain and Ireland in the Sun Life As- 
surance Company of Canada, and its 
headquarters and staff in London have 
been taken over by the Sun Company. 
The financial arrangements of the trans- 
fer include a deposit of #£2,000,000 
(roughly $8,600,000) by the New York 
Life in the Bank of Scotland. The posi- 
tion of the policyholders in Great Britain 
and Ireland is improved, as both com- 
panies will stand behind the obligations 
to the insured. 

On the Continent and elsewhere in the 
world the New York Life policies have 
been or are to be reinsured. The rea- 
son for this change of policy by the 
American companies is the small amount 
of new business written since 1914. It 
is asserted that restrictions in the vari- 
ous companies have nothing to do with 
the decision. It is simply more profit- 
able to underwrite in the United States. 

The Mutual Life also has reinsured 
its policies in nearly every foreign land, 
and in the future will devote its energies 
to the American field. 

The Equitable is following the same 
line. It still maintains an office in 
London, but it is not seeking new busi- 
ness and is doing little more than meet 
its policies as they become due. 





AWARDS BIG BENEFITS 





John Hancock Mutual Adds $90,000,000 
to Weekly Premium Policies as 
Additional Insurance 

Announcement has been sent to the field 
force of the John Hancock Mutual of Bos- 
ton by President Walton L. Crocker, of 
increased death benefits on weekly premium 
policies amounting to $90,000,000. This is 
the third retroactive increase in benefits 
to weekly premium policyholders that the 
company has made since 1916. In 1923 
the additions to small policies without cost 
amounted to $30,000,000. 

As a result of these increased benefits 
the company has set aside large amounts 
of additional reserve. The total amount 
of these additions placed in reserve since 
1908 was $23.000,000. of which amount 
approximately $2,000,000 was added in 1923. 
Besides this, the company since 1908 has 
paid cash dividends to Weekly Premium 
policyholders of more than $11,000,000. 

Wherever broader benefits have been 
granted to new policyholders, it has been 
the policy of the company to extend this 
to the old policyholders, and it is this 
equalization of benefits which caused the 
additional reserves, which, of course, has 
greatly strengthened the company and made 
its position in this respect unique. 
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Is Life Insurance A Commodity? 
Fourth Paper 


We talk about life insurance as if it were a commodity, and 
call the life underwriter a salesman. The result is that the man 
in the street regards the company as a big shop. 


Now, the company is nothing of the kind. _ It 1s a coopera- 
tive society which is given corporate form for the permanent 
protection of its members. It is true that its affairs are con- 
ducted by a board of directors and a staff of expert officials and 
not by the laymen who constitute its membership. But. its 
members are the company, and although it 1s not managed by 
them, it is, if properly conducted, managed wholly in their in- 
terests. Thus instead of being purchasers of something that 
they carry away, they become part and parcel of an organization 
in which they have a continuing interest. Thus the success of 
the company means profit to them; and injury to the company 
means loss to them. 


The life underwriter, then, is not a mere salesman. The 
people with whom he deals are his clients, and he shows them 
that they are carrying burdens that will inevitably crush them if 
they try to bear them without help. Then he explains that 
these burdens can be easily borne by a multitude of individuals 
banded together for mutual protection in such a cooperative 
body, and that it behooves them to secure membership in it 
without delay. 


Thus he will become the permanent guide, philosopher and 
friend of those who follow his advice. 


To render such services the agent must be highly trained; 
and The Equitable Life Assurance Society of the United States, 
with the cooperation of its general agents and agency managers, 
gives soliciting agents the training that qualifies them to render 
genuine professional service to their clients, and that enables them 
at the same time to build up a permanently prosperous business. 


THE EQUITABLE LIFE ASSURANCE SOCIETY OF THE UNITED STATES 


120 BROADWAY, NEW YORK 
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Favorable Decision 
on War Profits Tax 


MUTUAL BENEFIT WINS CASE 





Gets Verdict for Full Recovery Sought; 
Stock Companies May Also Come 
Under Case 





“A life insurance company is more 
likely to lose than gain during a war 
period; more likely to have excessive 
losses than excessive profits,” said 
Judge John Rellstab of the U. S. Dis- 
trict Court for the District of New Jer- 
sey, this week, in deciding that the Mu- 
tual Benefit Life of Newark is not li- 
able for war excess profits taxes under 
the Federal Revenue law enacted during 
the war. This decision of the Federal 
Court is of commanding interest to the 
life insurance world. If finally sustained, 
it will relieve mutual life insurance com- 
panies of a very unjust tax. Insurance 
experts say that the opinion also lays 
down fundamental principles that will be 
of distinct advantage to stock life in- 
surance companies in their contention 
that they are not subject to this tax. 

The title of the suit decided by Judge 
Rellstab is “The Mutual Benefit vs. 
Charles V. Duffy, Collector Internal 
Revenue.” Judgment is awarded to the 
plaintiff company for the sum of $83,- 
779.70, wrongfully exacted from it for 
the year 1917. The excess profits tax, 
so far as insurance companies are con- 
cerned, terminated at the end of 1920. 

Part of the opinion follows: 

In the company’s return it declared 
its invested capital to be $202,685,846, 
which included its legal reserve of $186,- 
258,796. Thereafter, on June 10, 1920, 
the Commissioner of Internal Revenue 
amended the excess profits tax return, 
deducting this reserve from the in- 
vested capital, allowing only $14,719,043, 
as such capital, and imposing the excess 
profits tax sought to be recovered in 
this suit. This deduction, or non-allow- 
ance, is the basis of the plaintiff’s suit. 


Government’s Contention 


The Government contends that the le- 
gal reserve of a mutual insurance com- 
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Plan Standard Trust Form 


(Continued from page 1) 

that of the insurance company ends. 
There are a great many cases in which 
a trust company cannot render the same 
service to the beneficiary of an insur- 
ance policy that an insurance company 
can. Where there is a single policy 
and there is a provision for income 
payment and installment payment, it 
may be best, and probably is, for the 
insurance company to handle that char- 
acter of case. Also, in cases where a 
widow is the only beneficiary or person 
interested in the estate, it probably 
would be best. But where there are a 
number of policies in different com- 
panies or there is a large sum of insur- 
ance, it is better in all probability for 
an insurance trust to be created. 

“The insurance contract is a contract, 
not a trust agreement. If an insurance 
company attempts to draw a contract 
which leaves discretion as to the pay- 
ment of funds to the beneficiary or at- 
tempts to make a feasible investment, 
there may be a trust created which can- 
not be legally handled by an insurance 
company. But where discretion is re- 
quired, where it is the intention of the 
donor that upon the happening of cer- 
tain contingencies a part of the princi- 
pal may be used for need or necessity 
arising or providing sums to be paid at 
certain attained ages; such as provid- 
ing for a son to enter business, in all 
such circumstances the insurance trust 
meets the need. 

“A trust company should not get into 
any difficulties with insurance companies 
with reference to income payments. 
The purposes of the two forms are dis- 
tinct and there is no need for discussing 
their relative income results.” 





pany cannot be its invested capital, be- 
cause it does not belong to it, but to 
the policyholders; that such fund is in 
the nature of a trust fund, and is, in 
fact, a liability and not an asset. For 
some purposes this reserve is a liability, 
or a trust fund, but so is the capital 
subscribed by shareholders in a. stock 
corporation. Both are treated as a lia- 
bility in balancing assets and liabilities. 

The Government contends that all the 
legal reserve in question is excluded by 
this section, because, first, it is within 
its non-including paragraph, and _ sec- 
ond, because it is not within its includ- 
ing paragraph. The restrictive words 
of Title Ll, “War Excess Profits Tax,” 
suggest a doubt that it could have been 
the legislative purpose to include mu- 
tual life insurance companies in the op- 
eration of the tax provisions of this 
title. These companies are not in busi- 
ness for gain, in the ordinary commer- 
cial sense. Their purpose is by co-op- 
eration to secure life insurance at cost. 
Excessive gains or profits are foreign to 
their purpose at any time, and war con- 
ditions are singularly likely to increase 
their loss without affording them any 
additional opportunity to increase their 
net gains. Experience has proven that 
a state of war increases the burdens of 
life insurance companies greatly in ex- 
cess of those imposed on other kinds 
of business. 

Mutual insurance companies are not 
in business or trade in the erdinary ac- 
ceptation of these terms. They are dis- 
tributors, not producers, of wealth. 
Their business is, as stated, to insure its 
members at cost. In this business some 
gains are planned and expected, but only 
to reduce the cost of insurance. 

In amending the plaintiff’s excess 
profits tax return, the Commissioner, ap- 
plying sec. 203 (a), above, allowed only 
$9,057,529 as its average invested capital 
for the pre-war period, and calculated 
its average taxable income for such 
period at $869,678 or 9.005%. In com- 
puting this average he refused to allow 
any of the legal reserve as part of the 
invested capital for the pre-war period, 
and in fixing such capital for the year 
1917 he, of course, adhered to the same 
ruling, with the result that, as before 
stated, the invested capital for that year, 
as computed by him, was reduced from 
$202,685,846, to the sum of $14,719,043. 
This sum is less than $5,000,000 more 
than the total income received from the 
actual invested assets of the company 
for that year; such income equalling 
67.42% of the amount allowed as in- 
vested capital. As noted, so much of 
this reserve as was not interest from 
invested assets was obtained from the 
members of the corporation—policy- 
holders—in the shape of premiums. 


Tax Inconsistent 


To tax the income derived largely 
from an invested fund and deny that 
the fund is invested capital, is neither 
logical nor consistent, and such a result 
should not be allowed, unless the statu- 
tory definition permits of no other 
course. This the Government does not 
dispute. It insists, however, that the 
statutory definition requires such ex- 
clusion. 

Concerning this feature of the defini- 
tion, the Government contends that as 
the net additions to reserve fund were 
deducted in ascertaining the net income 
subject to normal tax, it cannot be 
treated as invested capital, for the rea- 
son that these additions are “other as- 
sets, the income from which is not sub- 
ject to the tax imposed by this title.” 
On the other hand, the plaintiff insists 
that “the character of the asset and not 
the use to which the income derived 
therefrom is put determines whether the 
asset shall be excluded from ‘invested 
capital’ and, furthermore, that the in- 
come from the reserve does not escape 
taxation.” 

At the outset, in considering this con- 
tention of the Government, it should be 
observed that the net additions made in 
1917 are not part of the legal reserve 
which the plaintiff seeks to have al- 


lowed as invested capital. ‘This reserve 
is made up solely of net additions of 
preceding years. Plaintiff has been do- 
ing business since 1845, and created and 
maintained a policy reserve for more 
than a quarter of a century before the 
New Jersey statute (P. L. 1872, pp. 8. 
30) required it. During its earlier years, 
with few exceptions, the plaintiff's pre- 
miums furnished the larger contribution 
to this reserve, while during its later 
years the interest contributions to this 
fund exceeded those derived from pre- 
miums 


Status of Legal Reserve 


The income obtained from the invest- 
ment of this legal reserve furnished 
nearly 80% of the income other than 
that obtained from premiums, and was 
so reported in item 3c of its return for 
normal Federal tax purposes, and no de- 
duction thereof, as such, was claimed or 
allowed. The fact that the “net addi- 
tions to reserve fund” made in the year 
1917 were deducted in determining the 
net income of plaintiff subject to the 
normal tax of that year does not sup- 
port the Government's contention that 
this legal reserve is “assets, the income 
from which is not subject to the tax” 
in question. Neither does the fact that 
a part of the interest obtained from the 
invested reserve was appropriated to 
such net additions, furnish additional 
support for such contention. The en- 
tire addition could have been taken as 
well for premiums received. The par- 
ticular source from which the net ad- 
ditions are made up is not important; 
the controlling fact on this branch of 
the inquiry is, that all the income de- 
rived from the legal reserve was re- 
ported as income subject to taxation, 
and was so subjected. The legal re- 
serve, therefore, is not within the part 
of sec. 207 which declares what. shall 
not be included as “invested capital.” 
What Congress seemingly had in mind 
in this general reference to “assets,” the 
income whereof was not subject to ex- 
cess profits tax, was obligations of States 
and municipalities, other than bonds, 
such as short term notes, which share 
with these bonds immunity from Fed- 
eral taxation. 

The very ineptness of the language of 
paragraph (a) of sec. 207 tends to sup- 
port the plaintiff's contention that Con- 
gress had no purpose to subject mutual 
insurance companies to this war excess 
profits tax, and that the insurance com- 
panies embraced in the definition of sec. 
207 were confined to stock insurance 
companies. However, as mutual life in- 
surance companies are not expressly ex- 
cluded from the excess profits tax pro- 
visions of the act, and assuming for the 
sake of argument that Congress had 
no intention of so excluding or ex- 
empting them, it must be further as- 
sumed that Congress did not intend to 
exclude them from the benefit of para- 
graph (a) of this section, notwithstand- 
ing its ineptness, if they had capital, 
the income from which was subject to 
the excess profits tax provisions of the 
act. For in this connection it must be 
emphasized that the relation of invested 
capital and net income lies at the very 
base of what is excess profit. 


LIFE INSURANCE CO. OF VA. 


The Life Insurance Co. of Virginia 
closed last year with insurance in force 
totaling $255,168,568, which was an_in- 
crease over the previous year of $24,- 
846,405. Total admitted assets at the 
end of the year amounted to more than 
$36,916,000, or an increase of $4,282,000. 
The total payments to policyholders in 
the fifty-three years of the company’s 
operation have reached $32,747,895. 





ELECTS NEW DIRECTORS 


At the annual meeting of the Massa- 
chusetts Mutual Life, E. Kent Swift, 
treasurer of the Whitin Machine 
Works, Whitinsville, and Dr. Frank A. 
Woods of Holyoke, were elected direc- 
tors. 


Program for Sales 
Congress March 11 


PRIZES 





FOR SELLING’ IDEAS 





Will H. Hayes to Speak at Banquet; 
Average Agent and Average Case 
Center Theme 





A long list of star speakers has been 
secured for the one-day sales congress 
of the Life Underwriters’ Association of 
New York to be held at the Hotel As- 
tor, Tuesday, March 1l. There will be 
a number ot cash prizes offered for sell- 
ing ideas, the total prizes to be awarded 
amounting to $75. 

The congress has been planned to give 
every insurance salesman present some 
successiul selling suggestions from sales- 
men who have tried these suggestions 
and proved them. ‘Those in charge of 
the congress are anxious to have a large 
number of those attending get on their 
feet and tell of successful points on any 
phase of their work; prospecting, the 
approach, selling talks, meeting objec 
tions, the close, etc. The congress this 
year is dedicated to the average agent 
and the average case. 

The ere committee in charge cow- 
sists of R. Jones, ch og W. R. 
Collins, P. Mw Fraser, J. Hall, Law- 
rence Priddy, W. S. EBs 

The chairmen of the special commit- 
tees are: Sales congress program, J. 
Elliott Hall; Entertainment, William G. 
Eisenhauer; Reception, H. Arthur 
Schmidt; Door, J. P. W. Harty; Regis- 
tration, Harry KE. Morrow; Banquet 
tickets, Henry B. Watson. 

The banquet will be held at 7 o’clock 
at the Hotel Astor, tickets for which 
are $5. The registration fee for the sales 
congress will be $1. The speakers at the 
banquet will be Hon. Will H. Hays and 
Dr. Willard Scott. Dr. Scott is a for- 
mer Boston minister, who has a repu- 
tation as an orator and humorist. He 
has addressed scores of Chambers of 
Commerce and similar organizations. 

The program follows: 


Morning Session 
Presiding—Chas. A. Foehl, 
The Life Underwriters’ 
New York. 
:30—Invocation. Rev. Albert Shep- 
pard, Pastor First Presbyterian 
Church, Forest Hills, Long Is- 
land. 

9 :35—Singing. 
Eisenhauer. 

9:45—The Object of the 
President Foehl. 

9 :50-—“‘Co-operation.” Graham Cc 
Wells, President, National Asso- 
ciation of Life Unde rwriters. 


President, 
Assn. of 


Leader, William G. 


Congress— 


10 :15—Singing. 

10:20—“What the Average Agent 
Should Know About — in 
Selling Life Insurance.” FE. Paul 
Huttinger, Legal Dept. Penn Mu- 
tual Life Insurance Co., Phila- 
delphia, Pa. 

10:50—“Monthly Income Insurance.” 
William H. Beers, Mutual Bene- 
fit Life Insurance Company, 
Rochester, N. Y. 

11 :20—Announcements. 

11:30—“The Association; Why To Be 


In. When To Stay Out.” Harry 
Kk. Morrow, Chairman Member- 
ship Committee. 

“Selling Business Life Insurance 
to the Small Business Man.” 
Griffin M. Lovelace, Director of 
the Life Insurance School of 
New York University. 
~Discussion on Morning’s Pro- 
gram. Adjourn. 


12:15 


Afternoon Session 
Presiding—J. Elliott Hall. 
2 :00—Singing. 
2:05—“Why the Average Case?” 
2:15—An Hour and a Quarter With 
Average Agents in How They 
Sold Average Policies to Aver- 
age People in an Average Way. 
—The Endless Chain Method, C. 
D. Kenny—Mutual Benefit. 
—How I Wrote at Least Two Ap- 
(Continued on page 10) 
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McCulloch Gunning 
For a New York Agent 


HAS BEEN TWISTING POLICIES 


Posing as “Insurance Counsellor” Agent 
Gets $500 Fee in Some Cases for 
“Advice” 


Samuel W. McCulloch, insurance com- 
missioner of Pennsylvania, has opened 
a campaign to drive “insurance pirates” 
from Pennsylvania. 

As the initial move in that direction, 
Commissioner McCulloch has instructed 
his agents to arrest a certain New York 
“insurance counsellor” the moment he 
enters Pennsylvania territory. The man 
is accused of having violated the insur- 
ance laws of Pennsylvania. 

At the same time, the commissioner 
also issued a general warning to holders 
of insurance policies to be on their guard 
against insurance “twisters” who seek to 
enrich themselves by inducing the policy 
holder to cash in his old policy and take 
out new insurance in another company. 
These twisters have thus far confined 
their activities to holders of the larger 
insurance policies in Pennsylvania, and 
have collected a $500 fee from each per- 
son to whom they give advice that 
Commissioner McCulloch insists is bad 
counsel. 

The Commissioner explained that the 
policy holders by changing their insur- 
ance not only lose the accumulated value 
of their old policy but, in addition, are 
compelled to pay high premium rates 
for the new insurance, so that even- 
tually they are financial losers by the 
transaction. He also stressed the fact 
that the “insurance pirates” are law- 
breakers inasmuch as the Pennsylvania 
insurance laws provide a $500 fine and a 
six months’ prison term for men found 
to be actively engaged in inducing pol- 
icy holders to transfer from one insur- 
ance company to another. 

The activities of the New York man 
have aroused a storm of protest from in- 
surance companies operating in Penn- 
sylvania. This man, according to docu- 
ments in Commissioner McCulloch’s pos- 
session, has succeeded in having a 
number of Philadelphia business men 
transfer their insurance. All his busi- 
ness is transacted by correspondence 
from New York, so that he is able to 
avoid the Pennsylvania authorities. 

In his letters to prospective clients, 
which have been placed in Commissioner 
McCulloch’s care, the agent instructs 
them to say “an old friend has advised 
them” to make the change in insurance 
policies. 

The same agent at times has been 
cited before Commissioner Francis R. 
Stoddard, Jr., of New York, for similar 
practices. In reply to correspondence 
about his methods, Col. Stoddard on 
Feb. 15, 1922, stated that these analyses 
of policies and his counsel were “mis- 
leading,” to say the least. 





ACACIA MUTUAL MEETING 





Managers Gather at Washington and 
Discuss Training of Agents; Have 
Interesting Program 





The annual meeting of the branch 
managers of the Acacia Mutual Life of 
Washington, was held in the new home 
office February 7 and 8 with an attend- 
ance of forty-six managers. The meet- 
ings were devoted largely to a discus- 
sion of methods of finding and train- 
ing new agents. 

President William Montgomery re- 
viewed the business of the past year 
and discussed the prospects and plans 
for 1924. Among other speakers were 
Rk. F. Waring, field secretary, Burt Mil- 
ler, superintendent of Insurance of the 
District of Columbia, R. F. Hoard, field 
superintendent, J. P. Yort, secretary and 
actuary, John V. Sees, general counsel, 
John M. Holcombe, Jr., and John Dolph, 
manager at Washington for the Metro- 
politan Life. 


Cummins Lays Low Business 
Bogey of Presidential Year 


Recently J. C. Cummins, executive 
adviser of the Equitable Life of Iowa, 
suggested that the general agents get 
their names on the dotted line to the 
effect that they were not afraid of the 
bogey of a presidential year from the 
business standpoint and there was cir- 
culated among the general agents a 
parchnient roll which has been signed by 
all general agents of the company un- 
der the following statement: 

“We, the undersigned, having met 
bogeys before are not afraid of the 
presidential year bogey and we hereby 
resolve jointly and _ severally that we 
will not at any time during 1924 give 
‘presidential year’ as an excuse for not 
vetting more business. We propose this 
year to see the doughnut and not the 
hole.” 


Penn Mutual | Life Makes Several 
Promotions in Home Office Staff 


The Penn Mutual Life announces the 
following promotions in the home 
office : 

George R. White, associate actuary. 
Mr. White has been assistant actuary 
since November 6, 1907. 


James P. Hutchinson, M.D., associate 


medical director. Dr. Hutchinson was 
medical examiner from January 5, 1898, 
to June 8, 1910, and has been assistant 
medical director since June 8, 1910. 

John U. Hobach, M.D., assistant 
medical director. Dr. Hobach was 
medical inspector from May 6, 1902, to 
June 8, 1910, and has been medical ex- 
aminer since June 8, 1910. 

Henry Dillard, M.D., assistant medical 
director. Dr. Dillard has been assistant 
medical examiner since May 5, 1915. 

John P. Chapman, M.D., assistant 
medical director. Dr. Chapman has 
been assistant medical examiner since 
January 7, 1920. 

. E. G. Bryant, statistician. Mr. 
Bryant has been in the service of the 
company since December 1, 1908, in the 
mathematical and actuarial depart- 
ments. 


STARTS WOMAN’S DEPARTMENT 


A woman's department has been organ- 
ized in connection with the Philadelphia 
agency of the Fidelity Mutual Life and 
Mrs. L. P. Merritt has been appointed 
manager. Mrs. Merritt has been selling 
life insurance for the company for about 
a year. 


Fraternal Aid Union’s Year; 
Moves Office from Kansas City 


The Fraternal Aid Union of Lawrence, 
Kansas, announces that its assets increased 
$1,186,185 during 1923 and are now $6,423,- 
670. Reserves set aside for protection of 
policyholders under American 4% certifi- 
cates and for all other policy and con- 
tingent liabilities now total close to six 
millions, 

Since last August the Fraternal Aid 
Union has maintained, under General Field 
Manager O. M. West, an agency head- 
quarters at Kansas City, Missouri, which 
the Advisory Board now decides to be an 
impractical plan. The office, therefore, has 
been moved to the home office at Lawrence 
and will operate from there under Mr. 
West. Field work is in charge of a special 
committee of the Advisory Board, composed 
of Supreme President V. A. Young, Su- 
preme Treasurer T. J. Sweeney, and Chair- 
man of the Finance Committee J. N. Dolley, 





OPENS MARYLAND AGENCY 

The Atlantic Life has established a 
general agency for Maryland in Balti- 
more and has appointed Clayton Dem- 
arest to the position. Mr. Demarest, 
who is a graduate of the U. S. Naval 
Academy, has had several years of life 
insurance experience. 























Ten Thousand Leads in One Month 


“It is the cooperation which I have had from the Union Central 
and its Officers that binds and ties me to the Company.” 


This is only one of the many expressions 
of appreciation received from our Agents. 
10,000 leads in one month were furnished 
from one circular alone. Such “Teamwork” 
insures success to Union Central Agents. 


¢ 


For Agency relations write the Home Office. 


The Union Central Life Insurance Company 


Cincinnati, Ohio 
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Analysis of Penn 
Mutual’s Business 


HAD HIGH INTEREST RETURN 





Insurance Plans That Led; Average 
Amount Per Policy Increased by 
$268 





The Penn Mutual Life had the high- 
est rate of interest return on its invest- 
ments last year that it has had for many 
years. The rate was 5.538% upon the 
company’s own basis or 5.62% on the 
“official compendium” basis. The 
interest rate on policy was increased to 
6% and the proportion is steadily in- 
creasing. 

The life plans gained 3 per cent. in 
their proportion to the total issues, the 
endowment lost 1 per cent., and term 
lost 2 per cent. In the Penn Mutual 
the life forms still, at least by new ap- 
plicants, are regarded as the Magna 
Charta of life insurance. Here are the 
figures: 

1923 1922 

WEBGe ~<sersvely srekialelaeare tera 64% 59% 


bamited LHe .icccces 12% 14% 
Endowment °.ié.60< 8% 9% 


MRORUELS. <3 fa ctarats sreretorn ters 10% 18% 

The new paid-for business last year 
was $188,796,196 by 39,110 policies. The 
total insurance in force at the end of 
the year was $1,262,418,267, or a gain of 
about $100,500,000 over the previous 
year. 

Average Amount of New Policy 

New policies in 1923 averaged $4,827, 
as compared with $4,559 in 1922. This 
was an increase of $268. Year by year 
the average rises, indicating that the 
American people have a steadily in- 
creasing realization of the value of life 
insurance, and that their ability to carry 
it is increasing also. 

Death Claims 

Reported death claims for 1923 were 
3,297, for $12,248,719—135 more than 
in 1922, and for $1,077,817 more in- 
surance. The average claim was $3,715, 
as against $3,532 in the previous year. 

The year’s mortality experience was 
satisfactory, and careful selection of 
risks is showing a definite and con- 
tinuously favorable effect. 

Premium Income 

New premiums in 1923, on insurance 
and annuities, were $7,201,356, a gain 
of $1,060,205 over 1922. The average 
premium a thousand on new business 
was $33.46—$1.01 larger than in 1922. 
Total premium income increased about 
$3,000,000. Policies retired for any and 
every cause, totaled 25,558, covering 
$89,822,604. This was 1,958 more than in 
1922, and in amount $3,791,926 larger. It 
should be remembered, however, that the 
amount of insurance on the books was 
far larger than in 1922, and the increase 
therefore does not mean that the ratio 
of lapses was higher,—the lapses were 
$3,000,000 less. 

The company converted to higher 
premium forms $11,659,149 of term in- 


surance; and the outstanding term in- 
surance is decreased to 10.52 per cent., 
as against 11.13 per cent. in 1922. 

The assets increased $16,420,733, and 
net admitted assets are now $270,136,060. 
Mortgage Investment 

The company took in 1923 mortgages 
to the amount of $35,952,741, at an 
average interest rate of 5.75 per cent. 
Payments in full, and in reduction of 
principal, amounted to $18,003,327. The 
net increase was, therefore, $17,349,425. 
‘Lhe average rate of interest of our total 
mortgage holdings in 1923, aggregating 
at the year’s end $118,387,120, was the 
highest thus far experienced in the 
history of the company. Collection of 
interest was remarkably close, and only 
two properties were taken under fore- 
closure during the year. 

Since incorporation in 1847 mortgage 
loan transactions have totaled approxi- 
mately $321,000,000 of principal, and $75,- 
QUU,000 of interest,—$396,000,000 in all. 

Dividends 

The company paid $882,000 more in 
1923 than in 1922, for dividends, the dis- 
bursement totaling $7,918,000. 

Contributions to surplus from the 
several deriving sources in 1923 were 
suthciently favorable to warrant an in- 
crease in dividend schedule for the divi- 
dend year beginning May 1, 1924. 

‘The interest rate realized on invest- 
ments justified, beginning May 1, 1924, 
an increase to 4./5 per cent. of the 
interest on dividends leit with the com- 
pany to accumulate; the rate last year 
was 4.0 per cent. 

Interest on proceeds of policies whose 
principals has been left with the com- 
pany will be at the rate of 4.75 per cent., 
beginning May 1, 1924. 

i*xcess dividend interests on instal- 
ment policies will, beginning May 1, 
1924, be at the rate of 1.75 per cent., 
which, with 3 per cent. rate of interest 
assumed in calculating instalments, will 
make a rate of 4.75 per cent. on our in- 
stalment policies. 

Surplus 

The surplus is not the fund from 
which claims are paid, but is the safety 
fund which guarantees that the reserve 
funds of the company, which measures 
liability to policyholders, and out of 
which all policy claims are paid, shall 
never fall below the legal and contract 
requirements. 

‘The surplus fund is made up of two 
parts, one set aside for mortality 
fluctuation, its amount being $9,173,913, 
and the other for asset fluctuation, its 
amount being $7,196,059. The total of 
these two funds is $16,369,973, an in- 
crease of $767,905 over 1922. 





DINE AGENCY LEADERS 


A testimonial luncheon will be given 
tomorrow in honor of Augustus Stone 
and Louis B. Bloom in recognition of 
their standing as first and second in 
paid-for life insurance in the Perez F. 
Huff agency for 1923. The luncheon will 
be given at the Hotel Marie Antoinette, 
Broadway at 67th street. 











SERVICE RESULTS 
THE LINCOLN NATIONAL LIFE 
INSURANCE COMPANY 
FORT WAYNE, INDIANA 


Financial Condition, December 31, 1923 


Total Insurance in Force December 31, 1923....... .$296,096,925 
Gain of Insurance in force in 1923................. 62,136,777 
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Lincoln Life Building 








The Lincoln National Life Insurance Company 


“Its Name Indicates Its Character” 


Now More Than $300,000,000 in Force 


Fort Wayne, Indiana 



























Over Sixty Years in Business and Growing Stronger 
Every Year 






—=enatehe 
LIFE INSURANCE ComMPANY 


OF BosTon, MASSacHuUSETTS 


Summary of the 61st Annual Report 


Made to the Massachusetts Insurance Department 
as of December 31, 1923 





TOTAL INSURANCE IN FORCE on 
approximately 3,300,000 Lives........... $1,863,777,702.00 
Increase during the year, $194,930,034.00 
Funds Reserved as Liability to Mature 
CHOSE =P OUGIOS ocadascsdcsandcctncvacex 262,360,586.00 
Funds Reserved for All Other Liabilities, 

including Surplus Returns apportioned 
for payment to Policyholders in 1924.... 14,851,898.01 


Surplus Funds for General Emergency 
PUOKCEUNOW 6s cccdcderconcesteckweatnawer 22,141,386.68 


ROB C PE UR UNI R oii eeciccdaves caocuwee $299 353,870.69 
Increase during the year.......... $31,277,967.28 





WALTON L. CROCKER, President 


Vice-Presidents Actuary 1 
Robert K. Eaton Ss L. Hi. Howe 
ecretary ¢ 
John L. Wakefield Charles J. Diman 
Fred E. Nason Treasurer 
é a. Frank R. Robinson 
Elbert H. Br oC k Auditor 
Guy W. Cox Hjalmar Lundberg 
Directors « 
John L. Wakefield Charles F. Adams 
William H. Wellington Louis K. Liggett 
Walton L. Crocker Paul E. Fitzpatrick 


Elwyn G. Preston 
Edward F. Woods 
George S. Smith 
Charles L. Ayling 
Robert K. Eaton 


Ernest B. Dane 
Howard Coonley 
Fred E. Nason 
George R. Nutter 
Thomas M. Devlin 



































Guarantee Fund Life Association 
OMAHA, NEB. 


ORGANIZED 1901 


Twenty-two Years of Progress and Service 


Splendid Agency Openings in the Following Cities: 


ILLINOIS—Springfield, Galesburg, Bloomington, Moline, and _ Freeport. 
FLORIDA—Jacksonville, Miami, Pensacola, St. Petersburg, and Tampa, 


WRITE F. A. HICKS, SUPT. OF AGENTS, FOR PARTICULARS. 
































PENNSYLVANIA OPPORTUNITY 


If you are interested in making a permanent connection with an old 
well established company with a progressive management and an un- 
equalled dividend record, it will be to your interest to investigate our 
proposition. 


Address, PERMANENT, 


Care of The Eastern Underwriter, 86 Fulton Street, New York City 
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59,999 Payments Made in 1923 
under Travelers Group Accident and Sickness Policies. 
An average of 200 every working day! What comfort to the workers and 
their families! What generators of goodwill toward employers are these 
group policies! 


Only a company with an extensive claim organization can handle a volume of pay- 
ments like that promptly and satisfactorily. 


Group policies are easy to sell. Why not try it? 


Tue TRAVELERS INSURANCE COMPANY Tue TRAVELERS INDEMNITY COMPANY 
Hartford L. F. BUTLER, PRESIDENT Connecticut 


T HE TRAVELERS 


ACCIDENT, LIFE, LIABILITY, HEALTH, AUTOMOBILE, STEAM BOILER, COMPENSATION, GROUP, BURGLARY, PLATE GLASS, AIRCRAFT, MACHINERY 
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Amount a Factor in 
Handling Trust Cases 


TWO METHODS CONSIDERED 





M. Albert Linton of Provident Mutual 
Discusses Relative Merits of Life 
Insurance Trusts 





In addressing the Life Underwriters As- 
sociation of Philadelphia recently on the 
subject of life insurance trusts, M. Albert 
Linton, vice-president and actuary of the 
Provident Mutual Life of Philadelphia, 
said that the importance of having the 
proceeds of life insurance policies ad- 
ministered by a trust company rather than 
by a life insurance company under the 
options, increases with the amount of in- 
surance involved. When the amount in- 
volved is substantial—certainly when it ag- 
gregates $50,000 or more, and frequently 
when it aggregates less—the service of the 
trust company should be most carefully 
studied in the light of the contingencies 
to be covered. The fact that the trust 
company can exercise discretion in the 
handling of the funds, whereas the insur- 
ance company cannot, is exceedingly im- 
portant when the contingencies to be met 
are complicated. Also where there are 
large amounts of insurance, policies in 
several companies are likely to be involved. 
3y utilizing the insurance trust plan, all 
of the policies may be brought together 
and handled as a unit. Anyone who has 
attempted to work out a comprehensive 
settlement plan for a policyholder having 
policies in several companies will at once 
realize the advantage of being able to 
prepare a single paper relating to all the 
insurance, as compared with the sets of 
option papers in the different companies, one 
for each policy. Moreover other kinds of 
property as mortgages, securities or even 
real estate may be merged in the settle- 
ment with the proceeds of the life in- 
surance policies and the whole handled as 
a unit. 

Generally speaking there are two ways 
in which the insurance proceeds may come 
into the hands of the trust company. One 
is by making the proceeds payable to the 
executors, administrators or assigns of the 
insured and then having the proceeds ad- 
ministered by the trust company under the 
terms of the insured’s will. The other is 
by having the proceeds made payable to 
the trust company by the terms of the 
policy, using either the beneficiary clause 
or an assignment form, accompanied by a 
deed of trust which sets forth the manner 
in which the insurance proceeds shall be 
handled. 


Disadvantages of the Estate Method 


When the handling of life insurance 
proceeds by trust companies has been under 
fiscussion by insurance men, it has fre- 
quently been assumed that the estate method 
of placing the funds in the hands of the 
trust company would be used. There are 
however, several disadvantages to this 
method as compared with the Insurance 
Trust method. In the first place the set- 
uement is subject to delay owing to the 


necessity of probating the will and going 
through the formalities involved in set- 
tling the estate. Then there are the legal 
fees, court costs and other charges in- 
cident to the handling of the estate. Also 
it is possible that the will may be con- 
tested, introducing further delay or pos- 
sibly a change in the desired method of 
distribution. Finally the $40,000 exemp- 
tion of life insurance for estate tax pur- 
poses does not apply to insurance paid 
to the estate of the insured. 


Advantages of the Insurance Trust 
Method 

Although the insurance trust idea is 
quite old, its practical application has re- 
cently been much more widely discussed 
and insurance men generally are becoming 
more and more awake to its advantages. 
In the first place the policy proceeds are 
made payable directly to the trust company. 
Therefore, there is practically no delay in 
getting the insurance monies into the hands 
of the trust company. The funds are in- 
vested promptly and the income to the 
beneficiary commences in the shortest pos- 
sible time. Moreover the only expense in- 
volved is the prearranged commission 
charge of the trust company. There are 
no court costs, legal fees or other charges 
incident to the settling of the estate. More- 
over the settlement cannot be contested as 
in the case of the will. Finally the $40,000 
exemption of life insurance for estate tax 
purposes applies to insurance paid to the 
trust company as trustee for the beneficiary. 
Of the two methods, the Insurance Trust 
method will in the great majority of cases 
be found to be more satisfactory. 

The proceeds of the policy should be 
made payable to the trust company; specific 
reference being made to the deed of trust 
in the beneficiary or assignment form. The 
designation of the trust company may be 
either revocable or irrevocable. If revoc- 
able, the insured has complete liberty of 
changing the entire arrangement. If de- 
sired the insured may reserve to himself 
alone the right to handle the dividends; 
and may reserve to himself alone the right 
to obtain a loan or advance against the 
policy. Some trust companies do not re- 
quire the deposit of the policy—in which 
event it may be retained in the possession 
of the insured. It is, therefore, evident 
that the arrangement may be made ex- 
tremely flexible, with the insured at all 
times in control of the situation. On the 
other hand there are cases where the pro- 
tection of the beneficiaries may be more 
assured, and the insurance placed beyond 
some of the hazards of possible business 
reverses, by making the arrangement more 
inflexible. Each case should be handled 
according to the peculiar circumstances sur- 
rounding it. 

The charges for the trust company’s 
service vary in different cities and in dif- 
ferent companies, but they will not be 
found to be large. However, it is earnestly 
to be hoped that the trust companies will 
make their terms more generally known so 
that the life insurance men can approach 
the subject with a greater knowledge of 
all the facts. 

To many laymen the trust deed is a 

(Continued on page 13) 








CO-OPERATION No. 30 


URING the past ten 

years the average in- 
come of Phoenix Mutual 
salesmen from first year 
commissions has increased 
more than tenfold. 


This is a striking illustra- 
| tion of what our plans for 
/ the development of and co- 
operation with our field 
force are accomplishing. 


Phoenix Mutual Life Insurance Company 


of Hartford, Conn. 


JOHN M. HOLCOMBE, President 





























The Columbian National Life Insurance Company 


Boston, Massachusetts 
ARTHUR E. CHILDS, President 
Columbian National Agents are in a position to offer the best forms of 
LIFE, ACCIDENT, and HEALTH INSURANCE 


Policies backed by one of the strongest companies in the country, having 
ample capital, surplus and highest standard of reserves. 











PHILADELPHIA LIFE INSURANCE CO. 


Home Office Building: 
111 NORTH BROAD STREET, PHILADELPHIA, PA. 
President, CLIFTON MALONEY 
ONLY HIGH-TYPE MEN AND WOMEN CAN OBTAIN CONTRACT 
TO REPRESENT THIS COMPANY. 
FOR SALESMEN AND SALESWOMEN OF SUCH TYPE WE HAVE 
AN INTEREST:NG CONTRACT TO OFFER, BACKED BY 
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REAL CO-OPERATION. 


JACKSON MALONEY A. MOSELEY HOPKINS 
Vice-President Manager of Agencies 











Hk will to do right, the will to meet public ex 


P I \ pectations, the will to go beyond the mere letter 
of the agreement to serve the interests of the es ca — 
policyholders’’-has been characteristic of the 


Cleveiand Life for seventeen years. Pp R oO yg Pp E Cc T Ss 


























Insurance in Force.....................-. $34,717,621 
(Very Persistent) . s 
AMAA MIN oie es a ccunacciexs ein: 5,236,757 We are giving them to our salesmen at the rate of 
(No losses in seventeen years) 
Capital, Surplus and Special Funds........ 556,885 40,000 PER YEAR 





(A mple for any emergency) 
Writing both Participating and Non-Participating Policies in 
g 1 1 


“THE GREAT INDUSTRIAL HEART OF AMERICA” 


General Agency openings for men who can qualify in 
OHIO, INDIANA, ILLINOIS, MICHIGAN. WEST VIRGINIA, PENNSYLVANIA 
and KENTUCKY 


THE CLEVELAND LIFE INSURANCE COMPANY 


WM. H. HUNT, President 
HOME OFFICES 


We Help Our Salesmen 


BANKERS LIFE COMPANY 


Des Moines 
Established 


CLEVELAND, OHIO 1879 
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Alexander’s Latest — 
Book Full of Ideas 


SALES ILLUSTRATIONS 


MANY 


Quotes from Letters, Interviews and 
Suggestions Used by Well-Known 
Figures in Business 





William Alexander, the scholarly sec- 
retary of the Equitable Life Assurance 
Society, who has done so much to edu- 
cate men to a knowledge of life insur- 
ance needs, has written a new book, this 
one somewhat longer than usual and for 
that very reason containing more sug- 
gestions of value to salesmen. It is 
called “One Hundred Ways of Canvas- 
sing,” and is the fifth of a series. The 
Spectator Co. prints it. 

Right at the start he asks the question 
why insurance attracts strong men. He 
answers this briefly in this way: 
“Strong men enjoy field work because 
it is difficult; because they like to tackle 
successful, prominent, influential peo- 
ple who may be hard fighters but are 
not afraid of big deals, and who are 
ready to draw their checks for large 
amounts when convinced.” 


Need of Concentration 

In Chapter No. 2 he emphasizes the 
desirability of concentrating attention 
on one pressing need. He quotes the 
late Francis A. Crum of Providence as 
saying: “Searching for sound reasons 
for action describes the nearest ap- 
proach to any method of canvassing 
ever practiced by me.” 

In discussing the need for the right 
kind of insurance prescription Mr. 
Alexander says: “After a man_ has 
abandoned a misfit policy he will be 
very likely to go altogether without 
insurance. And the injury to his wife 
and children may be irreparable.” 

Another’ pertinent little quote is this 
one: “A sensible man who always fol- 
lows a definite course in running’ his 
own business will follow the same 
course in dealing with a life insurance 
proposition if you can convince him 
that the conditions are the same and 
call for similar action.” 

Says a Lot in Three Words 

Mr. Alexander hits off in a few words 
an insurance condition which sometimes 
occupies longer space and no more ef- 
fectively. He says: “Policyholders 
breed prospects.” A good slogan for an 
agent to remember is “Once a_policy- 
holder, always a prospect.” 

Here’s another valuable tip aptly put 
by the author: “After you have the 
application. signed and arranged the set- 
tlement, do no more talking. Get away 
as quickly as you can.” 

Among the simple anl powerful three 
phrases coined by Mr. Alexander is this 
one: “Insurance projects a man’s power 
into the future.” 

Another suggestion is this one: “An 
experienced insurance man testifies that 
if he wished to get in touch with a man 
who has children and should ask him 
for an interview to‘talk about life in- 
surance, the chances are that he would 
refuse, or assent with very ill grace. 
Whereas, if he tells him that he has 
some favorable information to com- 
municate with reference to the bringing 
up of his children, his curiosity will 
be awakened, thus leading up to the 
canvass.” 

Mr. Alexander’s book is replete with 
sales talks of well-known agents and 
managers; of letters which they have 
written; and of methods they have used 
successfully. Some of these have al- 
ready been printed in the insurance pa- 
pers, but they are worthy of reproduc- 
tion. 


TO SPEAK AT CONGRESSES 

Perez F. Huff, general agent of the 
Travelers, will speak at sales congresses 
in Cincinnati, Columbus and Cleveland, 
O., March 6, 7 and 8. Mr. Huff had an 
unusually good year in 1923, his per- 
sonal writings being $5,000,000, 


SALES CONGRESS PLANS 





Associations Name Committees For All- 
Day Sales Event in Philadelphia, 
March 21 


Presidents Tyson, Woodworth, Edger- 
ton and Palmer, respective heads of the 
Harrisburg, Philadelphia, Trenton and 
Wilmington Life Underwriters’ Associa- 
tions have appointed the following com- 
mittees to take charge of the All-Day 
Life “Insurance Congress at the Belle- 
vue-Stratford Hotel on Friday, March 
21. Executive Committee: Frederick 
G. Woodworth, chairman; J. R. Mont- 
gomery, secretary; E. J. Berlet, Guard- 
ian Life; John W. Clegg, Penn Mutual; 
James W. Edgerton, Provident Mutual; 
John R. Fox, Metropolitan; Charles F. 
Gannon, Prudential; Sigourney Mellor, 
Provident Mutual; Charles B. Palmer, 
National Life of Vermont; J. A. Tyson, 
Equitable of Iowa... Finance Committee: 
John W. Clegg, chairman; C. T. Botting, 
Girard Life; Jackson Maloney, Phila- 
delphia Life; Franklin C. Morss, Prov- 
ident Mutual; Frank H. Sykes, Fidelity 
Mutual. Publicity Committee: E. J. 
Jerlet, chairman; Fernand Baruch, 
Girard Life; Sidney Krunrine, Mutual 
Life of N. Y.; James T. Lawson, Na- 
tional Life of U. S.; Everett H. Plum- 
mer, Berkshire; H. Kendall Road, Na- 
tional of Vermont; J. Ellerick Willing, 
State Mutual. Registration and Ban- 
quet Committee: John R. Fox, chair- 
man; Geo. M. Cannell, Penn Mutual; 
Wilfred L. Coates, Northwestern, W. C. 
Chubb, Provident Mutual; T. D. Hee- 
nan, John Hancock; R. Spencer Plum- 
mer, State Mutual, H. Rosenberger, 
Metropolitan, Chester A. Ross; Fred- 
erick Tucker, Union Mutual; Max G. 
Vincent, Connecticut General; E. F. 
Von Starck; Wm. C. Wanbaugh. Speak- 
ers and Topics Committee: Sigourney 
Mellor, chairman; R. S. Dewees, Provi- 
dent Mutual; H. S. Bighee, Aetna; 
Louis F. Paret, Provident Mutual; A. 
C. Williamson, Prudential. 


HONOR PRESIDENT APPEL 





Boston Life Underwriters Give Lun- 
cheon to New England Mutual 
President; Executives Attend 


Daniel F. Appel, president of the New 
England Life and at one time president 
of the Boston Life Underwriters’ Asso- 
ciation, was guest of honor at a lun- 
cheon on Washington’s Birthday, given 
by the association. The enthusiastic re- 
ception given him was an indication of 
the warm regard and high esteem in 
which the entire insurance fraternity of 
the Hub holds President Appel. 

He gave an informal talk concerning 
old friends and associations in the busi- 
ness. 

Among the home office executives at 
the luncheon were President Walton L. 
Crocker, of the John Hancock Mutual 
Life; Vice-President Robert K. Eaton 
and Secretary Charles J. Diman, of the 
same company; President Herbert O. 
Fdgerton, of the Boston Mutual; and 
Vice-President Walter F. Hawkins, of 
the Berkshire Life. 





SALES CONGRESS PROGRAM 
(Continued from page 5) 
plications EVERY WEEK— 
Emma H. Ditzler, Connecticut 
Mutual. 

Why I Was Able to Pay for 60 
Cases in 11 months for an Av- 
erage Policy of $15,400—Stuart D. 
Warner, Penn. Mutual. 

My Presentation of Old Age In- 
come Protection for the Average 
Man—Clancey D. Connell, Provi- 
dent Mutual. 

Inheritance Taxes. A New Sales 
Approach—Leon Gilbert Simon, 
Equitable. 

What Hard and Intelligent Work 
Will Accomplish—Louis Guber- 
man, Union Central. 

3 :20—Announcements. 

3 :30—Prize Contest—Conducted by J. 
Elliott Hall. “The Entire Selling 
Process.” 

4 :30--Adjourn, 























FOUR POINTS IN FAVOR 
OF A MISSOURI STATE 
LIFE CONTRACT 





Life Accident 









E TIN 
EHiLUSe gy 
a ~ ~: 


With four closely related, easy-to-sell lines to 
interest his prospects, the Missouri State Life 
Agent can make more profit per call than the 
one-line man. He has four chances to the 
other fellow’s one. 





Each of his lines—Life, Accident, Health, 
Group—helps to sell the other. When he 
places a Group policy he opens the way to 
numerous sales of Life, Accident and Health 
Policies. Likewise when he sells personal 
policies to business executives he can more 
readily interest them in Group Insurance. 





Any Agent who can succeed with Life Insur- 
ance alone should be able to increase his 
income by selling the foursquare line. 


MISSOURI STATE LIFE 
INSURANCE COMPANY 


M. E. SINGLETON, President 


Head Office: Saint Louis 
HAVANA IN 1925 
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Wide Variations in 
Charges for Trusts 


RESULTS OF QUESTIONNAIRE 


Summary of Practice of Trust Com- 
panies in Fees for Handling In- 
surance Trusts. 


In order to find out what the practice 
of trust companies of the country was 
as to charges in connection with 
handling life insurance trusts, the trust 
company division of the American 
Bankers’ Association sent out a ques- 
tionnaire and the results of the com- 
pilation were presented at the recent 
meeting of the trust company division 
in New York, by Leslie G. McDowell, 
assistant trust officer of the Fidelity 
Union Trust Co., of Newark, N. J. 

The first question was: 

“What charge do you make for the 
receipt of insurance policies which are 
to be held and the proceeds collected 
upon death and paid out in accordance 
with the terms of the trust?” 

No securities or cash are attached to 
this form of trust which is known as 
the unfunded trust. The total replies 
received to this question were 322. 
Seventy-five of this number report that 
they make no charge upon the accept- 
ance of an unfunded trust. Six report 
that they make no charge upon the ac- 
ceptance but make a charge on revoca- 
tion varying from $10 to $50. Another 
reports that they charge an acceptance 
fee of one-tenth of one per cent. of the 
principal. Three report that they make 
nominal acceptance charge. Two hun- 
dred and twelve report that they have 
had no experience in this form of trust 
service. 

Among the banks that have replied 
that they make no acceptance charge is 
one that has this remark to make: “We 
make no acceptance charge but we feel 
that one should be made.” Another one 
replies: “We use insurance trusts as 
a feeder and no charge is made.” An- 
other replies: “We are willing to do a 
little work gratis for the purpose of 
propaganda.” 

The second question was: 

“What charge do you make for the 
receipt of insurance policies with se- 
curities or cash or both attached which 
are to be held and proceeds of policies 
collected upon death and entire trust 
paid out in accordance with its terms?” 

Replies to that question totaled 318. 
Fifty-seven make no charge upon ac- 
ceptance. Three make no charge upon 
acceptance but on revocation charge 
$10. Eight have a minimum acceptance 
fee of $5 and a maximum of $75. Others 
charge one-tenth of one per cent., one 
auarter of one per cent., 244 per cent. 
upon acceptance, 3 per cent. upon ac- 
ceptance, which is a very nice rate. 

Others have no fixed rate. Two hun- 
dred fifteen replv “We have had no ex- 
perience.” Two charge the living trust 
rates as they apply in Illinois and Cali- 
fornia. Thirteen do not answer the 
duestion clearly. Another bank replies: 
“We have had no experience but we 
would try to conform as nearly as pos- 
sible to the schedule of living trust 
rates as adopted by the Trust Company 
Section.” 


As to Charging for Premium Payment 
Question 3 was: 


“What are your charges for the re- 
ceipt and disbursement of income in 
connection with the unfunded trust?” 

To this question there were 363 
replies. The -committee, in making up 
this report, felt that it would have to 
give effect to all the different replies in 
order that it might present to you a 
comprehensive picture of what is going 
on throughout the country with our 
member banks with reference to this 
particular subject. 

The rates graduate from one-half of 
one per cent. of the income up to ten 
per cent. The majority of those replies, 
76 in number, say that their charge for 
the collection of income is 3 per cent, 








MASSACHUSETTS MUTUAL 
LIFE INSURANCE COMPANY 


of Springfield, Massachusetts 
Incorporated in 185) 





Unexcelled policy contracts, efficient life insurance service, and a 
net cost that is notably low—these are three of the reasons why the 
name Massachusetts Mutual is synonymous in the mind of the insuring 
public with all that is best in life insurance. During the seventy-two 
years of the Company’s history its policyholders have ever been its loyal 
friends and its enthusiastic advertisers. 


JOSEPH C. BEHAN, Superintendent of Agencies 




















LOOK! 


Here is graphic evidence of Penn Mutual progress in 1923: 


Paid-for 
1923. . . . « « $290,320,529 
Pe 6 ee a 157,193,448 
Ee 9S) 5% -4> eo se 136,509,538 
19900. « « - « es SA 
IID. . « « ct | 


A forward leap of $33,000,000 in a single year does not “just happen.” 
There was a cause! 


Service and equipment profitably improved and added to in 1923. 
Other improvements in 1924, including effective increase in Dividends 
and Interest. 
There’s comradeship between Home Office and Field in Penn Mutual 
service. 
A good organization to work for and with. 





The Penn Mutual Life Insurance Company 
Philadelphia, Pa. 


Organized 1847 




















Provident Mutual 


Life Insurance Company 
of Philadelphia 


PENNSYLVANIA 
FOUNDED 1865 


The new policy contracts of the Provident Mutual make it easy for 
an agent to fit a policy to a definite need of his policyholder. 


The policyholder also finds it easy to understand that his particular 
purpose in taking the policy will be definitely carried out. 


These policies are thus admirably adapted to an Insurance Pro- 
gramme—for the protection of the policyholder’s family or of his own 
old age, through income—for the education of his children—for the pro- 
tection of his business or of his estate—for the cancellation of a mort- 
gage or other debts. 





























Life 


American Central 


Insurance Company 


INDIANAPOLIS 


Patanienod IAavy 


All agency contracts direct with the company 


Address : 


HERBERT M. WOOLLEN, President 





























How Big Insurance 
Buyer Views Selling 


OVERCOMING INERTIA PERIOD 





A. B. Johnson, Former President Bald- 
win Locomotive Works, Tells Why 
He Bought Large Volume 


The point of view of the purchaser of 
a large amount of life insurance was 
presented in an interesting way recently 
by Alba B. Johnson of Philadelphia, for- 
mer president of the Baldwin Locomo- 
tive Works and a trustee of the New 
York Life, who spoke before an agency 
directors’ conference of the company. 

“One of the reasons which led me to 
increase my insurance,” said Mr. John- 
son, “was that when my children were 
young I was confronted with the duty 
of making-a will. My older boy was 
fourteen and the youngest boy eleven. 
I cculd not tell what sort of men they 
were to grow up to be. I had the al- 
ternative of creating a trust and putting 
the disposition of whatever I might 
happen to leave at death beyond their 
control, but I felt extremely reluctant 
to do this because we all know the sort 
of smirch that attaches to the grown 
man whose father had not sufficient con- 
fidence in him to leave to him his own 
resources. 

“T studied over this quite a while and 
finally arrived at the conclusion that 
life insurance furnished the solution by 
adopting a trusteeship arrangement. I 
took up the matter of taking life insur- 
ance policies sufficiently large to guar- 
antee for my children an _ irreducible 
minimum which would enable them to 
live in measurable comfort among their 
fellow men. I took out three policies 
for my two sons and for my daughter, 
and these solved the whole question. I 
was then able to make my will gener- 
ally in accordance with the intestate 
laws of Pennsylvania secure in my mind 
against expressing a blemish upon the 
character of my sons, and secure also 
that their future was measurably safe. 
I never regretted it. It has been a 
source of joy and satisfaction to me 
ever since those policies were written. 

Advises Large Policy Early 

“T have been an employer of many 
men, and in my business I have been 
brought into association with a great 
number of young men with whom I 
have been placed in a position of unus- 
ual influence. Again and again I have 
been consulted by them and others upon 
the expediency and prudence of taking 
insurance. My counsel has always been 
to start at the beginning and take as 
large a policy as they could afford and 
with increase of income and responsibil- 
ities to increase the insurance; and al- 
ways to carry a load big enough to be 
felt. No matter what people earn there 
is always a certain amount of elasticity 
between what they think they can af- 
ford and what they can really afford. 
Once they have assumed obligations and 
these have become settled in their minds 
there follows a readjustment between 
those things they must provide for and 
those things which constitute pleasures 
and frivolities which are optional. 
There are many demands upon us all in 
these days to give to various enterprises 
and the man who wants to give to char- 
ity has to learn his lesson, and it is a 
difficult lesson to learn. 

“There is one peculiarity which I 
have observed in my experience as a 
prospect who has been successfully 
worked, and that is that after I have 
been pushed over the period of inertia 
to which I have referred and the policy 
has been written and delivered; and 
aiter | have readjusted myself to carry 
the additional burden which the pre- 
miums upon that insurance involve, I 
lave never regretted a single dollar of 
the insurance taken, but it has been a 
source of joy and comfort to me. I am 
satisfied that that is the attitude of 
every man unless he has been pushed 
into taking what is beyond his ability 
to carry, 
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LIVE HINTS FOR BUSINESS GETTERS 


Practical Suggestions to Help the Man With the Rate 
Book Increase His Income and General Efficiency 

















As a means of meet- 
When Middle Ageding the objections to 
Man Balks At examination of the 
Examination middle aged pros- 
pect, the Mutual 
Benefit suggests that he be addressed as 
follows: At your age, the main thing is 
to have the examination made when you 
are feeling fit and have the best cnance 
of passing. A slight cold or any slight 
illness might necessitate a long post- 
ponement, but that is not all. Even if 
you are feeling well it is a fact that the 
percentage of men who pass at your age 
is much less than those who pass at an 
age fifteen or twenty years younger. 
You look like a splendid risk. You look 
as if you had a blood pressure of about 
125. Let us call in the doctor and see 
if you are as good as you look. 
© + * 


The Missouri State 

Getting Life suggests the 

Program following as prelim- 

Data inary material to be 

secured before at- 

tempting to build a program for a pros 
pect: 

1. Married or single, wife’s age. 

2. Names and ages of children. 

3. If not married, has he dependents? 
Is his wife strong or sickly? 

Are all of his children well or are 
one or more of them mentally or phys- 
ically afflicted? 

6. Are his wife’s parents living? Are 
they rich, comfortable or poor? 

7. What is prospect’s date of birth? 

8. How much is he worth? 

9. How is his money invested? 

10. Does he own his home? 

11. Would widow continue to live in 
present home? 

12. Does father desire any of the 
children to enter a profession? 

13. What is his occupation or posi- 
tion? 

14. Total income 
ments—from business). 

15. How much money does the pros 
pect save annually? 

16. Amount of present life insurance, 
kind, date taken and company issuing it. 

Much of this information can be ob- 
tained by personal observation or by 
talking with prospect’s friends and busi- 
ness associates. It is not necessary to 
waste too much time in securing infor- 
mation before making your initial call. 
If you are able to interest the prospect 
in your service, he will furnish the de- 
sired information. 

There is nothing difficult or mysteri- 
ous about Program Insurance. In fact 
it is simpler than the old method of sell- 
ing. Under the old method, a prospect 


} 
5 


(salary—invest- 


was urged to buy a certain amount of 
Life Iffsurance in the hope it would ac- 
complish all of the purposes he had in 
mind 

Under the old method, the needs 
were not analyzed separately and _ it 
was hard to determine the kind or the 
amount of Life Insurance necessary. In 
addition to that, the settlement options 
were not used to guarantee that the 


money would be distributed in the 
amounts required and at the time 
needed. 


Under the program system the needs 
are considered one at a time, and the 
best remedy for each need is decided on. 
The prospect is led to face his own per- 
sonal needs in the event of disability or 
old age, and to visualize the problems of 
his wife or executor in case of prema- 
ture death. 

In addition to making insurance 
easier to sell, the agent who programs 
his client’s Life Insurance is rendering 
a professional service. He is a financial 
counsellor, and is serving on the same 
basis as a doctor or lawyer. We mean 
that he is making a study of the condi- 
tions and needs in each case, and 
recommending the best remedy possible. 

The gearing up of policies to indi- 
vidual requirements removes the hit-or- 
miss element from Life Insurance, and 
makes certain that the client’s wishes 
will be carried out. The agent should 
consider himself a professional man and 
justify that position by using profes- 
sional methods. Leading producers of 
all companies are indorsing the program 
method for this reason. 

ok 

James Elton Bragg, 
Visualize one of the faculty of 
Something the Life Insurance 
You Want Training Course of 
New York Univer- 
sity, is much in demand as a speaker at 
agency meetings because he always has 
some new selling suggestions. One of 
his latest suggestions is for the agent 
to visualize something that he very 

much wants as a spur to production. 

He advised each agent to concentrate 
his thought on something which he him- 
self and his family greatly desired. It 
might be a car, or a piano or some other 
article of furniture, or some outing, or 
any one of a number of things earnestly 
desired, but apparently just out of 
reach. It lay within the agent’s power 
to draw upon all his reserve forces and 
attain that much desired end within a 
certain definite time. It would take in- 
creased effort, but that effort would 
have a definite aim and a very rich re- 
ward. Nor would it be merely so much 
increase of plodding effort. The agent 





Department of its home office. 


Qualifications 
1. Age: 25 to 35. 


The Position 


in field and home office 





HOME OFFICE OPENING 


One of the oldest and strongest of the eastern life insurances companies 
has an opening for a young man of character and stability in the Agency 


If you can qualify on the basis of the following description, submit your 
application, giving full details, together with a photograph. All applica- 
tions will be treated in strict confidence: 


Education: College graduate preferred. . aaa . 
3. Experience: Record of successful results in life insurance selling 
or agency management. 


The position will give some young man the opportunity to develop 
agency work. Salary to start will be based 
upon the experience and record of the applicant selected. His future 
with the company will be entirely dependent upon himself. 


Address replies to Box 55, care 


THE EASTERN UNDERWRITER CO., 86 Fulton Street, New York City 


would find that he had increased his 
own power through the intensity of his 
desire. Men who otherwise would have 
put him off would yield to the increase 
in his power of persuasion. 


a a Mutual Life 
Promotes Home Office Men 


A number of promotions have been 
made in the home office by the Massa- 
chusetts Mutual Life. Robert Barton, 
for thirty-seven years a member of the 
home office staff and for the past five 
years manager of the renewal division, 
has been elected an assistant secretary. 

George M. Howe, who has been with 
the company since 1892, has been ap- 
pointed assistant manager in the renewal 
department. Mr. Howe is one of the 
oldest employees in point of service in 
the company. 

Raymond D. Jewett, who began with 
the company in 1899, has also been 
made an assistant manager of the re- 
newal department. 

red Habel, who for the past fourteen 








FRANK J. HAIGHT 
CONSULTING ACTUARY 


Hume-Mansur Building 
Indianapolis, Ind. 
Hubbell Building 
Des Moines, Iowa 











CAPABLE POLICY- 
PLACERS 


Can always find a satisfactory opporeanity 
for work with this Company in gous ter 
ritory—men who can collect the presmums 
as well as write the applications Why 
not make inquiry now? 


Union Mutual Life 


Insurance Company 


PORTLAND, MAINE 





Address: 
ALBERT E.AWDE, Supt. of Agencies 





vears has been a member of the actu- 
arial department, has been appointed 
manager of that department of the com- 
pany. 





LINCOLN COMPANY HEAD DIES 


A. J. Coleman, president and manager 
of the Lincoln Life of Lincoln, Neb., 
died on Monday at Freeport, Ill., after 
a brief illness. Mr. Coleman was sixty- 
two years old. 


EXTENDS DISABILITY BENEFITS 


The Fidelity Mutual Life is now issuing 
disability benefits in connection with in- 
stallment policies for twenty years or con- 
tinuous if desired, up to $200 a month. 
This means that on these plans the limit 
of insurance that may be issued with dis- 
ability benefits is increased to a commuted 
amount of $35,300. 











HOME LIFE 
INSURANCE COMPANY 
of NEW YORK 


ETHELBERT IDE LOW, President 


The 64th Annual Report shows: 
Premiums received during 

CHE Year TOES: sasicsmecnece $7,686,855 
Payments to  Policyholders 

and their Beneficiaries in 

Death Claims, Endow- 


ments, Dividends, etc...... 5,871,544 
Increase in Assets......cece 2,401,507 
Actual Mortality 56% of the 

amount expected. 

Isieurance in. Force... .c0cciee 247,373,210 
Admitted Assets .......... 48,655,222 


FOR AGENCY APPLY TO 


GEORGE W. MURRAY, 


Superintendent of Agents 
256 Broadway New York 























Are You Big Enough 


to consider an attractive manager’s 
contract for Boston, Massachu- 
setts? 
An Eastern Life Insurance Com- 
pany with a reputation for square 
dealing and real co-operation with 
its agency force has a_ splendid 
opening for a man who is energetic, 
level headed, ambitious and capa- 
ble of handling and inspiring other 
agents. 
If you are the right man, a Home 
Office official will conduct all nego- 
tiations in a strictly confidential 
manner. 
Address Agency Department, 
c/o The Eastern Underwriter. 

















Build Your Own Business 


under our direct general agency contract 


Our Policies provide tor: 
Double Indemnity, 
Disability Benefits, 
Reducing Premiums 





| Se- the new low Rates 


tOHN F. ROCHE, Vice-Pres’s 


| 
THE MANHATTAN LIFE | 
INSURANCE COMPANY | 


66 RRPOADWAY NEW YORK 
Wwoeenered 180 

















Office for information. 


since 1878. 








f 





MORE THAN 50% 
of the business written by some of our larger agencies is a 


direct result of the Fidelity lead service. Our agents interview 
interested prospects—people who have written the Head 


Fidelity is a low-net-cost company operating in 40 
states. Full level net premium reserve basis. Over Quarter 
of a Billion insurance in force. Faithfully serving insurers 


THE FIDELITY MUTUAL LIFE | 
INSURANCE COMPANY. PHILADELPHIA 
WALTER LE MAR TALBOT, President 
A few agency openings for the right men. 
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State Life Acquires 
Royal Union Mutual 


COMMISSION APPROVES DEAL 


Royal a Limited Stock Company, Not 
Mutual; 


Approve Consolidation 


Insurance Commissioners 


The Jowa Insurance Commission com- 
posed of Governor Kendall, Attorney 
General B. J. Gibson, and Insurance 
Commissioner Kendrick, has approved 
the proposed agreement for consolida- 
tion of the Royal Union Mutual Life of 
Des Moines, with the State Life of 
lowa. This approval, together with the 
action of the insurance commissioners 
previously taken, closes the transaction 
as far as legal steps are concerned. 

On invitation of Commissioner Kend- 
rick, the insurance departments of sev- 
eral states participated in a hearing on 
the Royal Union Mutual situation, the 
departments participating later coming 
to an understanding on the matter. The 
necessity for action in the case of the 
Royal Union Mutual was recognized in 
the interest of policyholders and the ab- 
sorption of the company by the State 
Liie approved. 

When the absorption was first sug- 
gested it was assumed that the Royal 
Union Mutual was a mutual company 
and that there would be some difficulty 
in merging a mutual and a stock com- 
pany, but an examination of the com- 
pany disclosed that it has a peculiar 
form of organization. What is equiva- 
lent to stock control rests with the 
shareholders of a “guaranty fund.” 
This makes it a limited stock company, 
authorized under the law to do business 
for profit. The Royal Union Mutual 
had invested largely in farm mortgages 
and the depression in such’ securities 
would have resulted in an impairment at 
current market conditions. ‘The present 
plan was considered best for the policy- 
holders as it would tide over the present 
situation and permit a return of the 
company’s assets to their normal value. 


HANDLING TRUST CASES 
(Continued from page 9) 

more or less unknown thing, from the 
assumed intricacies of which they are in- 
clined to shrink. In essence it is simply 
a paper appointing the trust company as 
trustee to handle the proceeds of the in- 
surance policy and giving the trust company 
instructions as what to do with the policy 
monies when they are received. The same 
provisions regarding the distribution of the 
estate that you would put into the will, 
you embody in the trust deed to apply 
to the insurance proceeds. For example, 
you might provide that the proceeds be held 
during the lifetime of your wife and 
interest paid to her. You could give her 
the right to withdraw a portion of the 
principal up to a certain stated amount 
and could also provide that if at the 
discretion of the trust company, additional 
funds should be needed for the proper main 
tainance of the family or for the educa- 
tion of the children, the trust company 
could draw upon the principal to meet that 
need. Upon the death of the wife, interest 
could be paid to the children until they 
respectively reach certain ages or the in- 
terest could be accumulated and the trustee 
empowered to pay out only such sums as 
might be needed for the proper mainte- 
Nance and education of the children. At 
certain specified ages the children could 
be given the right to a definite portion of 
the principal and at a later specified age 
to the balance. If desired the trust com- 
Pany may be given discretion to make addi- 
tional principal payments to the children 

as for example to a son to enable him to 
Start in business if that should appear wise 
to the trustee; or to a daughter upon 
marriage to provide a home if that should 
then appear desirable. In short you vest 
in the trustee the right to manage the 
funds in a manner as nearly as possible 
comparable to what you would do if alive 
and in a position to exercise the necessary 


discretion yourself. The number of con- 
tingencies that can be covered in this man- 
ner is very great; cach case of course re- 
quiring individual study. 

‘The trust deed may be made revocable 
so that at any time the situation can be 
changed if you desire. It may also be 
made irrevocable if for any reason you 
desire to have it that way. The whole 
proposition is, therefore, comparatively 
simple. As you have seen, the trust deed 
is closely akin in its provisions to the will 
that you would have drawn to cover the 
distribution of the policy monies as_ part 
of your estate. It should, of course, be 
prepared by someone with legal training 
and the trust company will be glad to 
help you to obtain the right kind of assist- 
ance. 


Contact Between Insurance Trust 


Officials 


It is essential for the life underwriter 
who is writing large lines of insurance 
and who desires to make use of trust 
company services, to get into touch with 
the trust officials in his locality. When a 
large line of insurance comes up for dis- 
cussion he should be able to go to the 
proper officer in the trust company desired 
by the applicant and obtain concrete in- 
formation about the services which the 
company can render under the given cir- 
cumstances. Personal contact between the 
life insurance underwriter and the trust 
company officials is, therefore, essential as 
a first step in the development of closer 
co-operation between the two types of in- 
stitutions. 


Discrimination Always Necessary 


Although this present brief supplement 
has dealt approvingly with trust company 
services it must not be assumed that we 
‘are recommending trust company services 
in all cases. As pointed out in the previous 
article, care must be exercised to decide 
which form of settlement is the best under 
the given circumstances. In a great many 
instances where the amounts of insurance 
are moderate and where the contingencies 
simple, the insurance company under its 
interest option and by the use of the an- 
nuity principle can render the most satis- 
factory service. However, there are cer- 
tain things that the trust companies can 
do that the insurance companies cannot. 
We shall give greater service and_ satis- 
faction to our clients and their beneficiaries 
if we recommend the type of settlement 
which is best for them. They will have 
more confidence in us and in consequence 
we are likely to write larger lines of in- 
surance. In other words a thorough knowl- 
edge of this subject will mean more new 
business and larger policies 





CREDITORS LOSE SUIT 


Attempt to Collect Insurance Proceeds 
From Wife for Insolvent 
Estate Fails 


Creditors of an insolvent estate were 
defeated in an attempt to compel the 
payment to the estate of proceeds of 
life insurance policies in a suit decided 
last week in the New York Supreme 
Court. The executor of the estate of 
louis Hirsh sued for the $65,000 insur- 
ance money paid by the Aetna Life un- 
der three policies for the benefit of the 
widow and two minor children. 

A factor in the case was that the pre- 
miums for the insurance had been paid 
out of the funds of the wife. Daniel 
W. Blumenthal was attorney for Mrs. 
Hirsh. Samuel C. Steinhardt, attorney 
and executor for the estate based the 
action on Section 52 of the Domestic 
Relations Law passed in 1840. It ap- 
peared that no decision had been ren- 
dered adjudicating the relationship of 
the statute to policies other than those 
in which a wife is beneficiary. 


John S. Sherritt, general agent for 
the Connecticut Mutual Life at Hunt- 
ington, West Virginia, and Columbus, 
Ohio, has resigned and taken a per- 
sonal writing contract with the Missouri 
State Life. 








Insurance Record, 1923 


New Insurance 


$ 96,148,025 
. 719,421,634 
Increase of $58,623,876 which is 

61% of the New Business 


Insurance in Force .. 


New England Mutual Life Insurance Co., 


Boston, Mass. 



































INCORPORATED 1871 


LIFE INSURANCE COMPANY OF VIRGINIA 
RICHMOND, VIRGINIA 


issues the most Libera] tormg of ORDINARY Policies from $1,000.00 to $50,000.00. 
with premiums payable annually, semi-annually or quarterly, 


and 
INDUSTRIAL Policies from $1250 to $1,000.00, with premiums payable weekly. 
CONDITION ON DECEMBER 31, 1923 





Nock oi decbcsboetiarnbedacecen aves acdackedasstnecciedtal auantaheiasaaneee $36,916,613.75 
I ol iON 16 2 e's oi cadeneandegcdeabatens . 32,373,207.24 
Ce Be I. aia ooo ei ovis vicedencueessiincece .  4,543,406.51 
MRE TI OI oo nied conn v00's dness colesntadewad pdanceukaaceesadcudavendinaasen 255,168,568.00 
os bones bs be ceabeekethanenhsecudadetehondensunenaah 2,696,034.43 


Tectal Payments to Policyholders since Organization........................2... 32,747,895.35 
‘OHR G WALKER, President 




















Incorporated 1851 


BERKSHIRE LIFE INSURANCE COMPANY 
Pittsfield, Mass. 
WINTHROP M. CRANE, JR., President 


This Company has always pursued those policies in the conduct of its business that 
have given it a high reputation for stability and fair dealing. 

Has always rendered the highest grade of service to its policyholders. 

Its policy contracts give to each individual insurer full protection, safeguarding, at 
the same time, the interest of all its policyholders. 

Has always extended reasonable assistance and encouragement to its representatives 
to develop and hold their business. 


John Barker, Vice-President Frederic H. Rhodes, Vice-President 




















THE MUTUAL LIFE 


The Mutual Life Insurance Company of New York 
has a record of EIGHTY YEARS of prosperous and suc- 
cessful business. It has passed through panics, pestilence 
and wars unharmed, and to-day, as a result of eight decades 
of endeavor, offers financial strength, reputation, magni- 


tude, leadership, and life insurance service. 


Those considering life insurance as 
| a profession are invited to apply to 


The Mutual ite Insurance Company 
of New York 


34 Nassau Street New York 
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ATTITUDE ON INSURANCE 
TRUSTS 

At the recent meeting in New York 
of the Trust Company Division of the 
American Bankers’ Association, the 
subject of life insurance trusts was con- 
sidered so important and timely . that 
practically an entire session was devoted 
to the discussion of its various features. 
At the close of the discussion the atti- 
tude of the trust companies was sum- 
marized by Judge Henning, chairman of 
the committee on insurance trusts, and 
his remarks contained some references 
that should be read_ by 
people. He said: 

I think the discussion in reference to 
insurance trusts may be summarized 
with the statement that the general im- 
pression in the minds of most of those 
in attendance is that the question of 
minimizing taxation should be kept in 
the background, that we should not en 
deavor to secure trusts on the basis of 
securing a lessening of taxation either 
in so far as income or inheritance taxes 
are concerned, that we must co-operate 
with the insurance companies, that the 
insurance trust is supplemental to the 
services performed by the insurance 
company; that we cannot compete with 
the insurance companies in certain 
cases; (they have their field, we have 
ours), that we should not endeavor to 
secure business on a competitive income 
basis; that the promises made by the 
insurance company in regard to the 
amount of income which the securities 
held by them will produce and the 
amount of income produced under an 
insurance trust depends to a large ex- 
tent on the condition of the financial 
market; that we should not endeavor to 
obtain business on that basis; that the 
form of trust should be standardized, 
and that an effort should be made to 
co-operate with the council of insurance 
companies in an endeavor to secure a 
form which will be satisfactory both to 
the insurance companies and to the 
trust companies. 


insurance 


One guestion was raised in reference 
to the tax upon the income received by 
a trust company under a trust and the 
annuity payments made by the insur- 
ance company. The annuity payments 
under the insurance policies, of course, 
are not subject to an income tax. The 
reason for that is that while the income 
from the securities held by the insur- 
ance company is included in the install- 
ment payments as made, nevertheless a 
part of the principal is used and in the 
course of time the entire fund is con- 
sumed and at the termination of ’the 
trust nothing remains. 
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If, on the other nee the insurance 
company should propose to hold the 
fund and pay the income only to the 
beneficiary, if the company has trust 
powers (1 understand in some states in- 
surance companies have trust powers) 
that certainly will be constructed as a 
trust fund and the income received by 
the beneficiary, in my opinion, is tax- 
able. 

We must stress the point that the ad- 
vantage in creating an insurance trust 
is that the insurance contract is fixed, 
and that the contract offered by the 
trust company is flexible, and that funds 
can be paid out upon the discretion of 
the trustees. 

1 am firmly convinced now that we 
should not in our advertising and very 
seldom in our discussion to prospects 
suggest to them that this is a safe way 
to either avoid or evade the payment of 
taxes. 


A. & H. CONFERENCE PROGRAM 


Meetings To Be Held March 5 and 6 
in Chicago; Many Prominent Men 
Scheduled to Speak 


The program of the Mid-Winter 
Meeting of the Health & Accident Un- 
derwriters’ Conference that is to be held 
on March 5 and 6 at the Congress Ho- 
tel in Chicago, Ill., includes many inter- 
esting subjects and a number of promi- 
nent speakers. 

Among these are: Dr. Louis I. Dub- 
lin, statistician of the Metropolitan Life; 
W. T. Grant, president of the Business 
Men’s Assurance; Homer J. Buckley, 
vice-chairman of the Advertising Coun- 
cil of Chicago, president of Buckley, 
Dement & Co.; Thomas Watters, Jr., 
attorney-at-law, Des Moines, Iowa; 
Robert R. Harrold, president, Interna- 
tional Claim Association, chief claim ad- 
juster, Pacific Mutual Life; Thomas 
Weddell, associate editor, The Insurance 
Field, and the officers of the conference. 


Herbert M. Woollen, president of the 
American Central Life of Indianapolis, 
sailed for the Near East on the ‘“Adri- 
atic” on February 22. 

* ok Oh 


John L. Mee, vice-president and 
superintendent of agencies of the Na- 
tional Surety, is on a trip in the West. 

* ok Ok 


Spencer Welton, vice-president of the 
Fidelity & Deposit, is to make a talk 
before Illinois agents in Chicago on 
March 7. 

is 


D. G. Luckett, first vice-president and 
general manager of the United States 
Casualty, left Saturday for an extended 
agency trip. He goes directly to the 
Pacific Coast, returning via the South. 
He expects to be back about April 1. 

* * * 


Norman R. Moray, vice-president and 
general manager of the Hartford Acci- 
dent & Indemnity, was tendered a tes- 
timonial dinner in Chicago last week by 
members of staff of the Western depart- 
ment, by fellow officials from Hartford 
and by R. M. Bissell, president of the 
company. 

ae ee 


E. H. O’Connor, assistant to R. O. 
Davidson, superintendent of the accident 
and health department of the Royal In- 
demnity, has been given the title of 
assistant superintendent. 

* * * 


Charles C. DeRouville, none ral agent 
of the Penn Mutual Life Albany, N. 
Y., has resigned and eg to take a 
trip around the world accompanied by 
Mrs. DeRouville. Mr. DeRouville has 


‘been planning this trip for some time. 


On his return he will continue in the life 
insurance business by devoting himself 
to personal production especially in the 
field of business insurance. 











The Human Side of Insurance 





























Lieutenant Colonel Harry C. Fry, Jr., 
that is the correct way to address the 
president of Logue Bros. & Co., Inc., 
Pittsburgh, Pa. H. C., Jr., was com- 
nissioned a lieutenant colonel of the 
United States Air Service on January 
25, 1924, in recognition of splendid serv- 
ice in the air activities of the govern- 
ment during the World War. Lieuten- 
ant Colonel Fry was born in Pitts- 


burgh, November 26, 1865 and has lived 
in the Pittsburgh vicinity all his life, 
at the present time being a resident of 
Rochester, Pa. He is a graduate of the 
Pennsylvania Military College, Chester, 
Pa., 1885, with a degree of civil engin- 
eer; attended the Federal Military 
Training Camp at Plattsburgh, N. Y. 
1915-1916; was commissioned a_ first 
lieutenant Beaver Battalion in 1917; cap- 
tain quartermaster 1917 at Camp Gor- 
don, Atlanta; quartermaster Air Service 
at Gerstner Field, Lake Charles, La. 
1917 to September, 1918, when that field 
was destroyed by cyclone. He was at 
Fort Oglethorpe, Ga., in October, 1918, 
and at the Pittsburgh Arsenal to Febru- 
ary, 1919. He was made major in the 
Air Service Officers Reserve Corps to 
January 25, 1924, when he was commis- 
sioned as indicated above. Lieutenant 
Colonel Fry’s business connections are 
varied. He is president and director of 
Logue Bros. & Co., Inc., general insur- 
ance agents at Pittsburgh; vice-presi- 
dent and director of the First National 
Sank, Rochester, Pa.; and director in 
the following organizations: 
Pennsylvania Insurance 
H. C. bry Gitss -Co;, 
Seaver Valley Glass Co., Rochester; and 
the Guarantee Liquid Measure Co., 
Rochester. He is a member of the fol- 
lowing clubs: Duquesne Club, Pitts- 
burgh Athletic Association, Aero Club, 
Fort Pitt Club, Old Colony Club, of 
Pittsburgh; Oakmont Country Club, 
Oakmont, Pa.; Beaver Valley Country 
Club, Beaver Falls; Kiwanis Club, 
American Legion, Rochester; Military 
Order of the World War of the United 
States and the Military Order Foreign 
Wars of the United States. Also, he is 
a member of the Chamber of Commerce 
and the Civic Club of Pittsburgh. 
Lientenant Colonel Fry is an expert 
rifleman with six successive years’ 
qualification and is an enthusiastic 
amateur and lover of athletic sports. 


Federation, 
Rochester, Pa.; 


* * * 


R. C. Rathbone of Rathbone & Co., 
New York, is at Ormond _ Beach, 
Florida. 





HARRY ©. PRY, JR. 

















Sumner Ballard is at Palm Beach, 
occupying a house that was previously 
owned by Wilson Mizner, the play- 
wright. 

* * * 


T. J. Falvey, president of the Massa- 
chusetts Bonding, with Mrs. Falvey, 
sailed last Thursday from New York 
on the S.S. “President Garfield” for a 
brief vacation. They will visit Cuba 
and touch at various points on_ their 
way through the Panama Canal to their 
objective at Los Angeles. This is the 
first vacation that Mr. Falvey has taken 
since the establishment of the Massa- 
chusetts Bonding over sixteen years 
ago. He will visit some of the branch 
departments and agencies of the com- 
pany on his return overland to Boston. 


* * * 


Thomas F. Lawrence, vice-president 
of the Missouri State Life and the driv- 
ing force behind its wonderful agency 
organization celebrated his birthday on 
Kebruary 16. He was forty-seven years 
young, having first seen the light of day 
in’ Hartiord, Conn., on February 16, 
1877. Born in such surroundings it was 
natural for Mr. Lawrence to turn to 
ward insurance. He was educated in the 
public schools of Hartford, and at Yale 
University, from which he graduated in 
1899. His mi iny friends remembered the 
oceasion and he was the recipient of 
many messages of congratulation. 

* * x 


E. H. O’Connor, assistant superin- 
tendent of the accident and health de- 
partment of the Royal Indemnity, is 
leaving shortly for an extended agency 
trip frony Washington, D. C., to points 
along the Atlantic Seaboard. He then 
expects to go to Texas. While on the 
trip he will touch the principal cities 
along the route. The trip is for the 
purpose of familiarizing the company’s 
agents with the Royal income policies. 

es 


W.A. Miller, publicity and advertising 
manager of the Norwich Union Indem- 
nity, is a great believer in psychology 
as an important factor in creative work 
in both advertising and publicity. Not 
content with previous studies along these 
lines he has now entered the extension 
department of Columbia University in 
order to learn more of the secrets of 
mind over matter. Before connecting 
with the Norwich Union Mr. Miller was 
assistant to the national advertising 


promotion manager of the Hearst Pub- 
lication Co., prior to which time he was 
a member of the publicity staff of the 
New York World. 
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Fire Insurance Department 








N. Y. Fire Premiums and Losses for 1923 


Fire insurance net premiums received 






























Net Net L mee 

. ’ Company Premiums Incurrec 
and net losses incurred for New York x, WwW i: BIN POMIKEs css cases nee 449,500 — 
ly during 1923, taken from an- New Zealand..............+. 60,956 45,972 
ae beri t . w on file at Albany, NOW TORSE eis cveves cements 148,077 72,058 
me Seeee serves : N Riots sata tag 1,174,984 621 749 
tollow : r., Tes is Norwich Union..........+. 520,988 414,876 
pretties vet LOssS North Carolina Home...... 68,848 29,731 
Company ghticsileitls s North River...........++++. 1,203,416 553,778 
PEE. co binvadssramnehaens $142,653 $95,901 Northern, N. Y......seeeees 154,099 ,06 
VL ae eer rrr rrr 2,051,170 850,758 = Northern’ Assurance........ 724,859 459,820 
ABTICUNGFAL oiiccesnccweees 692,627 443,066 Northwestern National..... 436,625 232,416 
American, New York...... 218,026 212,844 Qld Colony.........seceeeee 198,285 87,584 
American, Newark.......... 958,837 488,397 CHUGEE. de cvidctunvescsatacsss 246,101 117,958 
American Alliance 337,209 141,811 PauiNe: «ns csccesavonsaxeses 428,565 236,539 
American Central.. 385,436 188,049 piternelle, France.......... 271,759 179,242 
American National.. 61,710 65,410 Pacific. ..e..eeee eseoe 251,008 105,311 
American Druggists........ 26,085 15,065 Peunsylvania ......+. . 560,675 266,341 
American Equitable........ 75,430 165,331 peoples, Maryland......... 33,126 33,996 
American Eagle... «+ 711,059 291,121 Peoples National........... 179,510 110;256 
NOR oicankavccv.ns .-. 147,681 99,865 = Phoenix Assurance.......... 840,921 355,575 
Bankers and Shippers...... 198,864 WONGA, Osaka ccs save aawascesiss 214,840 99,196 
BOstOn ..cccccsccsscccveess - 596,906 298,595 Potomac vececscceseeeccece 83,985 56,085 
Britteh  Americatias<.<.060 264,294 141,197 = Prudentia Re.......scccccee 748,764 459,317 
UENO ese veccewennedien eves 277,816 150,937 Proy.-Washington ........ 589,933 356,560 
Galton ccchecsesessrsess: 84,610 POAUME. . CUEETE -ccoiisees ive tncasaline 847,982 335,658 
Commercial _Union........ 1,681,386 617,329 Rhode Island...........+++ 227,184 122,187 
Commercial Union Fire.... 208,782 101,926 Richmond .........eeeeeeeee 151,791 126,287 
OTEORY n. Sas<sscctsesee Kes 123,485 MU “WSGAE *. cacsvcckexesneses sacs 1,674,922 790,089 
CH OF IN, Lie ccsccccs cnseecs 330,316 229,784 ROSHG: COMBS cc ccaveccsvsnus 805,917 598,768 
Comming, Ni Jescesissvcves 193,689 121,220) St. Paul F. & M.......005 580,345 367,169 
( ‘aledonian diteannetaw eae 241,286 169,695 SE vo vtavntactscasevnnce 277,413 179,493 
Commonwealth ..........+- 375,399 257,779 Springfield «++ 969,001 507,397 
Continental ..cccsccccsecses 3,566,000 1,493,960 = Standard, Conn 76,968 36,572 
Cate Fit@isccssccscascees 91,765 69,018 South British... 76,054 46,791 
UBUO. cidssgsecccensescne 201,886 147,964 = Standard, New Jers -. 192,455 111,689 
Fidelity - P ee re 2,832,837 1,186,033 Stuyve GRR Sono Sie ee Aas 194,520 103,763 

Fireman's Fan. «....0.c6s- 746,670 LSE ee See ae 595,593 311,:2 
Franklin ....... -. 869,047 541,734 Secstisee OC. BF Wevcscccncvas 484,545 267,479 
General, Paris........+..++- 133,090 MMe Swits RO. ccc cicscevisccsnes 553,773 327,446 
Georgia Home..........+++- 60,721 37,834 Union Assurance........... 403,158 227,236 
Glens Falls....... ssiseveenve 858,636 436,897 = Union, France.........0+++- 131,282 75,714 
Globe, Pennsylvania........ 140,458 98,740 Union Reserve..........0- 151,588 126,602 
Globe & Rutgers..........- 1,836,185 1,257,462 Union, New York.......... 69,875 43,453 
Granite State.....ccccscere 91,181 48,994 Union of Canton............ 509,764 353,618 
Great American............ 2,475,972 1,248,309 United Firemen’s........-- 150,183 68,042 
DOE scdcsnnevasnktnacks 496,427 219,904 CP. Sa POs siaxecdedavenaaes 1,443,319 988,552 
REE ain wastank camein era neuscels 4,499,942 2,336,593 Wintbee® si dpnnscsscceseneaes 165,581 105,427 
Imperial Assurance, N. Y.. 233,619 99,891 Virginia F. & M..........6 178,339 109,892 
Independence, Penn........ 10,691 14,011 Westchester ....cccccccccce 911,531 475,519 
PHGUOIFIAL ksssccecsecoscess 43,238 65,723 Western Assurance......... 424,722 174, 
Ine. Co, S&S; G8 Pentis..esccs 406,184 210,023 NURMONEIE cividecvacedacasd 36,082 19,983 
Knickerbocker ..........6. 176,085 129,191 Atlas of London.........++. 603,680 364,415 
Marquette National........ 74,374 Set Bite ROGRy occdccvecicasecsss 365,269 501,268 
Massachusetts F. & M.... 49,010 2,781 Prudential, Great Britain 253,624 151,763 
PROLCRUUNE: ci essseccncecsees 406,278 169,394 Patriotic ......cccccccececes 105,509, 46,970 
Penden: GE LAR cc sccccvscsss 463,087 218,447 = Baltimore-American ....... 75,489 37,143 
Merchante, N. Y...ccsscees 486,794 Co CO Ae 105,484 65,564 
Merchants; Cob cascccceccss 51,872 25,289 eee re 100,594 64,269 
Michigan F. & M.......... 120,357 88,894 Home F. & M.....cccecees 156,803 115,839 
Milwaukee Mech............ 402,450 W599 38 Vorkshire ....<scsccocsacces 184,963 105,498 
National Liberty........... 853,029 526,089 Assurance of America...... 132,234 110,444 
National, Hartford.......... 1,267 599 560,639 British General............ 117,643 88,363 
NGWBUM casceccsseauicvantoes 408,471 MUNA | ENN oe ce cocuadkasenccaizes 58,742 33,155 
New Brunswick............ 163,933 88,298 Law, Union & Rock....... 150, 880 81,860 
MERCHANTS FIRE CHANGES . 





J. R. Gardner Succeeds W. J. Galligan 
as President; G. N. Gardner Be- 
comes New Secretary 

J. R. Gardner, formerly secretary and 
manager of the Merchants Fire of Den- 
ver, Colorado, has been elected president 
to succeed W. J. Galligan, who has re- 
tired, due to demands being made on 
his time from other interests and not 
from any disagreement or dissatisfac- 
tion in the administrative branch of the 
company. G. N. Gardner has been 
elected secretary. These promotions 
were announced at the twentieth annual 
meeting of the board this month. Other 
officers are: C. M. Schenck, vice-presi- 
dent and D. A. Holaday, treasurer. 

Commenting on the _ elections the 
company says: 

“Mr. Galligan was one of the organ- 
izers of the Merchants and has served 
faithfully and well for twenty years as 
president. His other interests, however, 





have demanded his entire attention, and 
it is with regret that we must announce 
the retirement of this efficient officer 
and sterling gentleman from our or- 
ganization. 

“The new president was also one of 
the organizers of the company, and has 
served it in the capacity of secretary 
and manager since organization, being 
the officer in active charge of the com- 
pany’s underwriting operations. 

“G. N. Gardner, the new secretary, 
has been connected with the company 
in various capacities for fourteen years, 
and for the past several years has been 
assistant secretary. P. K. Alexander, 
vice-president of the First National 
Bank of Denver, has been elected to suc- 
ceed Mr. Galligan on the Board of Di- 
rectors. All other officers and directors 
remain the same. 


All officers and directors were re- 
elected at the annual meeting of the 
Virginia Fire & Marine last week. 
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J. A. KELSEY, President 


Capital 
ONE MILLION DOLLARS 





STANDARD 
INSURANCE COMPANY 
OF NEW YORK 


Head Office: 45 John Street, New York 


GEORGE Z. DAY, Secretary 


Surplus 
ONE MILLION DOLLARS 
































Seventy-five years of service to property owners by 
ever meeting the full measure of its obligations has 
placed the SPRINGFIELD high in the confidence of 
all who are familiar with its record. 


The character of this old line, New England company 
has been established by the tests of three-quarters of 
a century. 


How may we serve you? 





Cash Capual $.3502000.00 


SPRINGFIELD FirE & MARINE 
INSURANCE COMPANY 
SPRINGFIELD. MAss. 
























































CHARLES HOYT SMITH 
OR 


MARSHALL & STERLING, INC. 


Poughkeepsie Trust Co. Building 
POUGHKEEPSIE, N. Y. 
Telephone 8271 


We pay Brokers liberal commissions and protect their accounts. 


We furnish insurance Engineering and Prevention Service gratis es 
Fire and Compensation risks. 





We write Fire and allied lines, Compensation, Liability and Automebiles. 


We represent fifteen of the leading Fire Companies and are General 
Agents for the Globe Indemnity Company. 



































Tourist Floater Risks 


Jewelry, Furs and Personal Effects covered 
against “ALL RISK” losses anywhere in 
the Wide World—Form broad and liberal. 





Particulars upon request. 


MARSH & MSLENNAN 


West Jackson Blvd. 
CHICAGO 
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President Levison 
Reviews 1923 Risks 


FIRE BUSINESS IMPROVED 


Fireman’s Fund Head Also Sees Gain 
in Automobile; Marine and Side- 


Lines Backward 


By J. B. Levison 
President of the Fireman’s Fund, in 
“Fireman’s Fund Record” 


With the close of the year 1923 the 
insurance business of the United States, 
in common with practically all other 
lines, appears to have returned to a 
condition more nearly normal than in 
any year since the outbreak of the 
wal 

During the war period and for sev 
eral years following the armistice the 
inevitable inflation had a very marked 
effect upon the insurance business. 

In 1920 came the crash incidental to 
the period of deflation with its conse 
quences upon the affairs of every im 
portant insurance company in the United 
States, again demonstrating how closely 
the conditions of business, generally, 
are reflected in the insurance business. 
1922, it will be recollected, was very 
disappointing in that the looked-for im 
provement did not materialize. 1923, 
however, saw a definite upward move in 
which the insurance business partici- 
pated with the result that the com 
panies, broadly speaking, show an in 
crease in fire premiums ranging from 
10 per cent. to 15 per cent. and a rea 
atistactory loss ratio. The 
erious conflagrations was 
again marked. In fact, the only fire of 
any proportion being that at Berkely, 
Calif., which hardly assumed the dimen 
sions of a conflagration as practically 


sonably 


absence ol 


nothing but dwellings were involved. 
Qn the other hand, the increase in 
premiums has brought about an increase 


in unearned premium reserves, which, 
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taken in connection with more or less 
depreciation in security values, means 
little, if any, increase in net surplus on 
the part of the majority of companies. 
Expense Ratios Reduced 

On account of this increase’ in 
premiums and the further fact that 
costs have stood at about the same 
level, it will probably be found that ex- 
pense ratios have been reduced as com- 
pared with recent years. 

The, outstanding development of the 
year was the appearance of the Local 
Agents’ Association followed by the In- 
surance Commissioners as interveners 
in an effort to compose apparently irre- 
concilable differences between the com- 
panies themselves, which has brought 
about a condition fraught with possi- 
bilities it is hardly possible to exagger- 
ate. 

In this review a year ago the writer 
made the statement that the situation 
at that time, called for broadest and 
most unselfish consideration, adding the 
conviction that if the insurance execu- 
tives of the country proved incapable 
of meeting the various issues presented 
as they should be met, legislators and 
commissioners would in all likelihood 
take the solution out of their hands or 
at least make an effort to do so. This 
has materialized much more quickly 
than could have been thought likely at 
the time. 

Facing a Serious Crisis 

The fire insurance business of the 
country is undoubtedly facing a serious 
crisis, due further to what can be 
termed an unprecedented desire for 
volume and the development and ag- 
gressiveness of groups under a_ single 
management, more powerful than could 
have been dreamed of a few years ago. 

All of this appears to be particularly 
unfortunate at a time when the pros- 
perity of the United States, which 
authorities all agree will in all probabil- 
ity continue along normal safe lines, 
means naturally increased — business, 
greater strength, and reasonable profits 
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Insurance Stocks 


J. K. RICE, 


Telephone: John 4000 





Bank and Trust Company Stocks 


American Cyanamid Company 


New Mexico & Arizona Land Co. 


| Circulars will be sent on request 


| Our weekly quotation list will be sent weekly upon request. 
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NEW YORK 


JR., & CO. 


36 Wall Street 











in which all well managed companies 
are almost certain to participate. 

While the fire loss waste has not been 
inaterially reduced, the constant agita- 
tion on the part of fire underwriters 
through the National Board and kindred 
organizations has undoubtedly had _ its 
effect and must in the end bring about 
an awakening on the part of the 
American people to the seriousness of 
this question and an appreciation of its 
importance as a grave economic prob- 
lem in which the entire nation is con- 
cerned. 

In the automobile business we again 
find a direct reflection of general con- 
ditions of business with the result that 
the volume has materially increased and 
the losses similarly decreased. Here 
also we have an unsatisfactory condi- 
tion in certain sections brought about 
by lack of harmony and cooperation on 
the part of the company executives 
which must inevitably lead to demoral- 
ization unless a proper spirit of compro- 


mise can be developed. 

The recent action of the National 
Conference in supporting the recom- 
mendations of local conferences look- 
ing to reductions in rates and changes 
in policy conditions to meet local situa- 
tions, is encouraging as indicating an 
elasticity which is absolutely necessary 
in the interests of the business. 

The marvelous growth and develop 
ment of the automobile industry has 
placed automobile insurance in the 
front rank with the result that where 
a few years ago the difficulty was tu 
arouse the interest of local agents, to- 
day the agents are competing for the 
business as keenly as for any other 
branch. As time goes on the method 
of conducting the business is becoming 
more and more stabilized, thereby re- 
moving the difficulty and unsatisfactory 
conditions which previously existed. 


Marine Business Still Poor 


The marine business is the only 





LOYAL TO FRIENDS, AND TO LOYAL AGENTS, LOYAL 





Neal Bassett, President 
John Kay, Vice-Pres. and Treas. 
A. H. Hassinger, Secretary 
Wells T. Bassett, Secretary 


FIREMEN’S 


INSURANCE CO. 


of Newark, N. J 
Organized 1855 


Statement January 1, 1923 
ASSETS AND LIABILITIES 


Capital .. .$2,250,000.00 


Reserve Rein- 
surance Fund 
and Reserve 
for all other 
liabilities 9,004,301.01 


Net Surplus 4,436,386.20 
Total ....$15,690,687.21 


Policyholders Surplus, 
$6,686,386.20 








a 


Henry M. Gratz, President 
Neal Bassett, Vice-Pres. 
John Kay, Vice-Pres. and Treas. 
Davis G. Vaughan, Secretar) 
A. H. Hassinger, Secretary 
Welle T. Bassett, Secretary 


Girard F. & M. 


INSURANCE CO. 


ef Philadelphia 
Organized 1853 


Statement January 1, 1923 
ASSETS AND LIABILITIES 


Capital .. .$1,000,000.00 


Reserve Rein- 
surance Fund 
and Reserve 
for all other 
liabilities 2,665,678.50 


Net Surplus 1,110,233.48 


Total .....$4,775,911.98 


Policyholders Surplus, 
$2,110,233.48 














Neal Bassett, President 
John Kay, Vice-Pres. and Treas 
John A. Snyder, Secretary 
A. H. Hassinger. Secretary 
Wells T. Bassett. Secretary 


MECHANICS 


INSURANCE CO. 


of Philadelphia 
Organized 1854 
Statement January 1, 1923 
ASSETS AND LIABILITIES 


Capital ...$ 600.000.0060 


Reserve Rein- 
surance Fund 
and Reserve 
for all other 
liabilities 1,916,251.2 


Net Surplus 945,537.10) 


Total .....$3,461,788.32 


Policyholders Surplus, 
$1,545,537.10 











H. M. Schmitt, President 
Neal Bassett, Vice-Pres. 
John Kay, Vice-Pres. and Treas 
Thos. A. Hathaway, Secretary 
A. H. Hassinger, Secretary 
Wella T. Bassett, Secretary 


National 
Ben Franklin 


FIRE INSURANCE CO. 
of Pittsburgh, Pa. 
Organized 1866 

Statement January 1, 1923 
ASSETS AND LIABILITIES 
Capita) .. .$1,000,000.00 


Reserve Rein- 
surance “und 
and all other 
liabilities 1,329,033.00 


Net Surplus 1,452,589.00 


Total As- 
sets ....$3,781,622.00 


Surplus to Policyholders 
$2,452,589.00 
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branch which has not entirely recovered 
from the results of the war, due in a 
large measure to the fact that foreign 
trade and shipping have not come back 
to normal nor can this be reasonably 
expected until conditions in Europe 
have been improved and foreign cur- 
rencies stabilized. With the number of 
companies now engaged in the marine 
business and the very limited volume, 
demoralization and unsatisfactory  re- 
sults are certain to continue. 

The number of major casualties has 
been greater than in 1922. On the 
other hand the losses which have come 


down from the war period have been 
practically all wiped out. There have 
been serious efforts made to do away 


with improper policy conditions which 
crept in during the rush incident to the 
war and which leads to the hope that 
in this respect the situation may be im- 
proved, but the general outlook in the 
marine field is far from encouraging. 

The hail business from published re- 
ports has been most unprofitable, and 
the rain business far from satisfactory. 
Neither of these classes, it should be 
added, are written by the Firemen’s 
Fund or Home Fire and Marine. 


Side Lines Unsettled 


In many of the other so-called ‘side 
lines” the unsettled conditions and lack 
of harmony are reflected and suggest 
the thought that no improvement can 
be looked for until a proper spirit of 
cooperation between company execu- 
tives has been developed. 

It is gratifying to note, on the other 
hand, a definite growth of sentiment 
looking to the advisability, if not neces- 


sity, of affiliation with local Chambers 
of Commerce as well as the United 
States Chamber on the part of com- 
panies, company officials and local 
agents. This the writer has been 
actively advocating for years as of the 
highest importance in order that the 
great business of insurance may take 


its place along side of the other great 
lines of business activity in this country, 
giving them support and assistance 
when needed and, similarly, receiving 
support and assistance from them when 
the occasion arises. 

The continuing growth of the Fed- 
eration movement is also encouraging 
as indicating a determination to frankly 
and openly defend insurance when at- 
tacked by those of socialistic or radical 
tendencies. The re-introduction of the 
Fitzgerald Bill in Congress and the an- 
tagonistic attitude of certain officials 
toward stock insurance is sufficient jus- 


tification for the organization of our 
business along aggressively defensive 
lines. 


To review our own experience during 


the past year.. The Fireman’s Fund 
premiums reached the splendid figure 
of $17,600,000 against $15,800,000 last 


increase in reserve for 
unearned premiums of $1,377,000 and 
which is now $12,800,000. The assets 
are $24,153,000 against $22,850,000 a year 
ago. The policy holders’ surplus stands 
at $7,500,000. 

The Home Fire and Marine premiums 


year with an 


were $2,050,000 against $1,770,000 last 
year. Increase in reserve was a little 


under $300,000, 
$1,700,000, 
$4,270,000. 
is $2,160,000. 

Without the enthusiastic cooperation 
and support of our splendid agency or- 
ganization this result caquld not have 
been achieved, for which, in closing, the 
writer desires to express the sincere 
appreciation of our directors, officers 
and managers to the many thousand 
loyal Fireman’s Fund and Home Fire 
and Marine Agents throughout the 
country. 


which now. stands at 
and the total assets are now 
The policy holders’ surplus 





HENRY EVANS BETTER 


Henry Evans, chairman of the boards 
of the “America Fore” companies, is fe- 
ported as improving in health with the 
assistance of beautiful sunshine at 
Coronado Beach, Cal. He and Mrs. 
Vans went there by a boat trip via the 
anama Canal. 


Bureau Gets Order 
to Enjoin Indiana 


UNIFORM COMMISSIONS DEAD 


Judges Rule That Indiana Has No Con- 
stitutional Right to Enforce 


Uniformity 
A temporary injunction was granted 
the Western Insurance Bureau com- 
panies Tuesday in Indianapolis, against 
the order issued by the Indiana Insur- 
ance Department calling for a uniform 
scale of commissions on the Union ba- 
sis for all local agents in the State, as 
agreed upon by the commissioners at 
their recent meeting in Chicago. The 
case was heard before three Federal 
judges. They were Albert B. Anderson 
of the District Court of Indiana; Ferdi- 
nand A. Geiger of the District Court of 
Wisconsin and Evan A. Evans, of the 
Circuit Court of Appeals in Chicago 

No appeal is possible from a tempo- 
rary injunction, and if the injunction is 
made permanent the only appeal will be 
direct to the Supreme Court of the 
United States. Many underwriters in 
New York are of the opinion that the 
injunction means the death knell of the 
attempt by the insurance commissioners 
to arbitrarily put into effect a uniform 
scale of commissions nation-wide. 

The hearing was conducted largely by 
the judges in the form of questions, 
which developed that the insurance de- 
partment of Indiana had no basis in law 
for making or enforcing the ruling. In- 
surance Commissioner McMurray pre- 
sented an affidavit declaring he had no 
intention of enforcing the order by re- 
voking the licenses of companies or can- 
celling the licenses of agents. 

At the conclusion of the hearing the 
judges said that it was not necessary 
to take the case under advisement as 
their minds were clear on the question 
involved. They held that the order was 
void in law, that it constituted a con- 
tinuing threat against the insurance 
companies and that it was unconstitu- 
tional as an invasion of the property 
rights of the companies. In consequence 
the injunction asked for was granted. 

Fred B. Silber, counsel for the Bu- 
reau, was in charge of the case, assisted 
by Miller, Dailey and Thompson of In- 
dianapolis, and A. I. Vorys, counsel for 
the Ohio Farmers. The Indiana In- 
surance Department was represented by 
Attorney General Leach and by Judge 
Lary, formerly a judge of the Indiana 
Supreme Court. 


SCHROEDER BACKS DOWN 
Will Permit Examination of Agency 
Books by Wisconsin Insurance 
Dep’t; License Threatened 


Madison, Wis., Feb. 26.—The Chris 
Schroeder & Sons Insurance Agency of 
Milwaukee, which denied examiners of the 
insurance department the right to examine 
their books and papers last week, appeared 
before Commissioner Smith on Tuesday 
afternoon and asked the department to 
send in an examiner. When the Schroeder 
Agency refused previously to allow an 
examination, the Commissioner issued an 
order against it to show cause why its 
license to do business in the state should 
not be revoked. 

When the hearing came up on Tuesday, 
Mr. Schroeder appeared and said that no 
further opposition would be offered. He 
declared that the books and papers of the 
agency had not been altered since the 
examination was requested and asked that 
the commissioner send in the examining 
staff. It is understood that the examiners 
will visit the Schroeder Agency the latter 
part of this week. 


MADE ASSISTANT MANAGER 


John C. Brown has been appointed 
assistant manager of the National Lib- 
erty in the western department at Chi- 
cago. He has been Wisconsin state 
agent for the company. He joined the 
National Liberty in 1920 after a long 
experience in the field. 


R. Emory Warfield, 
of the Hanover, Dies 


PASSED AWAY ID IN HIS SLEEP 


Beloved for His ” Kindly Qualities; 
Excellent Underwriter Who Con- 
tributed to Business 


An 


R. Emory Warfield, president of the 
Hanover Fire since 1906, and one of the 
kindliest and best-beloved fire insurance 


men in the East, died early Tuesday 
morning at his home while he slept. 
Mr. Warfield has not been well since 


the end of last year when he went to 
his country home near Baltimore and 
there caught cold. Subsequently he re- 
turned to the office a few times, but for 
more than four weeks kept to the con- 
fines of his home in this city. Although 
it was known at the office that Mr. War- 
field was ill it was not suspected that 
his condition was serious. 

The funeral was held from President 
Warfield’s home at 125 East Eighty-first 
street at 10.30 yesterday morning. The 
family then left for Baltimore where 
interment took place. Mr. Warfield is 
survived by Mrs. Warfield, a_ son, 
Douglas R. Warfield, in business in 
Philadelphia, and two brothers, S. Da- 
vies, president of the Seaboard Line 
Railroad, and Henry M., manager of the 
Baltimore office of the Royal. 

Mr. Warfield was born at “Manor 
Glen,” Baltimore County, Md., August 
11, 1855. In 1871 he began his insur- 
ance career as a clerk in the office of 
the Firemen’s of Baltimore. In 1878 he 
was elected secretary of that company, 
but resigned four years later to become 
manager of the Maryland and Delaware 
department of the Continental. In 
1885 he became manager of the Balti- 
more department of the Royal, which 
comprised Maryland, Virginia, West 
Virginia, North Carolina and the Dis- 
trict of Columbia. When the Baltimore 
and Philadelphia departments were con- 
solidated January 1, 1896, Mr. Warfield 
went to Philadelphia as assistant man- 
ager of the consolidated department, 
and in 1905 he became manager. 

In 1906 Mr. Warfield resigned from 
the service of the Royal to accept the 
presidency of the Hanover and moved 
to New York. He was vice-president 
of the New York Fire Insurance Ex- 
change 1909-1911, and president 1911- 
1913. He was president of the New 
York Board of Fire Underwriters 1917- 


1918. and in 1921 was elected treasurer 
of the National Board of Fire Under- 
writers. 

Mr. Warfield) was first of all a 
gentleman. He was born to that station 
and could not be otherwise. His quiet, 
dignified, courtly manners marked him 
among business men. Courtesy was sec- 
ond nature to him. Acts of kindness 
were his pleasure. He had no hobbies 


except his farm and beautiful old 
colonial home near Baltimore. He in- 
tended to go back there to live some 
time, but he had not reached the period 
when he was ready to quit the fire in 
surance business. Only recently he had 
said that he did not know what he 
would do with himself if he were no 
longer busy in his regular occupation. 
As an underwriter Mr. Warfield was 
a conservative. He had no ambition to 
make the Hanover the largest company. 
but he insisted that its business be well 
underwritten. He dominated the com- 
pany. as the board of directors had im- 
plicit confidence in him, and under his 
guidance it pursued a steady course. 


Colonel Joe Button, commissioner of 
insurance, was elected president of the 
Virginia Military Institute Club of Rich- 
mond at its annual meeting. Colonel 

3utton is a member of the board of 
visitors of the institute and has long 
taken an active interest in its affairs. 
Captain Charles B. Coulbourn, deputy 
commissioner of insurance, was re- 


elected secretary-treasurer of the club. 





STRAUS INTRODUCES BILL 


New York State Senator Would Create 
State Controlled Mutual; Every Car 
Owner Must Be Insured 
State Senator Nathan Straus, Jr., of 
New York City, introduced again 
his bill requiring all automobile owners 
to insure against liability 


has 


and property 
damage claims resulting from automo- 
bile accidents. The object of the bill is 
to force every person owning an auto- 
mobile to take out insurance, either with 
the State Mutual or with a private in- 
surance company. This bill was intro- 
duced Tuesday and is similar in all ma- 
jor respects to the measure before the 
legislature last vear. 

This bill does not create a_ state 
monopoly on automobile insurance, but 
establishes a mutual company, the first 
set of directors of which would be ap- 
pointed by the governor. Succeeding 
boards would be selected by the in- 
sureds themselves. The company would 
operate under the supervision of the 
State Superintendent of Insurance. Li- 
censes would be refused automobile 
owners who have refused to take out 
insurance. 


R. B. JENNINGS TO SPEAK 
Robert B. Jennings, of the loss de- 
partment of the New York marine de- 
partment of the Automobile Insurance 
Company, will give the final marine in- 
surance lecture of the Aetna Life 
course for brokers and agents on Mon- 
day at noon at 100 William street. The 
subject of this lecture will be a talk on 
liability for losses under the printed 
form of ocean marine cargo. policy. 
Charles I. Clark, marine underwriter for 
the automobile, delivered the last two 
lectures, speaking Monday of this week 
on essential features of the marine pol- 
icy. Extracts from Mr. Jennings’ and 
Mr. Clark’s talks will appear in the next 

issue of The Eastern Underwriter. 





1923 TORNADO FIGURES 























Net Net 

Premiums Losses 

Received Paid 
Pariewamsed 6. cccccencdsases $115,009 $30,817 
BIG. BEM ccccsatacacexsas 231,277 85,327 
Bankers & Shippers ..’... 44,611 8,034 
CIID sc ncdcddeuscececdes 1,153,466 502,976 
Globe & Rutgers ............ 377 6.23 118,380 
Geet AQMGF. 000 ccaceces 797 916 270,547 
Fidelity - Phenix 07 524 496,218 
Glens ¥F alls 184, 500 32,419 
DEON ci a: n:aitin Shag a cat aaeaes 964 034 
pT ER a ee ee 40,017 
North River ........ aoe 57,763 
National Liberty ........... 44,867 
GHNGON oo ccccreccdcrccscocs 80,205 
United States ...cscisesee 127,086 
Westcheste1 104,953 
yO arr tee eiveaace ome 238.041 563,845 
American, Newark .......... 805,030 227,042 
Americ an | Pererer 202,307 46,915 
Fireman's Fund ......... . 287,910 88,495 
ee eee . 1,118,134 385,0°1 
re Be iiss 104,155 18,934 
Penrsylvania ........00. 162,622 39,191 
Prov.-Wash. 114,342 20,816 
Pimenis, ROE o.ndcscvces 127,936 23,079 
Northern Assur. ............ 198,063 61,263 
Commercial Union ....... o sehaee 109,060 
Springfiel 719,403 303 740 
eS | ee 677 160 239,59 
&L& G 466,051 19} 379 

1923 HAIL FIGURES 

| 

Net Net 

Premiums Losses 

Received Paid 
Agricultural ......... $122,839 $145,178 
Amer. Eagle 55 48,953 
Continental ......... rere ay 244,302 
Globe & Rutgers ............ 281,117 203,958 
Ce gg rere 538,782 601,722 
Fidelity-Phenix ............. 220,746 195,503 
CE FE vcvdvnsccwcaneeses 209,955 196,468 
BR cs cr cadesksetes oucennte 1,463,322 1,581,824 
IES Ccasdcnccuedpences 148,584 150,294 
RIED GONE vcncecddacecene 90,816 85,341 
WOGUNED ec csccecccadeccs 287,473 279,303 
pO NS nore ere .... 268,965 184143 
American, Newark .......... 62,706 58,725 
ee re err rrr ee 238,284 288,312 
ye ere 111,797 123,994 
Springfield petedtnaad deusmad 217,335 175,137 
1 WEE widdacddueccaces cede 337 ,626 312,041 
2 tere 405 103,952 
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Protected! 


HE Glens Falls protects the car owner 
from the damage and loss caused by the 
AUTOJINX. 








When he causes fire or theft, or manipulates 
a collision, a Glens Falls Automobile Policy 
pays the loss or damage. 


The rates for the protection afforded are mini- 
mum. 


FOUNDED 


NOW IN ITS 
IN 1849 


75TH YEAR 


INSURANCE” COMPANY 
GLENS FALLS, N. Y. 


E. W. WEST, President H. N. DICKINSON, Vice-President F.M.SMALLEY, F.L.COWLES, H.W.KNIGHT, J.A. MAVON, Secretaries 
R.S. BUDDY, C. R. WHITEHEAD, Assistant Secretaries R. C. CARTER, Treasurer 
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National Association 
Raps Chicago Plan 


MAY DELAY FINAL SETTLEMENT 
Uniform  Commuiedion Plan for 
Country Has Contributed 

Nothing Worth While 


Thinks 
Whole 


That the commission problem will be 
the chief topic for discussion at the 
semi-annual meeting in Washington 
March 18 and 19 of the National Asso- 
ciation of Insurance Agents is a fore- 


gone conclusion, On this topic the 
three principal officers of the associa- 
tion, President Frank R. Bell, Secre- 
iary Walter H. Bennett and Thomas C. 


Moffat, chairman of the executive com- 
mittee, have written an open letter to 
members of the association setting forth 
the attempts to date to bring peace in 
the field and also expressing the opinion 
that the action of the commissioners at 
Chicago was hasty and likely to con- 
tribute nothing toward a solution. 

Following is the text of the letter 
written Saturday, February 23: 

“Paraphrasing the words of Abra- 
ham Lincoln, now we are engaged in a 
great fire insurance struggle, testing 
whether that business, or any business 
so designated and so rooted can long 
endure when subjected to such strife 
and friction as that growing out of the 
Union-Bureau - Commissioners —contro- 
versy in the Middle West. 

“We have had thrust upon us a condi- 
tion against which the administration of 
the National Association has repeatedly 
warned and earnestly striven—state in- 
terference. As far back as October 12, 
1923, we declared that those charged 
with the responsibility of leadership in 
both The Union and the Bureau were 
manufacturing projectiles of penetrat- 
ing force which would be used by those 
without to storm the citadel of insur- 
ance in the days to come. 


Warnings Are Disregarded 


“We protested; our protests were in 


vain. We implored; our requests went 
unheeded. We demanded; our demands 
were without avail. We now see the 
very thing the National Association 


forecast in the event that these internal 
troubles could not be settled within— 
namely, an important administrative 
function of the fire insurance business 
taken over by state officials. 

“We are rapidly approaching a condi- 
tion where private initiative may be 
completely stifled and, as stated in a 
letter to us last week by a distinguished 
and prominent Superintendent of In- 
surance: ‘Unless there is less friction 
in the business, we are all going to be 
projected into the arms of the State.’ 

“What a spectacle to contemplate! 

“In fixing any measure of re sponsibil- 
ity for what the future may hold, let it 
be remembered that the officers of the 
National Association in their first con- 
ference with the company organiza- 
tions on November 9, 1923, said: ‘Upon 
the local agent falls the justification of 
company practices. It will be hard for 
us to go from this meeting and justify 
the position that the Union and_ the 
Bureau. committees have here taken. 
This conference has not been vitalized 
by sufficient conciliation. That weak- 
ness is regrettable. So it was in the 
first Commissioners’ hearing in New 
York on January 14, and again in the 
second hearing in Chicago on January 


21, 1924. Plenty of conference—no con- 
ciliation—no co-operation. 

“Your executive officers in an at- 
tempt to bring order out of chaos, to 
promote conciliation, to restore co- 


Operation, to remove friction and to in- 
ject a greater element of righteousness 
into the business, declared for a reason- 
able, just and fair uniformity in com- 
mission payments. Not the Union scale, 
not the Bureau scale, nor any arbitrary 
scale, but an adequate compensation to 
agents for services rendered both to the 
companies and to the public. 

“In that memorable hearing before a 
dozen Insurance Commissioners at Chi- 


cago, as the rift grew wider and wider, 
and as the deadlock continued unabated, 
your National officers in one last effort 
to bring the companies together and 
remove the cause for the threatened 
control by the, Commissioners, repre- 
sented that-if the establishment of fair 
and just uniform commissions to all 
agents in the same territory, for’ equal 
services rendered, would reestablish 
peace and harmony between the war- 
ring factions, and if the Commissioners 
were prepared to bring about the aboli- 
tion of abuses in the business princi- 
pally due to multiple agency representa- 
tion for the same company in the same 
territory, and also the approval by com- 
panies of proper local board rules, then 
the National Association was prepared 
to lend its influence to the support of a 
reasonable scale of commissions, appli- 
cable by territories, as justice and 
equity might dictate. 


“So we believed then. So we believe 


now. 
“The companies either could not or 
would not agree. The Commissioners 


then proposed a scale of commissions 
lower than those paid anywhere in the 
United States. This scale did not meet 
the standard we outlined and was 
vigorously opposed by your National 
officers. Thereupon the Commissioners 
approved the (Western) Union scale for 
the territory, but followed it with a 
countrywide mandate—an edict fixing 
a definite, inflexible commission scale, 
thus abrogating, contractual relations 
between companies and agents. 


Think Action Too Hasty 

“We fear that this hasty action by 
the Commissioners has _ contributed 
nothing toward a solution and possibly 
has retarded the time of final settlement 
of the problems involved. Are we pre- 
pared thus to admit that the fire in- 
surance business is incapable of self- 
government? We sincerely hope that 
instead of permitting this admission to 
be implied, the participants will renew 
and continue their conferences until a 
solution shall have been found. 

“We are approaching a mid-year 
meeting of the National Association, 
called at Washingtno, D. C., on March 
18th and 19th, 1924. This unsettled com- 
mission question merits your serious 
and careful consideration. It is ob- 
viously a disturbing factor in the 
insurance business today. As we 
proach the Washington conference 
would have you remember that in the 
solution of this problem we must all 
recognize the divergence of opinion 
among the companies, the agents and 
the Commissioners. Let us continue, in 
combined wisdom and experience, to do 
that which has justified the National 
Association before all men. 

“To continue to support that which 
is right and oppose that which is wrong 
should be our constant endeavor. We 
can do nothing more. We should at- 
tempt nothing less.” 





Maryland Fire Figures 











The following are figures of the fire 
premiums and losses paid of companies 
doing business in Maryland: 








Losses 
Premiums Paid 

PO easiiecdcccscnckaces $266,056 $129,867 
Great AMOFCAR. 0650. c060060 259,643 112,193 
Fidelity-Phenix ............ 207 ,757 80,917 
Globe & Rutgers............ 179,131 46,210 
Automobile g 81,908 
PE gc accecdchctsccentuasi 64,879 
Northwestern N: ational..... 85,468 16,065 
Springfield F \ een 78,309 90,471 
OCU GRINS sie ccsdkcnsasenaes 72,534 35,631 
ee MEETS COTTE Cr eee 67, 44,204 
PentiaGlvamia .iccccccccccess 66,591 20,188 
Agricultural ........... 62,726 30,479 
Rode Ws. «cccccc00e 61,477 13,908 
COREE a xia sc cence cwesabaseds &),009 44,956 
PE... ancpbcaciend cdnevese 55,973 17,069 
National Liberty Reseaeeanks 52,469 58,959 
TOE c.. cca udehadeedewes 51,605 28,917 
hy vidence- Washington 41,481 15,789 
eo eo eee 43,353 34,698 

c tend wealth of N. Y.. 37, "832 9,999 





John J. Reilly, 162 Montague Street, 
Brooklyn, has been appointed agent of 
the Manhattan Fire & Marine. 


New York May Pass 
Auto Ownership Bill 


AIMS TO REDUCE STEALING 


Benefits of Auto Title Law Explained in 
National Board Booklet; Fifteen 
States Now Have Laws 


At a hearing Wednesday in Albany 
on the motor vehicle act proposed by 
Governor Smith as a measure intended 
to codify New York State regulations 
governing automobile traffic and auto- 
mobile ownership one section of the bill 
provides for the registration of all auto- 
tomobiles for purposes of issuing cer- 
tificates of ownership. The bill, with 
this provision in it, is understood to have 
the support of both Democrats and Re- 
publicans at Albany and consequently 
stands more than a fair chance of pass- 
ing. 

The movement to compel all automo- 
bile owners to have certificates of own- 
ership is gaining widespread approval 
throughout the country because it is 
recognized as one of the most forward 
steps taken to reduce and discourage 
automobile thefts. For this reason the 
insurance companies are among those 
in support of the idea, and one of the 
most active of insurance men is Frank 
Roberson, assistant general counsel of 
the National Board of Fire Under- 
writers, who explained the certificate of 
title law to automobile underwriters 
here a few days ago. 

In addition to New York State four 
other States, Massachusetts, Virginia, 
South Carolina and Kentucky have simi- 
lar bills now pending before their leg- 
islatures, and the chances for passage 
in each state are viewed as excellent. 
Cortiheetes of title of ownership of 
automobiles are now required in one 
form or other in fifteen states, and have 
resulted in tremendous reductions in 
automobile thefts. 


States Having Laws 


States in which certificate of title 
laws are now operative include the fol- 
lowing: © Michigan, Maryland, Florida, 
Indiana, Pennsylvania, Missouri, Utah, 
California, Delaware, Alabama, Wyo- 
ming and North Carolina. New Jersey, 
Ohio and Colorado have bills of sale 


laws which go half way toward meet- 
ing the theft situation and are far bet- 
ter than no legislation whatever on this 
matter. 

Considering the fact that there were 
4,000,000 cars produced in 1923, that 
there are 15,000,000 in the United States 
alone which is about 84% of the world’s 


supply and that of all these, 1,500,000 
automobiles are in New York State 
alone, where thefts are almost beyond 
comprehension, the need of some meas- 
ure to curb thefts is imperative. It is 
generally agreed among persons with 
authoritative information that certifi- 


cate of title laws will greatly reduce au- 
tomobile stealing as it will make it next 
to impossible for thieves to dispose of 

cars when every purchase and _ sale 
must be accompanied by a certificate 
of title similar to a deed which 
with the sale of land. 

The uniform certificate of title bill is 
copied from the Michigan law which is 
considered the most comprehensive and 
far-reaching. Those in other states are 
patterned after the Michigan measure 
with only slight variations in text. ‘This 
bill provides that before license plates 
can be obtained from the State Depart- 
ment handling such, the applicant must 
have a certificate of title showing him 
to be the rightful owner of the car. The 
object is to have a title list indexed in 
the possession of the State where infor- 
mation on any car is readily available. 


Good for Life of Car 


The certificate is good for the life of 
the car. It becomes a criminal offense 
to buy a car unless a title goes with it 
as well as making it an offense to sell 
a car without being the rightful owner. 
In case of liens against a car as in the 
great majority of cases when automo- 


passes 





biles are purchased on the partial-pay- 
ment plan this lien is shown in the cer- 
tificate and the car cannot be sold with- 
out the purchaser knowing under what 
conditions the sale is made. 

So great has been the discouragement 
to thefts of cars in the States where 
the bill is operative that they have fallen 
off nearly 90% It is easy to recover a 
stolen car and impossible for a thief to 
sell it unless he sneaks it across into a 
neighboring State. This happens now, 
but States bordering on those having 
title laws are keenly on the alert for 
such border crossings. 

In the five States before which bills 
are pending the bills are numbered as 
follows for the information of those who 
may care to secure copies: New York, 
Assembly introductory 343, Print 902: 
Massachusetts, House bill 676; Virginia, 
Senate bill 240; South Carolina, House 
bill 1151 and Senate bill 873; and Ken- 
tucky, Senate bill 222 

The Senate Committee for the Dis- 
trict of Columbia on January 22 of this 
year, issued a report, Number 84, on 
trafic conditions in Washington, with 
recommendations for betterment. Among 
those recommendations was one seeking 
a certificate of title law for automobiles. 
A bill embracing these suggestions will 
in all probability be introduced into the 
present Congress. 

Anti-theft legislation embodying the 
principle of certificate of title determin- 
ing ownership of automobiles, has been 
endorsed by the following important or- 
ganizations comprising the Motor Ve- 
hicle Conference Committee: 

American Automobile Association: 
Motor & Accessory Manufacturers’ As- 
sociation ; National Automobile Chamber 
of Commerce; National Automobile 
Dealers’ Association; Rubber Associa- 
tion of America, Inc., and Trailer Man- 
ufacturers’ Association of America. 

Chiefs of Police in numerous cities in 
Indiana, Michigan, Maryland, Missouri 
and Florida have advised the National 
Board of Fire Underwriters of the 
splendid conditions prevailing after the 
adoption of the title laws in those 
States. Two of those letters follow: 


Fewer Cars Stolen 


Albert A. Carroll, Superintendent of Po- 
lice, Grand Rapids, Mich.: 

“Each man, before he can get a li- 
cense, must have a certificate of owner- 
ship. When that car changes hands the 
certificate of ownership changes hands 
with the car. This is our first year, and 
the best evidence is this—where the 
number of cars that are being taken for 
joyriding is on the increase, the number 
of cars stolen and taken away from the 
city has been reduced in the last year 
over 50 per cent. That speaks a great 
deal higher for the law than anything 
else [| can say. Of course, you must 
understand it worked a hardship with 
some people when it came to getting 
their license, but that was not the fault 
of the law—it was the ignorance of the 
people; but the first thing they ask you 
in Michigan now about your car is: 
Have you a certificate of ownership? 
That is, if you speak of selling a car. 
If a car is stolen here they must take 
it outside the State, and, if they steal 
them outside the State, there is verv 
little comfort for them here.” 


Michigan Thefts Reduced 50% 


Hon. Charles J. Deland, Secretary of 
State, Lansing, Michigan: 

“In my opinion, the Michigan Certifi- 
cate of Title Law has reduced the theft 
of automobiles about 50 per cent since 
it has been in operation. Of course, 
not all of the cars in Michigan were 
fully titled until we forced them to buy 
titles before they could secure their 
1923 plates and we are titling thousands 
of them weekly. However, we have 
over six hundred thousand Certificates 
of Title out and when the work is com- 
pleted, which will be about the first of 
April, we will have a fine record of all 
the cars in Michigan and we are week- 
ly picking up many stolen cars and giv- 
ing out worlds of information about the 

(Continued on page 21) 
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erforming a 
NATIONAL Service 


HE majestic giants of the forest 
pass through many stages in 
their journey to the nooks and cor- 
ners of civilization. Every step of 


On their transformation is attended by 
GAY the safeguard of Insurance. 


Indeed, the activities devoted to 
lumber and its manufacture—com- 
prising one of the nation’s fore- 
most industries — are particularly 


“) dependent upon Insurance. 
| ee The L. & L. & G. assumes many 
Y risks in this great enterprise. Its 
- H . 7. . . 
Wee protection extends from mills in the 
De os bleak north to yards and factories 


on every boundary of the country. 
Its vast transactions in the lumber 
and afhliated industries serves as 
one indication of the great national 


scope attained by the L. & L. & G. 
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AUTO TITLE BILL 
(Continued from page 19) 
ownership of them, generally. 
“Another thing the Certificate of 
Title Law has done: It has stopped 
men who owed money on cars from 
selling them as free and clear and either 
defrauding their creditors or the persons 
to whom them attempted to sell the car. 
It also stopped the misrepresentation of 
the year the car was made, or in other 
words, the age of it, because we take 
the engine number of the car and check 
it against the year made and stop many 


‘-ases. of misrepresentation on _ this 
score.” 
President Coolidge Recognized Need 


Attorney General’s Report (1920) 
Commonwealth of Massachusetts: The 
Investigation of Automobile Thefts: 

“The number of automobile thefts in 
Massachusetts in recent years has di- 
rected the attention of the public to the 
failure of the prosecuting officers to 
check the evils. * * *” 


Letter of Governor Calvin Coolidge 
to the Police Commissioner of Boston: 
“Hon. Edwin U. Curtis, Police Com- 
missioner for the City of Boston, 
Pemberton Square, Boston, Mass. 
My dear Mr. Curtis: Owing to a 
serious condition in relation to the 
theft of automobiles in Massachusetts, 
and the alleged bringing of stolen cars 
here for sale, I desire that you should 
take every action in your department 
to apprehend and bring to punish- 
ment the violators of the law. * * * 
This is a matter of very grave im- 
portance and I cannot make the sug- 
gestion any too strong that your de- 
partment renew and continue your ef- 
forts to enforce the law against all its 

violators. 

Very truly yours, 


(Signed) CALVIN COOLIDGE.” 


View of General Motors Corporation 


The General Motors Corporation has 
endorsed the idea and specifically a bill 
which did not pass last year, in the fol- 
lowing statement which was a letter to 
an assemblyman. It was signed by 
President Pierre Du Pont and is as 
follows: 

“The General Motors Corporation 
controls the manufacture and sale of the 
following automobiles; Cadillac, Buick, 
Nakland, Oldsmobile, Chevrolet, and 
GMC Truck, and has a vital interest in 
the suggested Auto Anti-Theft Law 
now before the Assembly of New York 
State. 

“The entire automobile industry has 
suffered from the increasing number of 
thefts which is directly responsible for 
the high insurance rates which pur- 
chasers of automobiles must pay. 

“We have reviewed the Bill now be- 
fore the Assembly, and believe that leg- 
islation along these lines will react, not 
only to the benefit of the manufacturer, 
lut to the benefit of every car owner 
in New York State.” 


FIRE UNDERWRITERS MEET 





Over Forty Discuss Ways and Means 
to Curtail Large Moral Hazard 
Losses in New York City 
More than forty leading fire under- 
writers of New York City met on Tues- 
day of this week at a luncheon at the 
Drug & Chemical Club to discuss pos- 
sible ways and means of reducing the 
great number of fire losses in this city. 
Charles R. Pitcher, of the Royal, is 
President of the organization and Wil- 
liam H. Koop, vice-president of the 
Great American, was chairman of the 
meeting. Underwriters were moved to 
action largely because the January re- 
Ports of the New York Board of Fire 
Underwriters showed that both the num- 
er of fires and losses in dollars in- 
creased about 30% over the figures for 

the corresponding month last year. 
At this meeting it was conclusively 
demonstrated that moral hazard losses 


are the chief cause of the jump in 
losses, 
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$800,000 Capital 





Fifty-Two Years—Time Tested 


SUPERIOR 
FIRE INSURANCE COMPANY, PITTSBURGH 


An American Company 
that, by friendly co-operation and consistent and dependable 
service, has won a high place in the agency field. 


Total Assets $3,806,949 
Policyholders Surplus $1,514,962 


1923 








Springfield Loses 
Co-Insurance Case 


FULL AMOUNT FOR ASSURED 





Seventeen Other Cases Pending in 
Same Litigation; May Seek Change 


of Venue 





A jury at Troy, Missouri, on Mon- 
day, returned a verdict for full $1,510 
insurance and $200 attorney fees in fa- 
vor of the Mound City Tile Roofing 
Company of St. Louis against the 
Springfield Fire & Marine. No inter- 
est or damages were awarded. This de- 
cision affects the suit against the Fire- 
men’s for $2,416, the issues being joined. 
Seventeen other suits still pending and 
companies probably will take change of 
venue. The judge declined to pass on 
the legality of the co-insurance clause, 
saying all questions at issue were mat- 
ters for the jury. 

One of the most important cases af 
fecting fire insurance in Missouri was 
the suit of the Mound City Company, 
attending the validity of the co-insur 
ance clause as applied in Missouri, 
which was called to trial in the Circuit 
Court at Troy, Mo., on Monday, Feb- 
ruary 25. 

This concern which manufactures 
roofing tile sustained a loss by fire on 
March 16, 1923, the origin of the fire 
not being determined but apparently re- 
sulting from defective electric wiring 
and accidental. The officers and stock- 
holders of the company are highly rep 
utable, the company enjoying an excel 
lent and profitable business at the time 
of the fire. The assured did not engage 
the services of public adjusters. C. E. 
Hamilton, a contractor and one of the 
stockholders of the company, submitted 
a claim for loss and damage to the 
buildings of $22,296.00, but declined to 
estimate the value of the remaining 
buildings for valuation and co-insurance 
purposes. The company’s policy rates 
were based upon insurance coverage of 
100 per cent, and thus the shortage of 
insurance carried in relation to the 
property covered would affect the as- 
sured’s recovery. 

Finally an appraisal was agreed upon 
and C. E. Hamilton was selected by the 
assured and Bertram Amber for the 
companies with Louis H. Grone as um- 


pire. The two appraise.s found as fol- 
lows: Buildings: Sound value, $51,- 
977.99; loss and damage, $19,077.99. With 
reference to contents A. Albrecht was 
selected by joint interest. He found the 
sound value of contents to be $28,818 
and loss and damage, $11,124.00. Thus 
the total value of buildings and contents 
was placed at $80,795.99 and the loss at 
$30,201.99. The company carried a 
blanket insurance of $50,000 and under 
the operation of the 100 per cent insur- 
ance clause the companies liability on 
the loss would be $18,690.28. 

The company has declined to sign the 
proof of loss submitted for each com- 
pany’s proportion based upon the award 
of the appraisers and has submitted in- 
stead purported proofs of loss placing 
the sound value at $50,932.99 and has 
made claim and is suing for the loss 
and damage upon the award of the ap 
praisers $30,201.99. The company’s 


sound value is based upon the book . 


value of its property upon which fig 
ure it makes its income tax returns and 
it was upon that basis of values that 
the rates of premiums paid on_ their 
policies was founded. This value was 
arrived at by taking the purchase price 
of the various buildings and contents, 
deducting an arbitrary figure for de- 
preciation. 


DELAWARE AGENTS MEET 

The Delaware Association of Insur 
ance Agents held its first annual meet 
ing Wednesday at Wilmington. Among 
the speakers were Charles M. Hollis, 
insurance commissioner of Delaware; 
Secretary Walter H. Bennett of the Na 
tional Association, and James L. Case, 
Norwich, Conn., past-president of the 
National Association. Albert Bird, of 
Wilmington, is president and W. Chas. 
Boyer, of Dover, is first vice-president 
of the State Association. 


GET URVAINE OF PARIS 

C. W. Mahoney, president of the 
Gotham Agency, Inc., 26 Court Street, 
Brooklyn, announces the appointment of 
his office as Brooklyn agents for the 
Urvaine Insurance Co. of Paris, France. 
This progressive agency also repre- 
sents the Michigan F. & M. and the 
Farmers of Cedar Rapids, Lowa, and with 
this new connection is equipped to handle 
larger lines. 
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ROSSIA INSURANCE COMPANY 
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FIRE REASSURANCE COMPANY 
OF NEW YORK 
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UNION RESERVE INSURANCE CO. 
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Mrs. Farrar, N. Y. Dept., 
a Leader of Women 


COL. STODDARD’S 


Did Fine Work With Hospital Organi- 
zation During War; Will H. Hays’ 
Lieutenant 


SECRETARY 


One of the most interesting personali- 
ties affiliated with insurance is Charlotte 
Farrar, secretary to Col. Francis R. 
Stoddard, Jr., insurance superintendent 
of New York. Mrs. Farrar has the dis- 
tinction of being associate leader of the 
Tenth Assembly District of Manhattan 
and her district organization has en- 
dorsed her as a delegate to the Repub- 
lican National convention in Cleveland 
next June. 

Mrs. Farrar is a splendid example of 
the women who are taking an active 
part in public affairs, being cultured, 
broad in vision, simple and charming in 
manner and having wide sympathies. As 
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MRS. CHARLOTTE FARRAR 


a leader of an assembly district she has 
done many of the things men do—in 
cluding helping unfortunates to land 
jobs; getting people out of jail who 
have made a first false step and help- 
ing them to redeem themselves; seeing 
that the poverty stricken obtain coun- 
sel; and making conditions brighter for 
tenement dwellers. 

A daughter of a state senator, her 
girlhood was spent in Rushville, Ind. 
There she sang in a choir which had as 
its members a number of people who 
later became prominent, including 
United States Senator Watson. After 
attending a co-educational college she 
went to Boston and studied music in 
the conservatory there, later spending 
a couple of years in Paris completing 
her studies, and traveling extensively on 
the Continent. 

Returning to America for a time she 
did work in connection with the 
Women’s National Suffrage Party, and 
during the World War was manager in 
New York of the Women’s Overseas 
Hospitals’ Service, which was organized 
by the Women's National Suffrage 
Party. This service was offered to the 
United States government, which could 
not accept because it does not recog- 
nize women physicians. It was accepted, 
however, by the French and did re- 
markably fine work during the war, fur- 
nishing all its own equipment, ambu- 
lances, drivers, mechanicians, physicians, 
etc., all of them women, 
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Globe 6 Rutgers 





FIRE INSURANCE COMPANY 
111 William St., New York City 





January Ist, 1924 


ASSETS 
Bonds and Mortgages... $493,500.00 
U.S. Liberty Bonds.... 745,400.00 


Government, City, Rail- 

road and other Bonds 

and Stocks.......... 40,140,839.47 
2,546,217.38 


Cashin Banks and Office 


Premiums in Course of 





Collection .......... 8,482 ,604.96 
Interest Accrued....... 365,938.44 
Reinsurance Recover- 

able on Paid Losses. 118,775.18 

$52,893,275.43 





LIABILITIES 
re fee ene $3,500,000.00 
a ene ee ee 15,692,715.02 
Reinsurance Reserve... 19,763,165.41 
Losses in Course of 

Adjustment ......... 5,232,395.00 
Commissions and Other 
BR: v-uneuxuceceacu 6,200,000.00 
Reserve for Taxes and 
Depreciation ........ 2,905,000.00 
$52,893,275.43 


Surplus to Policy Holders - $19,192,715.02 





IX. C. Jameson, President 


Lyman Candee, Vice President 
J. H. Mulvehill, Vice President and Secretary 
\W. L. Lindsay, Secretary 


G. C. Owens, Assistant Secretary 


W. H. Paulison, Vice President 
~ J. D. Lester, Vice President 
A. H. Witthohn, Secretary 
M. J. Volkmann, Local Secretary 
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Calkins Does Not See 
| Separation Ahead 


COMPROMISE TO END FIGHT 





Believes Some Manner of Uniformity 
Will Come and Not Long Battle of — 
Injunctions in Court 





F. C. Calkins, head of F. C. Calkins & 
Co., general agents at Jacksonville, Fla., 
for a leading group of fire and marine 
companies, in the latest issue of “Chit- 
Chat” gives a possible solution to the 
commission and separation issue which 
is so greatly disturbing the fire insur- 
ance business at present. He believes 
that the companies and commissioners 
will eventually have to agree to a com- 
promise measure for uniformity instead 
of fighting the issue out in the courts 
over a period of years with resulting 
delays and heavy expenses. 

Following are Mr. Calkins’ view- 
points which are interesting for they 
undoubtedly reflect the attitude of a 
large number of general and_ local 
agents: 

“Everybody connected with the great 
business of fire underwriting, from 
small local agent to big company presi- 
dent, has been eagerly scanning the 
results of conferences here and there 
in the past two and a half months, and 
most of us are earnestly hoping that in 
surance interests will find a way to 
wash the family linen in private. 

“We are in the frying pan and the 
easiest way to get out of it and into the 
fire will be for us to fail to adjust our 
own differences, or face the expendi- 
ture of hundreds of thousands of dol- 
lars, in resisting through injunction pro- 
ceedings the forty-eight insurance com- 
missioners of as many states, who seek 
as politicians national and state have 
more and more been seeking since the 
war ended, five years ago, to regulate 
individual business. We have no doubt 
that some of the insurance commis- 
sioners are perfectly sincere, but it is 
one thing for them to issue a ruling and 
another for private business to accept 
the ruling and carry out its provisions. 

“We must be brief, so will give it as 
our opinion that in the S. E. A. U. ter- 
ritory, the ultimate end of the present 
muddle will be either uniform commis- 
sions, paid all agents by all companies, 
or a separation of the sheep from the 
goats, as the Board companies, paying 
an average commission of, say, 20%, 
cannot by law or otherwise be froced to 
lie in the same bed with non-board 
companies paying the same agent a 
higher rate of commission. 

“We do not believe separation will be- 
come a fact. Our belief is that before 
the companies, both Board and non- 
board, Union or non-Union, decide to 
obtain injunctions and entangle them- 
selves in long and costly law suits, a 
compromise will be reached which will, 
through the co-operation of the com- 
panies and the insurance commissioners, 
set an agreed and uniform rate of com- 
mission throughout this country, not 
necessarily the same rate of commis- 
sion in all parts or the same commis- 
sion to a smaller agent in an unpro- 
tected town as would be paid to a big 
and well managed agency in a profit- 
producing and protected city.  Cir- 
cumstances alter cases, and, in our 
opinion, the sooner all companies find 
a way to co-operate fully with the Na- 
tional Association of Insurance Com- 
missioners, and agree upon fixed rates 
of compensation, to be paid by all com- 
panies, the better. 

“We have no doubt there are evils 
within the ranks of both the Union and 
non-Union companies—it would be 
Strange if there were not evasions and 
some reprehensibilities, when we take 
into consideration the vast number of 
fire companies and the enormous capi- 
tal and surplus invested in them. A 
man does not have to be super-intelli- 
gent to readily perceive a number of 





YO. J. PRIOR, Presidem 





INCORPORATED 


Che Standard Fire Insurance Co. 


OF NEW 
TRENTON N 4 


1868 | 


JERSEY 


Ww M. CROZER, Secretary 








outstanding transformations which have 
taken place during the five years of so- 
called peace after the armistice of World 
War. 

“President Harding’s slogan about 
keeping the government out of busi- 
ness apparently fell upon deaf ears. We 
are firmly of the opinion that the 
American people are not in favor of 
government—whether national or state 
—usurping the functions of individual 
enterprise and stunting the inventive 
genius of American business men.” 





MURPHY SUCCEEDS O’CONNOR 





As Manager of Automobile Department 
of Caledonian; H. C. Cameron 
Made Assistant 
The Caledonian has appointed H. V. 
Murphy manager of the automobile de- 
partment to succeed the late Roderick 
O’Connor. The company has also ap- 
pointed H. C. Cameron assistant man- 

ager of that department. 

Mr. Murphy has been in the Cale 
donian’s service a long time though he 
is still quite a young man. He has been 
assistant manager of the department 
and, since the United States branch was 
moved from New York to Hartford, 
Mr. Murphy has handled the metropoli- 
tan automobile department, with head- 
quarters at 50 Pine street, this city. A 
number of the company’s largest pa- 
trons recommended him for promotion. 
He will divide his time about equally 
between the Hartford and New York 
offices. 

Mr. Cameron has been with the Cale- 
donian a long time and has been well 
trained in the automobile underwriting 
by Messrs. O’Connor and Murphy. Mr. 
Cameron will also divide his time be- 
tween Hartford and New York. 





Action of the Virginia senate com- 
mittee on insurance and banking in in- 
definitely postponing the bill to admit 
mutuals and reciprocals to the stock 
rating bureau in Virginia last week 
practically sounded the death knell of 
the measure. 
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INDIANA FEDERATION MEETS 
Elects Officers and New Executive 
Committee; President Chandler and 
Vice-Presidents Reelected 
The Insurance Federation of Indiana 
elected new officers and executive com- 
mittee at a meeting held in Indianapolis 
last week. The following officers were 
elected: President, Frank M. Chandler, 
Manager, Travelers Indemnity Co., 
Indianapolis. Vice-Presidents, George 
W. Pangborn, General Agent, Ocean 
Accident and Guarantee Corp., Indian- 
apolis; Arthur EF. Hall, Pres., Lincoln 
Life Ins. Co., Fort Wayne; E. F. Aber- 
nethy, Manager Ins. Dept., St. Joseph 
Loan & Trust Co., South Bend; C. D. 
Lasher, State Agent, The Home Ins. 
Co., Indianapolis; C. A. McCotter, Sec- 
retary, Grain Dealers National Mutual 

Fire Ins. Co., Indianapolis. 

Secretary, Joseph G. Wood, attorney, 
Indianapolis. 

Treasurer, Sol S. Kiser, Vice-Pres., 
Meyer-Kiser Bank, Indianapolis. 

The following executive committee 
was elected and organized: H. L. Barr, 
State Agent, Ins. Co. of North America, 
Indianapolis; W. J. Greenwood, Special 
Agent, Mutual Benefit Life Ins. Co., of 
Newark, Indianapolis; Sol S. Kiser, 
Vice-President, Meyer-Kiser Bank, In- 
dianapolis; C. F. Merrell, Turner, Adams, 
Merrell & Locke, Indianapolis; A. L. 
Rigesbee, Manager Ins. Dept., Fletcher 
Savings and Trust Co., Indianapolis. 


SMYRNA SUITS DISMISSED 

Actions brought in Paris against two 
French insurance companies by a 
French bank, with offices in Smyrna, to 
recover damages occasioned by the great 
fire which swept the Near-Fast seaport 
when the Turks conquered the Greeks, 
were dismissed. The insurance com- 
panies denied liability on the ground 
that the fire was a result of war-like 
action and this the judge sustained 
when he said: “It appears to be rec- 
ognized by all that the disaster was, as 
a matter of fact, a consequence of war, 
and of the hatreds and_ appetites 


aroused thereby.” 


( rganized 185) 
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Dunham Analyzes 
Conn. Fire Losses 





GIVES GRAPHIC ILLUSTRATION 





Values Destroyed From 1916 to 1922 
Sufficient to Have Rebuilt Whole 
of New London 





Connecticut’s recorded loss from fire 
totalled $4,473,825 during 1922, and in 
the seven years from 1916 to 1922 the 
cost of fires in the State was sufficient 
to build $5,000 dwelling houses for 27,- 


740 people; the approximate population 
of New London, Insurance Commis- 
sioner Howard P. Dunham told the New 
Haven fire underwriters in New Haven 
last week. The grand total for the 
seven years was $34,338,290, an annual 
average of $4,905,470, or $3.55 per capita. 

Aggregate values of $27,470,632 were 
reported destroyed by fire in the seven- 
year period, and experience shows that 
25% must be added to this aggregate to 
cover unreported fires and those dam- 
aging uninsured properties. This brings 
thé total to $34,338,290, which is enough 
money to build 274 modern fire-resist- 
tive school houses costing $100,000 each, 
or to construct entire 5,494 dwellings at 
an average cost of $5,000. This number 
of dwellings would house comfortably 
27,470 people. During: 1922, 6,647 claims 
were paid by insurance companies. 

Nor does the cost to the people of 
Connecticut stop with the actual fire 
losses. Colonel Dunham pointed out 
that all property destroyed was auto- 
inatically removed, at least for a time, 
from the municipal tax lists, thus raising 
the levy on remaining property. A con- 
stantly increasing fire toll also raises 
the cost of extinction. Additional fire- 
nen, new apparatus and increased water 
supply all add to taxes. 

When it is considered that 75% of 
all fires are preventable and, therefore, 
unnecessary, and that 15,000 people are 
killed and 17,000 injured annually in the 
country as a whole (mostly women and 
children), the appalling nature of the 
statistics is even more apparent. 

Matches and smoking are the chief 
causes of fires, and are highly prevent- 
able. Mr. Dunham showed that prop- 
erty worth $2,259,874 was destroyed dur- 
ing the seven-year period from. this 
cause alone. Next to smoking and 
matches, defective chimneys and flues, 
overheated stoves and furnaces, and 
misused electricity are the most promi- 
nent factors in Connecticut’s $34,338,- 
290 ash heap. 
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Albany Delays Action 
on Two Leading Bills 


LLOYD’S BILL FATE UNKNOWN 





That Extending Powers of Casualty 
Companies Will Probably Be Re- 
ported With Amendments 





As the result of the hearing held at 
Albany last week before the Assembly 
Insurance Committee, neither Assembly 
Print No. 226 amending section 7l-a of 
the Insurance Law or Assembly Print 
No. 623 amending section 346 Insur- 
ance Law, both by Mr. Hutchinson, will 
be reported out of committee for the 
While the superintendent of 
insurance felt the additional powers 
conterred on mutual automobile cas- 
ualty companies under the provisions of 
\ssembly Print No. 623 to be perfectly 
proper, the objections which came up at 
the hearing have raised a serious ques- 
tion in the minds of the members of the 
committee as to the propriety of report- 
ing the bills out. There is some chance 
that later in the session they may be 
reported out with some slight amend- 
ments. The Merchants Mutual Cas 
ualty Company of Buffalo was repre- 
ented by Mr. Young and O. M. Augs- 
burger, of the company, while the 
\Vorld Mutual was represented at the 
hearing by Mr. Dugan. 


present 


Chairman Hutchinson of the Assem 
bly Insurance Committee stated, how 
ever, that Assembly Print No. 876 will 
be reported out with certain — slight 
amendments within a few days. ‘The 
bill follows: 

Section 1, Subdivision nine of «section 
eventy of chapter thirty-three of the laws 

f nineteen hundred and nine, entitled “An 

act in relation to insurance corporations, 
constituting chapter twenty-eight of the 
consolidated laws,” such subdivision having 
wen last amenced by chapter eight hun- 
dred and fourteen of the laws of nineteen 
hundred and twenty-three, is hereby 
amended to read as follows: 

9. (a) Against loss or damage to 
jautomobiles| motor vehicles and airplanes, 
eaplanes, dirigibles or other aircraft 
(except loss or damage by fire or while 
being transported in any conveyance by 
land or water), and (b) against loss or 
damage to property caused thereby [, in 
cluding]; (c) against loss by legal lia- 
hility for damage to property resulting 
from the maintenance and use of [automo- 
biles] motor vehicles and airplanes, sea 
planes, dirigibles or other aircraft [.]; (d) 
against loss or damage to property caused 
hy risks or hazards of the kinds not mon 
tioned in any other subdivision of this 
section, or in any other section of this 
hapter, provided such msurance ts not 
prohibited by law or contrary to sownd 
public policy, and is transacted only upon 
express license by the superintendent of 
insurance under such capital requirements 
as he may tmpose and upon such terms and 
conditions as he may from time to time 
prescribe. (e) A corporation having in its 
charter the powers contained in this sub- 
division may also make any contract of in- 
surance not otherwise provided for by thts 
chapter, provided such insurance is not 
prohibited by law or contrary to sound 
public policy, and ts transacted only upon 
express license by the superintendent of 
insurance under such capital requirements 
as he may impose and upon such terms and 
conditions as he may from time to time 
prescribe. : 

Sec. 2 
diately. 


This act shall take effect imme- 


There seems to be quite a difference 
of opinion as to the fate of the bills 
aimed at the Lloyds. That they are 
departmental bills and that the depart- 
ment is maneuvering to get them passed 
is evident, but as to whether the com- 
mittee will report them out and what 
will happen to them on the floor cannot 
at this time be prognosticated with any 
degree of certainty. , 


ExpLanarion—Matter in italics is new: m: 
Mé s ew; matter 
in brackets [ ] is old law to be omitted. 








MUTUAL HEARING POSTPONED 


Failure of Supporters to be Present 
Leads to Adjournment Until March 
4; Gardner Speaks 


Hearing on Assembly bills 226, 623 and 
1043 by Mr. Hutchinson, which comes to 
to known as the mutual casualty bills, 
scheduled for Tuesday at Albany, was 
again postponed for one week, March 4, 
due, to failure of the attendance at the 
hearingtoday of any one else than Frank 
Gardner, representing the agents associa- 
tion, and the representatives of the de- 
partment. 

A brief informal hearing was had, how- 
ever, in which Mr. Gardner reiterated his 
position of last week in that the interests 
he represents have no objection to mutuals 
entering any field provided they are sur- 
rounded by such safeguards as to adequate- 
ly protect the policy holder. Mr. Gardner 
brought out the point that every time a 
mtual failed, or for that matter any com- 
pany was liquidated it had a general bad 


effect on the morale of the policy holder, 
and expressed the fear that the mutual 
company writing a non-assessable policy, 
if such company were to liquidate, would 
accenuate this feeling. 

A telegram was read from Harold P. 
Janish, general counsel and manager of 
the American Mutual Alliance, the national 
association of mutual companies, regret- 
ting his inability to be present, and John 
L. Train, manager of a mutual at Utica 
was not present. 

Chairman Hutchinson stated that while 
he had introduced the measures he did not 
feel disposed to allow them to come out 
of committee until all parties had had a 
chance to be heard on them and _ that 
another hearing would be held next week. 
He brought out the fact that so far eleven 
New York state mutuals had voiced op- 
position to the non-assessable policy feature 
— three companies are recorded in its 
avor, 


Counsel Drake of the State Insurance 
Department stated that twenty-five state 


already have non-assessable policies as to k 
casualty companies, but that the feature 
of casualty mutual companies writing non- 


assessable policies is new in this state a 
althogh life and re companies hafe had this eed 
right for some years. ee 
The department has prepared a number ou 
of amendments to the three measures in “te 
typewritten form which will proraply be me 
presented to the hearing next week. It is are 
stated that these for the most part are to a 
cover errors in printing, however. he 
we 





Bruce Black, vice-president and gen- ? 
eral manager of the Liberty Mutual, of w 
Boston, has been elected president suc- 
ceeding W. S. Bucklin, who resigned to 
become president of the National Shaw- 
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Exchange Broadens Policy 
(Continued from page 1) 
adopted, enable the underwriting man- 
agement of the Exchange to exercise 
broader discretion in the acceptance of 
risks, and to put a proper value upon 
each risk accepted. In this way, those 
buyers, will not have to carry the reci- 
members who are selling only to prime 
procal burden of having other members 
imsured at almost similar rates, when 
the buyer to whom they were shipping 

were of a much lower calibre. 
Whole 


Account vs. Part 


Account 
Insurance 


“It has also for some time been rec- 
ognized that an anomalous situation 
existed due to the fact that those mem- 
bers who were otfering for insurance all 
their foreign shipments, were com- 
pelled to pay exactly the same rates as 
those who offered but a limited portion 
of their accounts. Under this system 
no incentive, other than good will to- 
wards the Kxchange, has been given to 
the members insuring all of their time 
drafts and open accounts. The tabu- 
lated experience has shown that loss 
ratio on members who exercised a 
selective risk against the Exchange has 
been considerably in excess of the 
preniiums received from such partial ac- 
counts, whereas the loss ratio on mem- 
bers insuring all of their accounts has 
been normal. 

It is fully recognized that, under pres- 
ent conditions, it is impractical for cer- 
tain members to offer all their foreign 
accounts for insurance. [Eventually 
there is no doubt that the Exchange 
will develop to the point where it will 
be not only practical, but profitable, for 
such members to cover 100% of their 
ioreign accounts, but in the meantime, 
the xchange is fully prepared to serve 
them on a partial account basis, just as 
it has in the past. 


Desirability of Surplus 


“Your trustees desire to build up a 
large surplus and to eventually reduce 
premium rates, and since this can only 
be accomplished through the underwrit- 
ing of a large volume of exports, a dif 
ferential in favor of those members who 
insure all shipments is both logical and 
just, says the Exchange. It is therefore 
expected that all who can, will take ad- 
vantage of the full account rates. Those 
members who intend to declare all, in- 
stead of merely part, of their foreign 
shipments for insurance, should so 
notify the New York office of the Ex- 
change at 130 William Street, in order 
to be given the benefit of the preferred 
rates on such of the shipments as the 
underwriting board approves for insur- 
ance. A rider will be attached to the 
master policy of those members who 
agree to submit all shipments for insur- 
ance. 

“The new table of premium and re- 
newal rates will become effective as of 
January 21, 1924. Members who submit 
high class risks will find practically no 
change in rates under this table. 


Inequality of Old Renewal Rates 


_ “The old policy of the Underwriters 
in charging ¥% of 1% for renewal on 
Msurance certificates was inconsistent 
because it meant, for example, that if a 
member insured a shipment for three 
months, and payment was not made 
until six months, that the member in 
effect received two certificates of cov- 
erage, each for three months. For the 
original certificate he paid on an aver- 
age of about 144% and yet for the sec- 
ond period of three months, when really 
more risk was involved, he only paid 
¥% of 1%. This imposed a severe pen- 
alty on those members whose bills 
were being collected promptly, and 
created a differential in favor of those 
who, by giving extensions, were in 
effect extending credits for a period 
longer than that contemplated under 
the usages of the Exchange. 

“Also, under the old system, renewal 
Premiums were continued in effect until 
either the claim was paid or definite 





proof of insolvency or uncollectibility 
at law was produced by the member. 
This worked a hardship upon the mem- 
bers, because in several instances, as 
high as 24 and even 30 renewal cer- 
tificates have been issued without the 
buyer actually becoming insolvent. 

The trustees have voted to increase 
the primary renewal rates, beginning 
with the second renewal, but to stop all 
charges for renewal premiums at the 
end of the eighth renewal. Under this 
procedure, if an account remains un- 
paid at the eighth renewal, the Legal 
Department of the Exchnage will take 
over the account without any registra- 
tion fee expense to the members, and 
will proceed to attempt its collection. 
lt the account is collected, then the 
regular contingent fee of from 10% to 
20%, depending upon the size of the 
claim, will be deducted and the balance 
remitted to the member because this 
definitely shows that the account was 
not a proper claim against the Ex- 
change. If the claim cannot be col- 
lected, then the Legal Department will 
certify the claim as uncollectible, and it 
will be paid as a loss by the Exchange 
and no expense will accrue to the mem- 
ber. In this way, a clean-cut procedure 
is effected, which gives the member a 
definite way of either proving his loss 
or collecting his money. 


“The renewal insurance certificates 


will continue to be issued for periods of 


one calendar month. 

There will be no period of grace under 
the policy in the future. 

“The new procedure governing dis- 
continuance of premium charges after 
eighth renewal and elimination of the 
period of grace will be effective only on 
original insurance certificates and _ re- 
newals thereof written on and after 
January 21st, 1924.” 

Premium Rates 

The premiums charged for insuring 
the credit of foreign buyers are based 
on the foreign buyer's financial and 
moral responsibility. A base rate is as- 
signed to each foreign buyer, which in- 
creases by increments, depending upon 
the length of time for which the credit 
is extended. 

Upon maturity, if the obligation has 
not been met, the insurance is auto- 
matically renewed and the member ob- 
ligates himself to pay an additional pre- 
mium, depending upon the class of for- 
eign buyer, economic conditions which 
exist in his particular locality and the 
commodity shipped, also upon the fact 
of whether the shipment is made on 
draft terms, or open account—the rates 
varying from 1 to 24%4% for two months. 
The increase in premium for succeed- 
ing months on the highest grade risk, 
varies from % to % of 1%. 

The renewal premiums, 


which is the 





premium that goes into effect if the ac- 
count becomes past due, varies from 
% of 1% to % of 1% for the first eight 
months, after which the Legal Depart- 
ment either collects the account, which 
proves that it was not a claim, or cer- 
tifies same as such. 





RICHMOND-NORFOLK SURVEYS 


Engineers of the National Board are 
engaged in making a physical survey 
of the city of Richmond and expect to 
conclude it within the next week or 
two. Many improvements in fire pre- 
vent’on and fire-fighting facilities have 
been made since the last inspection of 
ten years ago. The city has also grown 
something like 50,000 in population and 
annexed some additional territory. A 
survey of Norfolk has just been com- 
pleted and it is anticipated that the 
report of the engineers will rate the 
fire department within 100 points of the 
highest attainable score of 1,500. 





GENERAL AGENTS MOVE 

Three Buffalo general agencies have 
recently moved. Albert H. Zink has 
moved from the Prudential Building to 
the new Genesee Building. Park, 
Thomas & Co. have moved from the 
corner of Church and Pearl Streets to 
No. 134 Franklin Street, and Tiernon & 
Co. to the Underhill Building. 
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March and April are the months when windstorms 
are frequent and destructive. 
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NOW is the time to solicit windstorm insurance. It’s 
a storm, but wise agents pro- 
tect the property and credit of their communities 
before the Spring breezes reach windstorm velocity. 
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Swiss Development 
of Fire Insurance 


FOREIGN 


But Great Bulk of Business is Controlled 


by Domestic Insurers; Rates 
Are Very Low 


MANY COMPANIES 








A short analysis of fire insurance 
underwriting in Switzerland has been 
prepared by the Holborn Agency Cor- 
poration of New York City, interna 
tional reinsurance brokers, showing the 
growth of the business, distribution of 
the risks and the rate situation. Fol 
lowing are extracts from the report on 
Swiss conditions: 

Supervision over private insurance in 
Switzerland is exercised by the Federal 
Government, which accordingly. has pub 
lished since 1886 extensive annual 
reports. These volumes constitute the 
most reliable information on Swiss in 
surance, their only defect being that 
each issue appears two years too late. 
Thus the 1926 report, the source of the 
following, was published in the fall of 
1923. Nevertheless, the figures given 
below are indicative of the general trend 
of Swiss fire insurance, because Switzer- 
land was not involved in the war and 
not subject since to profound economical 
disturbances. Figures are expressed in 
Swiss francs: 

: Loss 


Premiums Losses Ratio 


ee 19,598,638 9,370,858 47.7 
1919 ......21,569,278 9,691,580 44.9 
1920... .. ed nor pee 10,108,311 43.4 


Attention is drawn to the constant in 
crease in volume of business, parallelled 
by a general reduction of the loss ratio. 

Direct Writing Companies 

From 1912 to 1920 the number of 
private Swiss fire companies (excluding 
reinsurance companies) remained un 
altered at 5, namely: 

Stock—Helvetia, St. Gall; 
SJasel; Federal, Zurich. 

Mutuals — Schweizerische 
Sern; Emmenthalische, Zaezwil. 

In 1920 twenty-four foreign offices 
also operated in Switzerland, bringing 
the total number of insurance companies 
to twenty-nine, distributed as follows: 

German, 11; French, 11; English, 1; 
Italian, 1. 

Lately many German companies with 
drew, but their places were taken by 
other foreign offices. Since 1920 three 
other Swiss companies have also opened 
fire branches. Thus the total number 
of fire companies operating directly in 
Switzerland generally varies from 
thirty to thirty-five. 


Baloise, 


Mobiliar, 


Distribution of Business 


The largest part of the business is 
controlled by domestic companies, as 
follows: 


Percentages 
Company 1920 
ER oo cs ae Gas ace 81.4 
[PUROMMID eo ce wueeeke saneee 8.7 
ne ER he ee 9.5 
URED 5 chdd dean cance sbabweee 0.1 
MER ok oo a actiee she sea oe 0.3 


Rates 


The Union of Fire Insurance Com 
panies has established a_ tariff which 
before and during the war was generally 
well observed. However, since 1921 the 
companies newly entering the field dis- 
regarded it in many instances. 

The average premium charged by the 
Swiss offices amounted in 1919 to 
Frs, 1.10 and in 1920 to Frs. 1.12 for 
each Frs. 1,000 insurance. Compared 
with the average fire rate in the U. S 
(1922, $0.915) these rates appear aston- 
ishingly low, but are justified, first by 
the good results of the business and 
secondly by such general conditions as 
the solid construction of buildings, the 
absence of all congestion and a re- 
markabie absence of moral hazard. In 
addition fire brigades are ge nerally well 
organized both in cities and in the ma- 
jority of rural centers, 





EASTON AGENCY 64 YEARS OLD 


A. S. Deichman Company Still Repre- 
sents Seven Companies in Office for 
Over 50 Years; Has 10 Others 


The A 5. Deichman, insurance agents 
of Easton, (’a., is now entering upon the 
sixty-fourth ye ar of its life with Frank 
EF. R. Deic'auan, son of the founder, 
\bram S., now at the helm. The elder 
Deichman died in 1921. Of the sixteen 
fing companies now in the azency seven 
have been there for over half a cen- 
tury. The Insurance Company of North 
America and the Continental, the oldest 
in the agency, came in 1870, with the 
Franklin following in 1871 and_ the 
Phoenix and the Penna. Fire in 1872. 

In addition to the fire companies rep- 
resented the agency also writes for the 
[employers Liability of London for all 
casualty lines. The original company 
represented by A. S. Deichman was the 
old Lorillard Fire, which went out of 
business in 1871 after paying up _ its 
claims on the Chicago fire. The agency 
also operates in Phillipsburg, N. J., 
across the river from Easton, under the 
name of Deichman & McConnel, Inc. 
This firm was established in 1865 and 
incorporated in 1923. 


ADVICE FOR BROKEPS 
Their Most leapeetanh Service Has to 
Do with Coverage, Not Rate, Says 

. D. Russ 


In tz Uking to Boston insurance brokers 
Harvey D. Russ, New England manager 
of the General Adjustment Bureau, 
said that the most important service 
they could render their clients is not 
the question of rate but of coverage 
Continuing, he said: 

“And so, being qualified as you are, 
the most important service you can 
render your client is not the question 
of rate but of coverage. Make it a 
point at all times to know your risk 
as well as your assured. Remember 
that the time to adjust your loss is be- 
fore it occurs, by having the form under 
which the various contracts are written 
not only concurrent but so worded as 
to cover any possible contingency that 
might arise so far as that particular 
risk is concerned. Most of the diffi- 
culties that I have encountered as an 
adjuster of fire losses have arisen be- 
cause of either lack of care or of 
knowledge on the part of the broker 
(or agent) responsible for the form 
under which the insurance was written 
and so it behooves you not only to in- 
spect your risk from the standpoint of 
hazard to ascertain the possible effect 
that may have on the rate but also to 
survey them to satisfy yourself that 
your client is covered absolutely and 
that there have been no changes in 
which might result in lack of coverage 
on some part of the risk or in a viola- 
tion of the policy contracts as then ex- 
isting.” 

A REBUKE TO HYDE 

In the first public test since the state 
administration placed the Common- 
wealth in bad repute throughou the 
country by the Governor’s refusal to is- 
sue a Fire Prevention Week proclama- 
tion last October, Missourians have 
shown that they are not in accord with 
the Hyde ideas or ideals. Missouri first 
over the top in the National Fire Waste 
Contest is the biggest rebuke Governor 
Hyde and his administration has re- 
ceived at the hands of the public since 
he was fortunate enough to roll into 
office at Jefferson City on a landslide 
in November, 1920. 


FACILITATES SERVICE 
The Central Fire. Agency, Inc., bor- 
ough agents for the Metropolitan 
Casualty, have recently been appointed 
agents by that company for the state 
of New Jersey for counter signature 
purposes. This new arrangement will 


permit this popular agency to further 
extend their services to brokers as it is 
now possible for them to write and 
countersign policies without the usual 
delay. 











The A‘tna Fire Man Says: 


“The Man 


who receives from 
his Agent or Broker 
an A&tna Insurance 
Company policy 


is satisfied”’ 











We want more 
good Agents for 
unassigned 
localities 





RALPH B. IVES, President 






































Insurance Stock Prices 
Compiled by J. K. Rice, Jr. & Co. 215th YEAR 
36 Wall St., New York City. 

American Alliance. $100 20% 360 390 & U N 
American Surety... 50 12% 95 97 ' : 
Bond & Mortgage INSURANCE OFFICE OF LONDON 

Guarantee ...... 100 16% 290 300 
City of New York. 100 12% 226 235 stinging 
Continnental ..... 25 24% 90 94 a STATES BHANCH: 
Fidelity Phenix ... 25 24% 118 124 55 Fifth Ave. - New York 
Qe aT) 25 28% 130 135 STERN TMEN'T: 
Glens Falls. ..is.+ 10 24% 58 64 > cae ar can 

: cose : aa 2 76 WEST MONROE ST., CHICAGO. 
Globe & Rutgers.. 100 20% 825 ae 
Creat American... 100 16% 253 259 PAOIFIO DEPARTMENT: 
Hanover .......... 50 10% 101... N. W. Cor. Sansome & Secramento Sts. 
PNG a ccskisesvnns 100 18% 342 347 ae Pein, See. 
National Liberty... 50 20% 190 .. 
National Surety .. 100 9% 163 165 — 
Le) a ee 50 16% 153 163 
North River 5... 25 12% 54 60 
United States .... 20 20% 83 90 
Westchester ..... 10 25% 38 41 


WHITTEMORE SUCCEEDS 
WINDSOR 
Arthur B. Whittemore has been ap- 
pointed special agent of the Glens Falls 
for Indiana, effective February 11, with 
headquarters in Indianapolis, succeeding 
J. L. Windsor who was killed recently. 


Mr. Whittemore has been connected monsoons Sere ve ercitent 
es o Chace te : pS Bee ce-Presiden 
with the Glens Falls at the home office CHARLES Ww. HIGLEY. Vice-President 
for nearly nine vears. JARVIS, Secretary 
WILLIAM MORRISON, peo Sec’y 


HOME OFFICE 


Hanover Bldg., 34 Pine St. 
NEW YORK 


HOWIE & CAIN, Inc., Gen. Agents 
Metropolitan District 
95 WILLIAM STREET, NEW YORE 


FIRE INSURANCE COMPANY 


Continuously in business since 1852 


The real strength of an insurance com- 
pany is in the conservatism of itg man- 
agement, and the management of THE 
HANOVER is an absolute assurance of 
the security of its policy. 


EMORY WARFIELD, President 











HARRY C. FRY, Bi President 
JOHN B. SIRICH, Sec’y. 
. HETRICK, Treasurer 


LOGUE ian & CO., Ine. 


INSURANCE | 


| 
; 37 FOURTH AVENUE PITTSBURGH 




















Royal Exchange Assurance 


1720 oS 1924 


United States Head Office 
83 MAIDEN LANE, NEW YORK 


GAYLE T. FORBUSH - United States Manager 
ARTHUR WALLER - - -_ Assistant Manager 























SHEVLIN AGENCY, Inc. 


110 William Street GENERAL AGENTS New York, HN. Y. 
FIRE & AUTOMOBILE INSURANCE & SURETY BONDS 
Excellent Facilities fer Handling Suburban Businces Phene Beekman 7033 
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Auto and Marine 
Figures for 1923 
PREMIUMS AND LOSSES PAID 


Auto Underwriters Had Profitable Year 
With Low Loss Ratio; Marine 
Figures Not so Good 





That automobile underwriters last 
year enjoyed a profitable experience 
from the risks underwritten by fire in- 
surance companies is proven by the 
figures which follow showing net 
premums received and net losses paid 
for the entire country. The volume of 
business was good and the ratio of 
losses reasonably low. Never in the his- 
tory of the automobile business have so 
many cars been manufactured in a single 
year as in 1923 and this flood of auto- 
mobiles on the market naturally re- 
bounded to the benefit.of motor car in- 
surance income. 

For marine underwriters the year 
1923 was not altogether favorable as 
stated previously in this newspaper by 
leading underwriters in the New York 
market. Figures showing marine net 
premiums received and net losses paid 
are not altogether true criterions of the 
condition of affairs but nevertheless give 
some indication of the fortunes of the 
various companies especially when com- 
pared with figures of other years. Here- 
with are the automobile figures for 1923 
followed directly by the marine figures: 

Automobile Figures 
Net Net Losses 






Company Premiums Paid 
POE. sccvsieviccsacncyencsvs $1,931,759 $783,811 
Agricultural ......ccccccces 500,033 180,030 
American, Newark......... 2,425,068 1,009,949 
American Central........... 843,218 294,470 
American Eagle............ 252,279 107,580 
Bankers and Shippers...... 1,057,712 495,477 
BOGUS - sancsncvotvcnweencte 1,004,289 413,805 
CAOFA ccccecccs 83,449 19,370 
Commercial Union.... 1,086,481 423,372 




















Commercial Union Fire.... 190,320 61,270 
TEE ccccnnvecvercssesses 160,610 79,866 
Sree Ge NM. Fos vccscaccvcees 609,709 284,486 
Columbia, N. J....scccccese 114,720 64,41 
ROMGOMAD coccccccecenectcc 1,082,489 459,595 
Commonwealth ...........- 413,601 138,111 
ROUIGOUNED cp ccccsaduccetes 1,261,394 535,576 
Fidelity-Phenix ..........+. 998,813 428,168 
Fireman’s Fund............ 3,453,398 1,456,563 
POON. on dvdccdeccsocseews 914,564 432,506 
Peete PRUE iinsicccveweewes 942,415 390,583 
Globe & Rutgers.........00. 1,873,758 791,559 
Great AMEriCaNs ccc ccivces 1,276,959 613,440 
Hanover 595,755 268,197 
ROME: sccwceneeses 4,707 ,338 2,130,914 
Ins. Co. S caecese: . aes 50,050 
Bs Gees Oe iviataxtecnonne 1,044,444 513,471 
London & Lan...... 621,557 231,104 
Merchants, N. Y : 42,966 
Milwaukee Mech.......... 284,408 87,340 
National Liberty.........++. 449,765 125,597 
National, Hartford......... 3,288,493 1,283,684 
ES) Serer rrr rrr re 489,591 158,524 
New Hampshire. 192,890 85,166 
New Jersey...... «-- 306,842 107,745 
Re ee ladiceveicvessetss 688,584 270,608 
Norwich Uniot..<.ccccseves 457,015 191,109 
OPE MOP ics csnccveceses 1,605,837 552,795 
Northern Assurance........ 479,980 168,598 
Northwestern National..... 399,309 158,483 
Old Colony..... aeration 316,620 118,722 
Orient 4 148,152 
Palatine s 119,908 
Pacific 365,211 
Pennsylv 281,828 
Phoenix A 194,719 
Potomac 1283 
Prov.-Washington 242,208 
Queen 791,002 
Royal 826,530 
St. Paul F 601,574 
OUOLN: ayciv'es's veeeeeenins 944,906 389,186 
MUUNVOERRE .eiscccccrnsecenes 160,773 58,665 
DN ies daikce sicrsiaiaig Va coaneene? 718,897 277,805 
mottiol U.. Ne cccsecsvsce 282,466 95,150 
WE. tas cavatmontswaecarees 177,223 90,937 
Union Assurance........006 209,565 78,355 
Union of Canton.......s00 4,508,958 1,821,671 
United Firemen’s.......... 302,078 1, 
Dep AEE ai cacenons eencat oe 1,233,034 522,244 
Westchester ..0< 0c .scscoves 232,555 104,494 
Western Agsurance........ 82,739 22,407 
AIRS OF LONGO + s's.0.05065 06.6 523,599 290,979 
MONE Fo e532 cahscwoarnen 156,098 54,422 
Employers 402,989 124,763 
MOPKSHITE 2... ccc0cae 496,780 234,465 
Assurance of America. 158,426 95,010 
OP Ey eee 158,470 37,572 
British General.........-+0¢ 160,610 79,022 
Marine Figures 
Net Losses 
Company Premiums Paid 
Miele seh ecabacscapess —$12,743 $179,788 
MMPICHISUIPAD sce nanos seecccee 245,606 135,706 
BOT, NGWEEK “sicccccdevcssc 280,041 159,781 









Net Losses 
Company Premiums & Paid 
Asmar, Tagle ocicsccccccccece 61, 58,251 
Bankers & Shippers 125,551 167,048 
PIE niccksceincees 982,775 719,976 
British & Foreign . 856,773 235,429 
Commercial Union 353, 181,946 
Continental ....... 585,637 319,579 
Fidelity-Phenix . woe ©5583, 162 272,642 
PUSS Fy. Oe Mes heesvcsenucdeus 133,253 61,971 
ee OO ere 454,756 287,623 
Globe & Rutgers ............ 2,001,098 1,404,923 
Pre rrerr 677,780 395,241 
BPIUU caus tekaccduvisxeusee 160,374 106,547 
NE ras cdateskecctcchaseeeen 1,043,147 1,043,548 
DAMIER ec cakeisntecdocucces 130,929 41,841 
Fireman's Fund .....cccccess 3,271,076 3,340,052 
Milwaukee Mech. ........... 195,322 121,394 
Nationa! Liberty ...csscecces 223,716 75,525 
Rr ror 53,389 36,643 
OW BOGUOOG besrcccccacduces 136,102 59,703 
SUMMED ccc cutencteasaauncexe 179,048 114,278 
NE 8 4 ee 127,329 25,258 
Norwich Uniohi .ssccccccucss 172,174 76,834 
eee * 422 136,926 
Old CARY vce vnnnenewkoeanna 127,875 136,547 
CRE csicentoctekcceeneneuhen 29,029 130,894 
PIG WORE... césvncccsecccens 813,267 569,543 
SENG . éinsddancdackenoncebans 047 195,316 
DEE sduduenéecesnsdacwedinen 288,246 151,307 
mei CHUM. -ovceccecnawenee 200,778 106,671 
pe ee eer 67,971 23,222 
a 2 Se 632,510 581,031 
OEE écdaccecacsucodanes 78,335 297,57. 
DINE geccnucccecesenuess 1,217,971 578,583 
Switz. General. ..cccccccencee 440,170 251,459 
Union of Canton ....cccccccs 415,377 314,799 
USOUEED  vsccenccac 623,438 350, 
Si Pe cecccs 484,134 300,167 
Westchester ........ «e+e 264,819 162,731 
Western Assur, .... oe Bh 128,875 
WROD Gavaccvce 231,059 158,282 
PERE ~accaccsces 130,148 100,298 
Amer, & Foreign 405,639 163,823 
Home F. & M. .... -. 195,471 124,200 
Norwegian Atlas ........... 64,312 166,169 


SIMPLIFIED AUTO RATE SHEET 





Greene & Goetschius Distributing Easy 
Means for Finding and Calculating 
Auto Rates 
Greene & Goetschius, managers of the 
automobile branch for the metropolitan 
district for the Fireman’s Fund and the 
Home Fire & Marine, and of the 
Northwestern Casualty & Surety Com- 
pany for New York and Northern New 
Jersey, are distributing the 1924 edition 
of their “Simplified Form Auto Rate 
Sheet.” This is the eleventh annual 
edition of the form and is complete and 
compact even to a greater degree than 

its predecessors. 

On one side are all the rates, divided 
into sections—fire and theft, liability 
and property damage, and collision, for 
private passenger and commercial cars. 
There are also explanations as to re- 
stricted theft and allowances and other 
points pertaining directly to rates. Also, 
there is a summary of the territories for 
liability and property damage and col- 
lision coverages, and for fire and theft 
coverages. On the other side is a list 
of cars with their symbols for all forms 
of cover. 





S. H. HOFF DEAD 


Stephen H. Hoff, president of Hack- 
ett, Hoff & Thiermann, Inc., agents in 
Milwaukee, Wis., died last week after 
an illness of about three years. He was 
born in Milwaukee in 1856. 











The “Home” of Automobile Insurance 

Chester M. Cloud 
Metropolitan Agent 
Automobile Dept. 


The Home Insurance Co., New York 
59-61 Maiden Lane 


John 1363 
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May Boost Premiums 
on Yokohama Risks 


UNDERWRITERS MEET HERE 





Congestion at Japanese Port Creates 
Fire, Flood and Exposure Hazards; 
Tokio Paper Extracts 





As a result of information received 
here from F. E. Single, American repre- 
sentative in Japan of local marine un- 
derwriters, which information has been 
published from time to time in this 
newspaper, the Board of Underwriters 
of New York (marine) this week con- 
sidered the matter of raising marine 
rates to Yokohama and of changing 
clauses in the customary marine policy 
to cover the exceptional conditions now 
prevailing. Congestion at Yokohama 
has increased tremendously as a result 
of the terrible earthquake there last 
September, which has led to a surplus 
of cargo lying on docks and great de- 
lay in finding berths for steamers to 
land. 

The danger of fire among vast piles 
of goods on various piers in the harbor 
is grave and in addition there is the 
danger from floor, as previously pointed 
out in these columns. The Board of Un- 
derwriters on Tuesday appointed a com- 
mittee to consider the advisability of in- 
creasing rates. Those on the committee 
include: W. J. Roberts, Standard Ma- 
rine, chairman; C. L. Goldby, Wm. H. 
McGee & Co.; J. F. Pursell, Insurance 
Company of North America; T. H. Al- 
len, Chubb & Son, and H. E. Manee of 
Appleton & Cox. 

It is reported that one or two under- 
writing agencies have already altered 
the usual form of warehouse to ware- 
house policy and have substituted there- 
for a policy which, in return for an ad- 
ditional premium, affords protection on 
goods stored on open piers after ar- 
rival at Yokohama. 





TO ORGANIZE THE DELAWARE 

Notice of intention to organize the 
Delaware Insurance Company in New 
York State is now being published. 
Among the incorporators are: Presi- 
dent Otto E. Schaefer; Vice-President 
H. H. Clutia; Secretary G. B. Gaillard 
and several directors of the Westchester 
Fire. 








GENERAL AGENTS WANTED 





Organized 1824 


UNITED STATES MERCHANTS & 

SHIPPERS INSURANCE CO. 
OF NEW YORK, N. Y. 

Organized 1872 Incorporated 1918 


Automobile Insurance 


INDEMNITY MUTUAL MARINE ASSUR- 
ANCE CO., LTD., OF LONDON, ENGLAND 


APPLETON & COX, Inc., Attorney 
1-3 So. William Street 
AN ATTRACTIVE PROPOSITION 


Incorporated 1886 


THE TOKIO MARINE & 
FIRE INSURANCE CO., 
LTD., OF TOKIO, JAPA 
(Marine Department) 
Incorporated 1879 


NEW YORK 























GENERAL AGENTS WANTED 


Lloyd’s Now Writing 
“Time Penalty” Cover 


LATEST TYPE OF INSURANCE 


Indemnifies Insured Against Loss Sus- 
tained by Non-Arrival of Ship at 
Port 


By A. C. Blackall, London 


Time-penalty” insurance, as it is 
known, is the latest class of insurance to 
be underwritten at Lloyd’s. So far the 
volume of business transacted in this 
particular line is small; in fact, the to- 
tal number of risks written to date 
would probably be covered by the num- 
ber of fingers on one hand. There is 
little doubt, however, that as the plan 
becomes better known the business will 
expand, especially for cross voyages. 

The latest time-penalty risk was ef- 
fected at Lloyd’s January 28. This 
form of insurance is designed to indem- 
nify the insured against loss sustained 
owing to the non-arrival of a steamer at 
a certain port—generally the loading 
port—on or before a certain date by rea- 
son of a marine or war peril or the 
breakdown of the vessel. The under- 
writers maintain that the fixing of an 
adequate premium for these risks calls 
for great skill on account of the many 
factors, known and unknown, which 
have to be taken into account. There- 
in is the art of underwriting which, as 
Mr. Sydney Boulton says, “lies in being 
able to form a sound judgment on in- 
sufficient premises.” 

The risk under review is that of a 
steamer which sailed on January 24 from 
Dairen for Vancouver. The insurance 
was placed “to pay on a total loss in 
the event of the non-arrival of the 
steamer on or before February 25, etc.,” 
thus leaving thirty-three days for the 
voyage across the Pacific—approxi- 
mately 5,300 miles. 

In estimating the chances of arrival 
in both “time-penalty” and overdue in- 
surance, underwriters largely frame 
their ideas by comparing the time the 
same vessel has taken on other voyages 
and also the time other vessels have 
taken on the voyage to be insured. In 
the case of the vessel covered it was 
found that previously she had made the 
voyage from Wales to Rio de Janeiro in 
26 days, approximately the same dis- 
tance, one consideration being that it 
was a summer voyage in an easy trade. 
Armed with this data the underwriters 
maintained that there was no _ reason 
why the vessel should not complete the 
voyage in the specified time and ac- 
cepted the risk at 3 per cent., or odds 
of 33 to 1 against, but it may be added 
that the time-penalty is immaterial un- 
less the vessel is delayed by a peril of 
the sea or a breakdown. 


CORDIER BACK IN FRANCE 


Maurice Cordier, assistant foreign 
fire manager of the General of Paris, 
has returned to France after a six 
weeks’ visit to the United States branch. 
He left New York last week on the 
“Rochambeau.” 


ur 








President Norman T. Robertson, of 
the Continental, left on Monday for the 
Pacific Coast. 
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CASUALTY AND SURETY NEWS 











Gathering Accident 
and Health Data 


AIM AT STANDARDIZATION 


Bureau of Personal A. & H. Under- 
writers Combining Companies’ Ex- 
perience; Was Attempted Before 


The statistical committee of the 
Bureau of Personal Accident & Health 
Underwriters is gathering together the 
experience, past and present, of all its 
members who have the bulk of the 
total premium income from the accident 
and health business, in order to 
standardize, if possible, the accident and 
health forms of the companies. This 
Bureau’s members include life insurance 
companies. 

Some ten or eleven years ago there 
was a committee formed comprising the 
executives of most of the accident and 
health companies to establish uniform 
policies. The difference of opinion, 
however, was so great that many- meet- 
ings were held but proves to be of no 
avail. The value of this work was ap 
parent and some of the executives feel 
that it is a significant fact that today 
many of the more substantial organiza- 
tions have adopted the phraseology sug- 
gested by that committee 

It is understood that the present col- 
lection of data is being conducted with 
a view to accomplishing what was at- 
tempted before and it is believed that 
the work of this new committee will 
ultimately result in the standardization 
of all the policy forms, so long advo- 
cated by the companies but never ob 
tained. 

The feeling among the executives is 
that the standardization will result not 
alone in placing business on a proper 
plane but would represent a large sav- 
ing to the companies. Back of this plan 
are known to be some of the largest 
accident and health writers. 


Many Changes Made in Aetna’s 
Fidelity and Surety Department 


The Aetna Casualty & Surety has 
made several appointments in its 
fidelity and surety department at the 
New York Office. Among these ap- 
pointments is that of L. H. Crossman 
who has been made assistant manager, 
having supervision of reinsurance and 
assisting in general underwriting. H. 
C. Megrew has been appointed assistant 
manager and assist in the general 
underwriting. B. Watkins has been 
made supe = Ae the of the fidelity bond 
division and C. H. Boll becomes super- 
intendent of the fidelity and surety pro- 
duction division. 

Harvey Self joins the Aetna Staff on 
March 1 as resident vice-president in 
charge of the judicial bond division as 
superintendent. These appointments 
have been made necessary by the in- 
creased business in the New York office 
and will provide the necessary assist- 
ance to M. A. Jamieson, manager of the 
fidelity and surety department and E. 
B. Southworth, Jr., associate manager. 





MADE AGENCY ASSISTANT 


S. 5. May, formerly manager of the 
life, accident, and group departments of 
the Charlotte, N. C., branch office of 
the Travelers Insurance Company, has 
been promoted to agency assistant in 
the home office of the company. Mr. 
May first joined the company at At- 
lanta in 1917 as special agent, liability 
department. In 1918 he was transferred 
to Detroit and in 1919 was made a 
group special representative. 

In February, 1921, he was appointed 
assistant manager at Atlanta and in 
November was transferred to Charlotte, 
N. C., as manager. 


Wisconsin Licenses 
Up To State Court 


COMPANIES GO ON AS USUAL 


Injtinction Agiion Cunnobidtenin Smith 
Brings Case Before State Court in 
April Term 


Now that the accident and health 
companies writing business in Wiscon- 
sin are protected against the cancella- 
tion of their licenses March 1, as a 
result of the ruling by Insurance Com- 
missioner W. Stanley Smith, through 
the granting of a permanent injunction 
on February 15 against the commis- 
sioner, the next step in this controversy 
will be a determination of the authority 
of the commissioner by the Wisconsin 
Supreme Court. 

The case has been set down for the 
April term which commences April 12 
and it is expected that the case will 
probably be heard in the latter part of 
that month. The practice to be fol- 
lowed by the companies meanwhile will 
be to continue business as heretofore as 
they are confident of a favorable out- 
come, 

The companies were considerably 
handicapped by the Wisconsin statutes 
which provide that when any order is 
made by the insurance commissioner, 
the company or companies affected may 
secure a judicial review only in a cer- 
tain manner. The company must within 
ten days of the receipt of the order file 
a petition asking the commission to re- 
view it and the company is entitled to 
such a hearing within ten days of filing 
its petition except as the time may be 
extended by adjournment of the hear- 
ings or by the consent of the company. 

Record Was Voluminous 

At the hearing before the commis- 
sioner all matters of testimony and 
exhibits which it is desired to bring be- 
fore the court must be introduced for 
the court will not take any evidence but 
only review what appears on the record 
before the commissioner. Within three 
days after the conclusion of the hearing 
the commission is obliged either to re- 
affirm or recall his order, then within 
ten days after that the company must 
file its petition to the court to review 
the proceedings before the commission. 
This made the record voluminous. 

The whole situation dates back to 
orders issued by Commissioner Smith 
in October and November to the effect 
that insurance companies must conform 
their accident and health policies to the 
law as he understood and interpreted 
them. His stand was chiefly upon the 
elimination of the double indemnity 
clauses and the lump sum dismember- 
ment losses as embodied in some of the 
companies policies. 

Among Commissioner 
cisms were the following: 

“For the insurance department there 
are two sources of trouble: first, the 
number of complaints on rejections and 
restrictions of claims, and second, the 
disposition on the part of the insurers 
to resent any supervision or suggestions 
of the forms of policies by the depart- 
ment. The principal source of the 
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trouble is the form of the policies. The 
laws of the state are entirely adequate 
to enable the commissioner to require 
such standardization, classifications and 
simplifications of policy forms as he 
sees fit. 

“It is axiomatic that insurance may be 
provided by insurers against loss or 
damage from only the contingencies 
specified by law. The law defines the 
insurance authorized as insurance 
against loss or damage from the sick- 
ness or the bodily injury or death of the 
insured by accident. 

“The Standard Provisions Law _ pro- 
vides for and thereby authorizes in- 
demnity for loss of life by accident and 
indemnities for loss of time and for loss 
other than that of time from accident 
and sickness. Nowhere does the law 
specifically or inferentially authorize in- 
demnity or benefits for loss of fingers, 
toes, hands, arms, feet, legs, eyes, ears, 
a nose or any other member or organ, 
taste, smell, sight, hearing or any other 
faculty, or for pain or suffering or for 
disability which is immediate on an ac- 
cident, which is continuous, total, par- 
tial, confining or non-confining, re- 
quires the attendance of a physician or 
surgeon or requires that a loss or disa- 
bility shall occur within a certain period 
of time after an accident or being 
afflicted with a disease.” 








TO HOLD ANNUAL ‘BANQUET 


The ninth annual banquet of the Cas- 
ualty Underwriters Association of New 
Jersey, will be held on Thursday, March 
6th, at the Down Town Club, at 6.30 
p.m. F. Highlands Burns, president of 
the Maryland Casualty, will speak. 
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Bankers’ Blanket 
Bond Analysis Out 


OFFERING READY REFERENCE 








Pamphlet Prepared by W. L. Bates, of 
F. & C. Designed to Give Better 
Understanding of Forms 





A comprehensive analysis of various 
forms of bankers’ blanket bonds has 
been prepared by W. L. Bates, of the 
home office staff of the Fidelity & 
Casualty and issued in the form of a 
pamphlet to be used by agents and 
bankers. This pamphlet is copyrighted 
by the company and appears in these 
columns by permission. 

A general summation of the history 
and development of the blanket bond 
business as contained in the pamphlet 
reads in part as follows: 

“Until a few years ago it was pos- 
sible for bankers to obtain from Ameri- 
can bonding companies only a_ limited 
form ot fidelity insurance. Nothing 
more was available than protection 
against losses due to the dishonesty of 
a named person, up to a stated amount. 
There had long been a desire for pro- 
tection, in large amounts, not only as 
to the acts of all officers and employees 
in the bank’s service, but also as to per- 
sons not in its service—the hold-up man, 
the forger, the burglar, and the ordinary 
thief—and likewise as to mysterious or 
unexplained shortages of cash or se- 
curities. Bankers’ blanket bonds now 
provide this comprehensive protection. 

“The demand for a blanket bond of 
this kind, to be written by domestic 
bonding companies, had been emphatic 
and insistent for a long time, and some 
years ago the Fidelity & Casualty, in 
co-operation with several other Ameri- 
can companies, brought out a_ blanket 
bond. The forms first prepared have 
from time to time been improved and 
broadened so that the standard forms 
now available cover all important insur- 
able banking hazards. 

“Blanket insurance, as was to be ex- 
pected, has proven immensely popular 
with banks from the outset; a tremen- 
dous volume of the business is now in 
force and that volume is steadily in- 
creasing. As the development of the 


business over a period of years, has 
(Continued on page 31) 
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Auto Accidents Over 
Average in Syracuse 


WHY RATES WERE INCREASED 





H. P. Stellwagen of National Bureau 
Explains Why Syracuse Owners 
Must Pay High Rates 





Statistics compiled by the automobile 
department of the National Bureau of 
Casualty and Surety Underwriters of 
New York reveal an unfavorable rec- 
ord for Syracuse on the number of ac- 
cidents per 100 cars insured, H. P. 
Stellwagen, manager of the department, 
which is charged with the making of 
automobile rates, told the Insurance 
Agents Club of Syracuse, at a dinner 
meeting last week at the University 
Club in Syracuse. 

“Conditions in the country as a 
whole,” he said, “have shown marked 
improvements as regards personal injury 
accidents but in Syracuse the situation 
has shown the opposite trend. For this 
reason the public liability rates were in- 
creased 9 per cent and the property 
damage rates 16 per cent January 1 
last.” 

Mr. Stellwagen explained that the 
rates here are calculated scientifically 
on the basis of actual experiences in 
Syracuse from year to year. “The city’s 
record shows,” he said, “there have been 
93 accidents involving personal in- 
juries for every 100 cars insured. This 
percentage is higher than such cities as 
Chicago, Cleveland, St. Louis and Pitts- 
burgh, all much larger than Syracuse. 
Cities with approximately the same 
population as Syracuse, show a much 
lower accident frequency, such as 
Omaha, Neb., 3.6; New Haven, Conn., 
5.0; and Richmond, Va., 4.3. 

“The record of those cities in connec- 
tion with accidents involving property 
damage as compared with this city is 
as follows: Syracuse, 2.27 per 100 cars 
insured; Omaha, 15.5; New Haven, 18.4; 
Richmond, 13.9.” 


Mr. Stellwagen said accidents involv- 
ing personal injury cost the insurance 
companies $300 on an average and dam- 
age to property on an average of $50. 

The annual meeting of the club will 
be held March 3, when officers will be 
elected and the matter of extending ad- 
vertising discussed as well as means of 
increasing the income of the various 
agencies. 





Casualty Companies Report 
Their 1923 Maryland Figures 
Casualty companies doing business in 


Maryland in 1923 report the following 
figures : 


Losses 

Premiums Paid 
TPaveletS: 6 <..o068600683 $359,833 $220,738 
Fidelity & Cas. of N. Y. 307,369 173,047 
oC a Ss 298,713 148,412 
Standard Accident . 185,312 105,690 
Commercial Casualty .. 156,541 73,443 
Royal Indemnity ..... 141,552 61,206 
Hartiord A. & I. ..... 134,329 48,914 
Globe Indemnity ...... 123,566 51,141 
Aetna Cas. & Surety.. 110,189 47,692 
N. Y. Indemnity....... 105,270 14,528 
Mass. Bond. & Ins... 66,249 53,757 
Independence Ind. Co. 60,098 10,634 
Commonwealth Cas. .. 57,413 34,500 
Cont. Cas. of Hammond 50,152 32,312 





ALBANY LEGISLATION 

Assembly Print No. 1043, introduced by 
Mr. Hutchinson in the New York Assembly 
at Albany, amends section 341-a of the in- 
surance law, relative to additional powers 
for mutual automobile casualty companies. 
Assembly Print No. 1047, introduced by 
Mr. Lord adds new section 326-a to high- 
way law, making motor vehicle owner in 
case of injury or damage through negli- 
gence of operation, jointly liable with minor 
under twenty-one years of age, who is 
permitted to operate the machine. 


C. Carroll Spear, regional manager of 
the forgery bond department of the Na- 
tional Surety at Washington, D. C., was 
in town this week. 


U.S. Casualty Holds 
Election of Officers 


SEVERAL CHANGES IN STAFF 





Luckett Made First Vice-President; 
Meador Becomes Secretary; Clark 
Re-elected Treasurer 





The annual election of officers of the 
United States Casualty was held last 
week. Edson S. Lott and John Farr 
were re-elected president and second 
vice-president, respectively. BD G. 
Luckett, secretary and general manager, 
was elected first vice-president and re- 
elcted general manager. J. J. Meador, 
assistant secretary, was elected secre- 
tary. L. H. Clarke was re-elected 
treasurer. 

Mr. Luckett entered the service of the 
company in 1897, taking a clerical posi- 
tion at that time. He was subsequently 
appointed assistant superintendent of the 
accident department, later becoming 
superintendent of this department. Pro- 
motions to assistant secretary, secretary 
and general manager followed in order. 

Mr. Meador joined the staff of the 
U. S. Casualty in June, 1923, becoming 
manager of the pay-roll department. 
Shortly afterwards he was made as- 
sistant secretary. 

Mr. Clarke has been with the com- 
pany since its organization in 1895. 








JOINS INDEPENDENCE 


The Independence Indemnity has ap- 
pointed Edwin Gissing first assistant to 
Joseph B. Wells, head of the fidelity 
and surety departments at the home 
office. Mr. Gissing was for several 
years secretary of the London & Lan- 
cashire Indemnity. 





The Massachusetts Bonding & Insur- 
ance Co. reports admitted assets of $8,- 
233,148 as of December 31, 1923. Surplus 
to policyholders was $2,817,161, of which 
$1,317,161 is net surplus. 


PRIZES FOR PRODUCERS 





A. & H. Department of Massachusetts 
Bonding Offering Cash Awards for 
New Business 
The accident and health department 
of the Massachusetts Bonding & In- 
surance is offering its agents and man- 
agers prizes for those that add the 
largest volume of new business to the 
books during February. The prizes will 

be distributed as follows: 

1.—$50.00 to the agent who reports 
during February the largest number of 
policyholders paid three months or more 
in advance. 

2.—$50.00 to the agent who reports 
the largest amount of money in such 
advance premiums. 

1.—$25.00 to the manager whose agency 
organization reports the largest number 
of policyholders paid three months or 
more in advance. 

2.—$25.00 to the manager whose agency 
organization reports the largest amount 
of such advance premiums. 

No advance collection of less than 
three months will be counted. Collec- 
tions of three or more months in ad- 
vance on new business may be counted. 
Collection of three months or more from 
policyholders who have previously paid 
monthly or two, months in advance may 
be counted. Only advance premiums 
collected from policyholders who have 
not been paying in that way will count. 


A K. WEBSTER WITH ZURICH 

The Zurich General Accident and 
Liability, through the Insurance Service 
Agency, their general agents at Albion, 
New York, have appointed Alfred K. 
Webster as local agent for Albion. Mr. 
Webster is just entering the casualty 
business. He has an extensive acquaint- 
ance in Western New York and has for 
some years been a successful producer 
of life insurance for the John Hancock 
Life. The Insurance Service Agency at 
Albion is the largest agency in Albion, 
and+is conducted by Mrs. Mabel R. 
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The Sign 
of Good Casualty Insurance 





Company, Limited 
OF LONDON, ENGLAND 


HEAD OFFICE 
UNITED STATES BRANCH 
55 Fifth Avenue 
NEW YORK 


C. M. BERGER, United States Manager 


The company of “super service” is not a name that has 
been “applied” to the London Guarantee & Accident. It 
is a name well earned in more than fifty years of close 
co-operation with its agents. 


Over sixty years 
of public service 


UNITED 
FIREMEN’S INSURANCE 
COMPANY 


100 William Street, New York City 





F. W. Lawson, 
Chairman of the Board 


Percival Beresford, President 

Geo. R. Packard, Vice-President 
Herbert W. Ellis, Vice-President 
Howard Terhune, Secretary 

A. H. Hellriegel, Treasurer | 
Frank J. Goodwin, Assistant Secretary 


Over sixty years of public service faithfully performed 
have established the United Firemen’s as an institution 
of utmost dependability. An old reliable company writing 
Fire, Tornado and Automobile Insurance. 
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Interesting Career 
of Carl M. Hansen 


HIS FOUNDATION FOR SUCCESS 





Entered Insurance Business in 1907; 
Now Vice-President and General 
Manager of the General Re. 


Carl M. Hansen, vice-president and 
general manager of the General Re- 
insurance Corporation, has had a long 
and varied career. He received his 
early education and training in Den- 
mark, of which country he is a native, 
graduating in 1900 as mechanical engi- 
neer. He emigrated to North America 
in the fall of 1902 and started in the 
construction department of the Domin- 
ion Iron & Steel Company at Sidney, 
Cape Breton. He went from there to 
Newfoundland in 1903 as mechanical 
engineer for the Newfoundland Syndi- 
cate and the Pilleys Island Pyrites Com- 
pany. He resigned in the fall of 1905 
and joined the Atlas Engine Works at 
Indianapolis, Ind., assisting in the de- 
velopment of water tube boilers. 

Mr. Hansen entered the insurance 
business for the Maryland Casualty in 
1907 as an inspector in Baltimore and 








CARL M. HANSEN 


soon after was sent to the Pacific 
Coast to take chz arge of engineering and 
inspection work in five western states, 
these being California, Nevada, Ar- 
kansas, Utah and New Mexico. He re- 
signed from the Maryland Casualty in 
the spring of 1909 and joined the 
Pacific Surety at San Francisco as chief 
engineer. He resigned this position in 
the spring of 1911 and opened offices as 
consulting engineer doing consulting 
work for a large number of companies 
in California including the Pacific 
Surety with which he had been iden- 
tified. 


Becomes Interested in Compensation 


He had become interested in proposed 
workmen’s compensation insurance leg- 
islation and together with Albert Mow- 
bray, formerly actuary of the National 
Council on Workmen’s Compensation in 
New York, and now professor of 
economics at the University of Cali- 
fornia, and J. R. Molony, western 
manager for the Aetna and Affiliated 
Companies at that time, was appointed 
a committee by the Commonwealth 
Club of California to study and report 
on the feasibility and practicability of 
workmen’s compensation. 

The report was the first published in 
the United States and was made the 
basis for the enactment of the first 
compensation law in California, known 
as the Roseberry Act. At that time J. 
Scofield Rowe, now vice-president of 
the United States Fidelity & Guaranty, 
was vice-president of the Aetna Life, 


became interested in his work and re- 
quested him to come back to Hartford 
for a conference. This resulted in an 
offer to join the Aetna organization 
which he did in 1912 in an engineering 
and rating capacity. 

With the passage of the compensa- 
tion law in California the question of 
making the compensation law conducive 
to the prevention of accidents rather 
than a means of monetary compensa- 
tion for accidents was agitated and he 
dit a great deal of studying as to how 
he could rate each plant individually on 
hazards found in the plant with the 
result that his first rating schedule was 
published in California in 1911, consid- 
erable publicity being given it through- 
out the insurance field. At that time, 
Mr. Rowe, of the Aetna, along with 
engineers, was working along these 
same lines. 


Heads Compensation Bureau 

In the spring of 1913, the matter of 
schedule rating had become sufficiently 
agitated among the’ executives. of 
casualty companies that they organized 
a bureau to develop and apply that prin- 
ciple. On Mr. Rowe’s recommendation, 
Mr. Hansen was placed at the head of 
the bureau to develop a practical work- 
men’s compensation rating schedule. 
By December, 1913, he had a schedule 
completed, after having spent many 
months in investigating the hazards in 
the various industries. This schedule, 
known as the “Universal Analytic 
Schedule for measuring relative work 
accident hazards in industry,’ was 
adopted by the bureau and by all com- 
pany members for application in all 
compensation states and made effective 
in December, 1913. This schedule is 
now known as the “Compensation 
Rating Schedule” and is still used in 
modified form by stock and_ participat- 
ing companies writing workmen's com- 
pensation insurance in the United 
States. 

Mr. Hansen remained in charge of this 
department of the National Workmen’s 
Compensation Service Bureau until the 
spring of 1916 when he resigned, partly 
because of differences of opinion as to 
the future work and plans of operation 
of the Bureau and partly because he de- 
sired to get into active business. 

Organize Coal Companies 

He then went to Pennsylvania and 
organized two companies for the coal 
industry, both now being participating 
stock companies writing coal mine in- 
surance exclusively. He was also in- 
strumental in organizing in Pennsyl- 
vania the American Reinsurance Com- 
pany, the first American company or- 
ganized for the purpose of casualty and 
surety reinsurance. He remained 
underwriting manager and was _ vice- 
president of it to September 1, 1923, 
when he resigned, sold his interest in 
the company, and together with J. G. 
White, of New York, and C. H. Miller, 
of Huntingdon, Pa., purchased the con- 
trolling interest in the General Rein- 
surance Corporation, of which he is now 
vice-president and general manager. 

He has for many years been chairman 
of the committee on insurance, health 
and safety of the National Association 
of Manufacturers, U. S. A., and during 
that period has prepared for that asso- 
ciation all its reports on matters having 
a direct bearing on insurance and 
safety, and for several years edited the 
supplement to “American Industries,” 
the official organ of the Association, the 
supplement dealing exclusively with 
safety matters under the title, “Pre- 
ventive Appliances.” He is now the 
Association’s representative on the 
American Engineering Standards Com- 
mittee. 

He was instrumental in 1914 in or- 
ganization of Safety Press, Inc., a New 
York corporation owning and _ publish- 
ing “Safety Engineering,” a magazine 
dealing exclusively with fire, accident 
and sickness prevention. 

Owes Success to Associations 

Mr. Hansen stated: “Any success or 
measure of success with which I have 
met is not to be credited to me at all. 
I have had the opportunities that very 





(uA (FIED EMPLOVES 


| CENTRAL INSURANCE 


| GLSTONE, "me enero 





CONF IDENTIAL SERVICE 


Conducted For Insurance People : ae 
By Insurance People 


POSITION SECURING BUREAU 


AMO AGENCY OF DISTINCTION 


_ K.M.WEHINGER, Setar serene ohne amare 


rot NSURANCE Posynn 





EMPLOYMENT. inf ae 


206 BROADWA) 


NEW VoRK 
_ CORTLANDT 7850. ~ 











few young men have had. During 1912 
to 1916 inclusive, I had the good fortune 
to be associated continually with such 
men as J. Scofield Rowe, vice-president 
of the United States Fidelity & Guar- 
anty; Charles H. Holland, president of 
the Independence Indemnity; J. . 
Thom, vice- oe of the Standard 
Accident ; M. Jewett, president of the 
Royal ae Theodore E. Gaty, 
vice-president and secretary of the 
Fidelity & Casualty; John T. Stone, late 
president of the Maryland Casualty, 
these men sitting on my committees. I 
was working under their directions and 
had a wonderful chance to absorb from 
them and other insurance executives an 
intimate and thorough knowledge of 
the fundamentals of the business. This 
opportunity, coupled with the fact that 
America as the adopted country of the 
emigrants, always offers reward for 
hard work, for honest efforts applied is 
the real reason for any success I may 
have met.” 

For the young men starting out in 
business he stated they should apply 
themselves to know their subject and 
when they sell themselves to an_ in- 
dividual or corporation they should al- 
ways attempt to deliver 110% of what 
they have sold. 


FIELD CLUB TO MEET 

The sixty-cighth monthly meeting of 
the Suburban New York Field Club will 
be held at the Hotel St. George, Brook- 
lyn, on March 3, at noon. William 
Riordan, local secretary of the Sun In- 
surance office will speak on leasehold in- 
surance, 
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Workmen’s Compensation Insurance 
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Great Eastern Dept. 
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WANTED TO PURCHASE 


The advertiser will purchase or 
place burglary, surety and fidelity 
lines of insurance from retiring 
brokers, agents or others. 


Address B. F. S. 
c/o The Eastern Underwriter 
86 Fulton Street 
New York 

































| a Burglary and 





iene re Bonding 


BOSTON 
Paid-In Capita) $1,500,000 








“y~, BUSINESS=-BUILDERS 


DEVELOPING 


el Fidelity and Surety Bonds, Liability Workmen’s 
af Compensation, Automobile, Accident, Health, 


Plate Glass INSURANCE 


APPRECIATE THE CO-OPERATION OF THE-———~ 


and Insurance Company 
T. J. FALVEY, President 
Write For Territory 




















—1876— ROBERT J 


CASUALTY 





SURETY LINES 





Pusiic OFFICIAL 
FEDERAL OFFICIAL 
Custom House 








Tre Fidelity and (asualty (Cmpanyot NewYork 


srserenty and SURFVY BONDS ee 

Court Total Assets........ About Twenty-nine Million Dollars —— 
FIDUCIARY Total Reserves............ Over Twenty Million Dollars HEALTH 
CONTRACT Surplus to Polieyholders....About Nine Million Dollars; LiaBiLiTy 
DEPOSITORY Losses Paid to Dee. 31st, 1923, { COMPENSATION 


Over One Hundred and Two Million Dollars 
Agencies in All Important Towns: 


| 

| 

BRANCH OFFICES | 
| 

| 


Ri 
REVENUE ALBANY BUFFALO HARTFORD = MONTREAL — RICHMOND BURGLARY 
apie ATLANTA — CLEVELAND INDIANAPOLIS NEWARK SAN FRANCISCO ROBBERY 
= Sena BALTIMORE CONCORD LOUISVILLE —- PHILADELPHIA ST. LOUIS FLY-WHEEL 
FRANCHISE BROOKLYN DETROIT MILWAUKEE PITTSBURGH — WASHINGTON aetna 
Exc..se METROPOLITAN OFFICES: 130 William Street, NEW YORK CITY Mi ts 
. =NGIN 
INDE OY GENERAL AND STATE AGENCIES IN OTHER IMPORTANT CITIES PHYSICIANS 
MISCELLANEOUS ALLAN J. FERRES, Vice-President, sn charge of AGENCY DEPARTMENT DRUGGISTS | 


HILLAS, President 


—1924— 


INSURANCE 


CASUALTY LINES 








AUTOMOBILE 
ELEVATOR 
PLate GLass 









































February 29, 1924 


THE EASTERN UNDERWRITER 


31 








= oS 

















—— 








Revamp P. G. Manual 
in New York State 


PREMIUM RATES UNCHANGED 





Territorial Differentials Will Be Pro- 
vided; Codification of Experience 
Another Innovation 





The plate glass insurance companies 
have adopted a new manual for use in 
New York State. It will be put into 
effect on May 1. The new rate book is 
the result of several months’ work by a 
committee of company men working in 
conjunction with W. F. Moore, the rate 
maker. The adoption of the manual 
does not mean a change in premium 
charge. Territorial differentials will be 
provided that will produce about the 
same premium charge as now developed 
through the use of the present manual. 

There have been two manuals in use 
in New York—one for New York City 
and the other for the balance of the 
State. It was thought advisable to have 
a uniform manual for the entire State. 
Considerable progress has been made in 
reforming the classifications. Simplifi- 
cation has been the underlying motive 
and much has been accomplished in 
that respect. 

There are many kinds of glass, usable 
in many kinds of ways. Heretofore, 
each kind of glass had a separate dif- 
ferential. Each use had a differential 
of its own. Likewise, location and 
character of building had their differ- 
entials. This variety of classification 
charges made for complications in fig- 
uring other than the ordinary store 
front risk. It is even thought by some 
that the development of the variegated 
risk has been retarded by the lack of 
inclination of the agent to calculate the 
premium, involving, as it did, various 
mathematical processes. In the new 
manual these latter have been reduced 
to a minimum. There are a few gen- 
eral groupings embracing many sub- 
divisions of risk that formerly had their 
own classifications. 

A new departure has been made in 
the calculation of premiums on large 
building risks that is of considerable 
importance to rater and surveyor in the 
company office. Heretofore every light 
of plate glass from cellar to roof had 
to be measured and figured. In some 
risks it took from two to four days’ full 
time to complete the measurement and 
almost the same length of time to cal- 
culate the premium. Under the new sys- 
tem it is necessary to measure only the 
first and second (and possibly the third) 
floors of an office buildnig. The pre- 
mium on the latter is applied to all up- 
per floors of similar areas; likewise, the 
sizes of glass on that floor are to be re- 
garded as the standard for each of the 
upper floors. 

_In hotels a similar economy of time 
in surveying and calculating premiums 
will take place. A hotel containing one 
hundred or more rooms, when all the 
glass in the building is to be insured, 
will be surveyed with respect to the ex- 
terior glass on the third floor, and the 
Premium developed for the glass on that 
floor will be multiplied by the number 
of floors in the building above and in- 
cluding the third floor which contain ap- 
proximately the same area. Interior 
glass in bed rooms, private sitting 
tooms and private bathrooms will be 
charged at $7 a room if there are furni- 
ture tops to be insured. If there are 
no furniture tops the rate will be $2.25 

a room. 

Another innovation is the provision 
for codification of experience. Only a 
few companies writing Plate Glass In- 
surance compile experience statistics in 
that line. It is now compulsory under 
aruling of the State Insurance Depart- 
ment. A code description has been pro- 
vided for each classification, and each 
company will report to a central agency, 

y code arrangement based upon table 
Premium figures, the premium writings, 
cancellations, losses and loss recoveries. 


CHARGES PROPAGANDA 





Representative Fitzgerald Says “Insur- 
ance Lobby Defeats His Compen- 
sation Bill 
An attempt to have the special Sen- 
ate committee that is investigating prop- 
aganda, conduct an inquiry into the op- 
position to his workmen’s compensation 
bill has been made by Representative 
Roy G. Fitzgerald (Republican) of 
Ohio. Representative Fitzgerald charges 
that an “insurance lobby” is spending 
thousands of dollars to prevent the pas- 
sage of his compensation bill which is 
for the District of Columbia. There is 
no indication from Senator George H. 
Moses, chairman of the Senate commit- 
tee on propaganda, whether he will go 

into this subject. 

Representative Fitzgerald particularly 
wants to have called to the witness 
stand F. Robertson Jones, secretary- 
treasurer of the Workmen’s Compen- 
sation Publicity Bureau. Mr. Fitzger- 
ald charges that his bill was defeated in 
the last Congress after being favorably 
reported, largely through the work on 
the floor of the house of Representa- 
tive Charles L. Underhill, Mass., who, 
Mr. Fitzgerald says, has close personal 
relations with Mr. Jones. 

The U. S. Chamber of Commerce also 
comes in for attention by Mr. Fitzger- 
ald. “The propaganda that is being 
carried on by the U. S. Chamber of 
Commerce and the insurance interests 
is a matter subject to investigation,” 
said Mr. Fitzgerald. He is chairman of 
the sub-committee of the House dis- 
trict committee considering workmen’s 
compensation legislation for the district. 


McELHONE GOES WITH SUN 


Edward T. McElhone, connected in 
various capacities with the Royal In- 
demnity since its organization in 1911, 
has been appointed manager of the 
metropolitan office of the Sun Indemnity, 
succeeding the late Alfred J. Hodson, 
who was killed recently in an auto- 
mobile accident. Mr. McElhone was con- 
nected with the Royal Insurance Co. be- 
fore the Royal Indemnity was organized. 
and has been identified with the head 
office and the city department in 
New York. 





BANKERS BLANKET BOND 
(Continued from page 28) 


naturally resulted in the production of 
new contracts, some specialized knowl- 
edge of the various contract forms is 
now necessary to each bank and agent 
if the bank isto obtain the form of 
bond best suited to its needs. 

The Fidelity & Casualty has always 
desired to give promptly to its agents, 
and through them to the banks, all im- 
portant changes in blanket bond prac- 
tice. To provide complete information 
in a permanent form, it has issued 
a booklet on the subject, the 
latest edition being known as Bonding 
Department Bulletin No. 103. This, 
with its supplementary letters, contains 
all of the information, not embodied in 
the Towner Manual, that any agent 
will require ordinarily. But these 
sources of information are necessarily 
detailed and it is hoped that in the new 
folder agents and bankers will find a 
more ready reference and perhaps a bet- 
ter understanding of bankers’ blanket 
bonds.” 





ROBERT SCHAEFER DIES 


Robert Schaefer, resident manager at 
Richmond for the Fidelity and Casualty, 
with territory including Virginia and North 
Carolina and Southern West Virginia, died 
at his home in that city February 23, fol- 
lowing a long illness. Mr. Schaefer had 
been manager at Richmond for the F. and 
C. for twenty-one years. In this period 
the volume of premiums increased from 
$100,000 to $600,000. 





R. D. Taylor, assistant manager of the 
surety bond department of the National 
Surety, is on a trip in the New Eng- 
land States. 








CONDENSED ANNUAL STATEMENT 


Employers 
Indemnity Corporation 


E. G. TRIMBLE, President 


KANSAS CITY 


As of December 31st, 1923 


ASSETS 


Real Estate (Market Value) 
Real Estate Mortgage Loans 


$67,416.36 
755,211.99 

51,925.00 
Bonds and Stocks (Market Value)...... 1,161,398.85 
Cash in Banks and Office 269,271.12 


Premiums in Course of Collection (Less 


than 90 days due)......... P 


Accrued Interest 


Collateral Loans 


S46 8 6 6 6 8:4 Chip eho & OSS ore a 6 
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526,190.07 
23,740.35 


eee OR Cen 





Total Assets ...........5.a2% ...«.$2,855,153.74 


LIABILITIES 


Reserve for Losses. ......6...50.... ... $697,613.07 
(Liability & Compn. reserves are on 


“Sched. P” Basis.) 


Reserve for Unearned Premiums...... . 632,331.56 
Accrued Commissions ................ 172,720.01 
Unpaid Bills and Accounts............. 5,000.00 
Reserve for Taxes..................- ; 42,000.00 
Comtiapemt Maserwe .. .. 0. 6 en net 200,000.00 





Total Liabilities .......... paubeusan $1,749,664.64 
Capital Steak .....4 5.0455: $700,000.00 
SG ihre center en 405,489.10 





1,105,489.10 
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ORGANIZED 
1853 


CASH CAPITAL 
$18,000,000 








~The Wind Knows No Bounds 


Despite what precedent tells us about windstorms confin- 
ing their activities to certain sections in certain seasons, we 
hear time and again of a big blow visiting a state that has 
been considered immune. And usually it catches that terri- 
tory unprotected by Windstorm Insurance. 


The local agent who would assure his clients of complete 
protection should have them supplement their fire insurance 
with windstorm coverage. 


A policy in The Home of New York provides the policy- 
holder with the protection of America’s Largest and 
Strongest Fire Insurance Company. 


THE HOME company 
NEW YORK 


ELBRIDGE G. SNOW, President 








Fire and Lightning, Automobile (Complete cover in Combination 
Policy), Earthquake, Explosion, Hail, Marine (Inland and 
Ocean), Parcel Post, Profits and Commissions, Rain, Registered 
Mail, Rents, Rental Values, Riot and Civil Commotion, Sprinkler 
‘ Leakage, Tourists Baggage, Use and Occupancy, Windstorm. 


STRENGTH REPUTATION SERVICE 















































